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Like July 4th, coal mine shut- 
owns are now an annual affair. 
* om + 
Moral of Taft-Hartley labor 
p: even labor cheaters never 


prosper. 
i 


A sales tax is a tax on the priv- 
lege of selling, but safety is cost- 
ree insurance on the privilege of 
iving. 

+. * + 

R. F. Baity, assistant general 
manager of Standard Oil Co. of 
Indiana, was added to the board 
of directors last week, thereby be- 
oming the first former service 
station attendant to reach the 
ranks of top management in the 
company. Baity joined the firm 
in 1920. 

* + 


‘More Crude Rubber 


Crude rubber consumption was 
maintained at record levels in 
Apri, actually showing a slight 
gain over the previous high re- 
corded in March, according to the 
Rubber Manufacturers Assn. 


+ * * 


Bulletin on Olds 

At press time Thursday, the con- 
dition of R. E. Olds was termed 
“still serious” by Lansing (Mich.) 
hospital officials. 

The pioneer auto builder, who 
gave his name to two motor ve- 
hicles (Oldsmobile and Reo), is 
suffering from pneumonia. He is 83. 

+ Bg + 


Tax Bill Back Again 

With GOP approval, Rep. Knut- 
son has reintroduced the tax bill 
President Truman vetoed two 
weeks ago. Only change in the bill 
provides that tax cuts become effec- 
tive Jan. 1 instead of July 1. 

However, unless the Republicans 
are assured of a two-thirds major- 
ity for the new bill, no action will 
be taken until the January session 
of Congress. 


+ * * 


One Year or Two? 

Legislation to extend the life of 
RFC headed for a congressional 
conference committee last week 

. after the House completed action 
on a bill extending the agency for 
two years with sharply reduced 
powers. 

The Senate bill provides for a 
year’s extension without changes in 

FC powers. The House measure 
was designed to remove the agency 
from competition with private lend- 
ing institutions. 


The Newspaper of the Industry 
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New Labor Law 
Faces First Test 
In Coal Tieups 


UAW Rules Tomorrow 
On Foremen’s Plea 
For Stoppage at Ford 


By Mac Gordon 
Staff Writer 


The nation’s “new era of 
industrial relations” opened 
under storm-laden skies last 
week as scattered walkouts 


in the soft coal mines threat- 
ened to sprout into another na- 
tional paralysis tieup. 

A nationwide coal strike would 
provide the first test of how Presi- 
dent Truman will administer the 
bill which he vetoed in vain. The 
Taft-Hartley act empowers the 
President to obtain an injunction 
halting a national paralysis tieup 
for a period of 80 days. 

Many steel mills began to bank 
furnaces Wednesday. An estimated 
220,000 miners were idle, and coal 
stockpiles were low in the nor- 
mally slack season. 

Labor’s anger at the new law 
also surged up in the automo- 
tive industry when striking fore- 
men at Ford Motor Co. asked the 
UAW-CIO to instruct production 
workers not to cross foremen’s 
picket lines at Ford plants. The 
UAW executive board will meet 
tomorrow (July 1) to act on the 
request. 

The Foremen’s Assn. of America, 
whose Ford chapters have been on 


How labor law will affect auto 
dealers ... Page 2. 


strike since May 21, is hit hard 
by the new law. After Aug. 23, the 
law provides, employers will be 
under no obligation to conduct col- 
lective bargaining with groups of 
supervisory employes. 

Enactment of the “Labor Man- 
agement Relations Act of 1947” 
was greeted with restrained joy 
by auto industry leaders, who 
agreed the success of the attempt 
to improve labor relations was still 
dependent on individual effort at 
the worker level. 

Executives of the big unions, 
however, let loose embittered blasts 
at Congress for overriding the 
President's veto. They promised to 
test in court suits every objection- 
able provision of the law, which 
meant just about every provision 
of the law. 

Some recalcitrants even de- 


(Continued on Page 28, Col. 1) 





DETROIT, JUNE 30, 1947 


Top Cars 


New car registrations for three 
months, plus 43 states for April 
and 19 for May: 


1947 
Pos. 
1—203,782 
2—170,210 
8—105,501 
4— 77,073 
5— 67,881 
6— 65,736 
i— 61,901 
8— 37,564 
9— 37,008 
10— 34,280 
11— 33,710 
12— 30,266 
13— 22,890 
14— 16,980 
15— 14,403 
16— 12,441 
1ij— 7,806 
19— 17,228 Willys 
20— 4,756 Crosley 
Total All Makes 
1,019,062 1,554,529 
For further details see page 
18, today’s issue. 


1941 
Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 
Hudson 
Chrys. 
De Soto 
Cadillac 
Packard 
Kaiser 
Lincoln 
Frazer 


23,251—15 
7,226—17 


7,612—16 
164—18 


Gas Rationing 
Started by 
Standard Oil 


CHICAGO. — Predictions of a 
shortage of gasoline got beyond 
the talk stage last week. when 
Standard Oil Co. (Indiana) unex- 
pectedly announced an allocation 
program for filling station outlets 
which will probably result in 
many instances of gasoline ration- 
ing to customers. 

The program by Standard Oil, 
largest operator in the Midwest 
region, applies to 12 states, in- 
cluding [llinois, Michigan, In- 
diana, Iowa, Kansas, Minnesota, 
Missouri, Nebraska, North Da- 
kota, South Dakota, Oklahoma, 
and Wisconsin. 

The move, effective last Wednes- 
day, was not immediately joined 
by other major companies, such 
as Texas, Socony and Shell. 

Meanwhile, curtailment of opera- 
tions by Michigan trucking com- 
panies, affecting parts deliveries to 
auto and truck factories was fore- 
cast last week by Florence Kiely, 
managing director of the Michigan 
Trucking Assn., as a result of 
threatened discontinuance of whole- 
sale gasoline deliveries after July 1. 
Miss Kiely was informed by 
Standard Oil Co. of Indiana that 
wholesale shipment to at least two 
(See GAS, Page 28, Col. 5) 


Chevrolet Hopes for Million Vehicles in °47 


By Pete Wemhoff 

Editor, Automotive News 
FLINT.—If major strikes don’t 
interfere, Chevrolet expects to build 
close to one million cars and trucks 
this year, Nicholas Dreystadt, gen- 
eral manager, told newsmen at- 
tending a preview 
of Chevrolet’s 
new postwar as- 
sembly plant here 

last week. 

This new plant, 
plus a similar one 
to be opened this 
fall in Van Nuys, 
Calif., will boost 
Thevrolet’s capa- 
city to 9,000 cars 
and trucks a day 

M. Besystadt on two shifts, 
Dreystadt said. The two additions 
will give Chevrolet a total of 12 
assembly plants in the U. S. 

The new Flint plant, which is 


operated in conjunction with an 
adjoining Fisher Body unit, in- 
cludes several outstanding fea- 
tures, such as “suspended assem- 


bly” lines, paint spray booths that 

permit workers to operate with- 

out protectors, “power-and-free” 
(Continued on Page 6, Col. 3) 


AUTO INDUSTRY’S first postwar-built assembly plant, almost 29 acres of car and 
area vrolet vehicles 


exclusively to the production of Che 
hour, features ‘‘suspended assembly.’’ Three final 
veloped engineering 


at the 
assembly lines, 
advances, characterize this new plant, 
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Chrysler, Nash Close; 
Lack of Steel to Slash 


Car Production Again 


Week’s Output Up Slightly to 98,801 Cars and Trucks; 
Dodge, DeSoto, Chrysler to Be Down One Week, 
Plymouth and Nash Two Weeks 
By Bernie Thomas 
Staff Writer 

U. S. production held steady last week at an estimated 
98,801 cars and trucks, but the odds against near-record 


as 


a during the last half of the year mounted higher 
hrysler Corp. and Nash announced plant closures, in 


some instances for as long as two weeks. 


The previous week’s out- 
ut in this country included 


4,167 cars and 23,036 trucks 
—a total of 97,653, according to 
Automotive News tabulations. The 
past week’s breakdown showed 
74,624 cars and 24,177 trucks. 

Chrysler Corp. announced that 
assembly of bodies and final as- 
sembly of passenger cars would 
halt in all its divisions at the end 
of last week. About 20,000 workers 
are affected. 

All of the curtailment was blamed 
on shortages in plants of Chrysler’s 
suppliers, consisting principally of 
steel for bodies, body panels and 
other sheet metal parts. ; 

Operations will not be resumed 
in Dodge, De Soto and Chrysler di- 
visions until July 7, and Plymouth 
will be idle until July 14. The Dodge 
truck plant will continue to operate 
on current schedules. 

By prearranged agreement with 
unions for vacation, Nash will shut 
down for two weeks starting today 
(June 30). During the closure, Nash 
will take inventory and attempt to 
build up scarce supplies of sheet 
steel. 

A spokesman for General Motors, 
said its operations would continue} 
except for the July 4 holiday. 


Other makers said they either 
(Continued on Page 29, Col. 3) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


: 97,653 


Prev. 


For complete production totals 
by makes, see table, page 29. 


Wilson Condemns 


Scare Talk on 
High Prices 


WASHINGTON. — Unless con- 
fronted by another wave of crip- 
pling strikes or a world catastro- 
phe, the automotive industry alone 
is able to underwrite a high level 

of industrial ac- 
tivity for several 
years, according 
to President 
Charles Wilson of 
General Motors. 
Wilson made 
that statement 
here last week 
before the Joint 
Committee on the 
Economic Report, 
the congressional 
body seeking to 
determine what can be done to 
assure the nation full future em- 
ployment and general economic 
stabilization. 

Admitting that the impetus to 
expanding production had slowed 
down somewhat, the GM chief 
blamed President Truman as re- 
sponsible for one “restraining 
influence” in the form of the Ad- 
ministration’s pessimistic talk 
about prices. But he sees no seri- 
ous setback ahead, he said. 

‘An overhanging uncertainty, in 
his opinion, he told the committee, 
: what the miners are going to 

o. 


“What the country needs most,” 
he said, “is continuous, uninter- 
rupted, efficient production, and to 
this end the nation must be pro- 
tected from ‘organized unemploy- 
ment’—that is, monopolistic strikes 
that paralyze whole vital industries 
or shut down one important com- 
munity after the other.” 

Discussing prices, Wilson said 
that despite production difficulties, 


automobiles are selling for less 
(Continued on Page 8, Col. 4) 


Tucker Stock Due July 15 
As SEC Gives Approval 


PHILADELPHIA. — An early 
public offering of Tucker Corp.’s 
$20,000,000 stock issue was foreseen 
last week after the new automobile 
producer secured an SEC go-ahead. 

The SEC approved the Tucker 
stock issue after Preston Tucker, 
company president, filed an amend- 
ed statement conforming to com- 
mission requirements for new con- 
cerns. Alleged errors and omissions 
in earlier Tucker statements led 
to an SEC investigation of the 
company’s status. 

Tucker disclosed in the amended 
statement that WAA had extended 
the July 1 deadline on meeting 


lease commitments on the former 
Dodge-Chicago plant to Nov. 1. 

The stock sale is not expected to 
take place until July 15 due to a 
mandatory waiting period follow- 
ing the filing of the statement. 

A possible barrier to national sale 
of the issue may spring from state 
regulations on stocks floated by 
new concerns. 
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Automotive Washington 
Legal Decisions 





Chicago Dealers 
Get State Help 
Against Resales 


Attorney General 
Meets Makers, CATA; 
U. C. Men Vow Help 


CHICAGO.—Efforts to curb the 
practice of selling new passenger 
cars on used-car lots gained mo- 
mentum here last week at a meet- 
ing called by State Atty. Gen. 


George Barrett. 


Out of the session, attended by 
representatives of manufacturers 
and the Chicago Automobile Trade 
Assn. came an agreement to con- 


duct investigations of new-car 
profiteering. 

Meeting with Barrett were: 

R. M. Kelly (Nash), K. T. 
Thompson (Chrysler - Plymouth) ; 
W. K. Edmunds (Ford); R. B. 
Johnson (Chevrolet); W. R. Bel- 


lows (Packard); Paul R. Davis and 
H. B. O'Neil (Studebaker); L. D. 


Schwartz. and R. L. Koraleski 
(Kaiser-Frazer); Thomas P. 
Rhoades (Willys-Overland); Ed- 


ward L. Cleary and Seymour M. 


Lewis of CATA. 


The group favored this four- 


point program: 


1 


ers on their dealers. 


© A daily study by dealers of new 
pur- 


cars to prevent several 
chases by one customer. 


Prosecution of cases where new 


cars are being sold at exorbi- 
tant prices. 

4 Cooperation of all state’s attor- 
neys in Illinois counties. 
According to those present, al- 

leged illicit deals arise when a 
greedy buyer decides to “make 
a little profit” by reselling his 
new car to a used-car dealer for 
resale; when used-car dealers 
place orders for new cars through 
“dummy” purchasers, and when 
a buyer is visited by a used-car 
dealer and talked into a profit- 
able sale. 

Absent from the meeting were 
representatives of the Greater Chi- 
cago Used Car Dealers Assn., whose 
attorney, Milton Raynor, sent a 
wire to the attorney veneral stat- 
ing that he “could ount on us 
for cooperation in every possible 
respect in this investigation.” 

During the week preceding, Ed- 
ward Addison, president of the 
used-car dealers group, issued a 
statement charging that new-car 
dealers, being the source of sup- 
ply, are at fault. 


Oshkosh Citi : Fox 
In Unlawful ‘ales 


OSHKOSH, Wis.—N ‘an Fox 
has been arraigned in Oshkosh 
court on charges of purchasing 
automobiles without a dealer’s li- 
cense. 


Fox, who holds a_salesman’s 


license, is specifically charged with 
the illegal purchase of two cars 
from the Main Automobile Sales 
Co. of Oshkosh. He has been under 
énvestigation in connection with a 
number of recent new-car resales 























A closer check by manufactur- 





AUTOMOTIVE 


Tucker, Fore & Aft... 


REAR VIEW of the new Tucker Torpedo. 


NEWS, JUNE 30, 


FRONT VIEW of the rear-engine Tucker Torpedo (handbuilt) shown in the Chicago 
plant yard. Note ‘‘Cyclops Eye,’’ central light which turns with wheels.—(Acme photo) 


Note the six exhausts (below rear bumper), 


one for each cylinder in the horizontally-opposed engine.—(Acme photo) 


By William Ullman 
Washington Correspondent 
oo membership department is a 
logical point at which to begin 
a survey of the Washington office 
of the National Automobile Dealers 
Assn. because it is there that the 
day - to - day contacts 


No. 2 with the largest num- 
in a ber of members cen- 
Series ter—the services which 
on NADA have increased mem- 


berships in this strong, 
aggressive organization from sev- 
eral thousand to more than 28,000 
from coast to coast. Membership 
in this organization is limited to 
new car and new truck dealers. 
Through this office is directed 
the flow of NADA services to deal- 
ers over the country. Included is 
the responsibility of keeping the 
records of the as- 
sociation’s mem- 
bership, in addi- 
tion to which is 
responsibility for 
personnel, office 
space, equipment 
and supplies. This 
department also 
is responsible for 
the business man- 
agement of the 
NADA Used Car 
Guide Co., a sep- 
arate corporation which publishes 





D. 





C,. Barnhart 


the NADA Official Used Car Guide. 


To understand the magnitude 
of this responsibility, the mail 
department handles between 50,- 
000 and 60,000 pieces of outgoing 
mail a month. At times there is 





deals in Wisconsin. 


a direct mailing to the member- 





GM OFFICIALS study a model car entered in the 1947 Fisher Body Craftsman's Guild 


Dealer Nerve Center 


NADA Office Handles 50,000 Contacts Monthly; 
Seeks Space for Expanded Services 








contest, judging in which started last week in Detroit. After this year, the Napoleonic 
Coach phase of the contest will be dropped and efforts eentered on the model cars, which 
permit youths to use their imagination and inventive skill. The annual contest was 
started with the coach phase only in 1931, while the model car contest was added in 
1937. Shown here are, left to right: Harley Earl, GM’s chief stylist; L. C. Goad, gen- 
eral manager of Fisher Body; W. S. McLean, secretary of the Guild; C. F. Kettering, 
GM's research pioneer, and T. P. Archer, president of the Guild and GM group executive. 








ship which means a volume close 
to 30,000 pieces at a clip. This 
department is responsible for the 
preparation, filing and maintain- 

ing, in an orderly and usable 
fashion, of some 80,000 individ- 
ual addressograph plates. 

These plates are broken down in- 
to coded lists and cover associa- 
tion members, member prospects 
and Used Car Guide Book subscrib- 
ers. All duplicating, such as the 
weekly news letter, weekly radio 
script and press releases, are han- 
dled by this department under the 
supervision of W. W. Swaim. 

* * + 


FFICES of NADA are located 

in the Defense Building, 1026 
17th St., N.W., Washington, D. C. 
They occupy the entire eighth floor, 
plus considerable space on the sev- 
enth floor. The research and edi- 
torial staff of the National Automo- 
bile Dealers Used Car Guide Co. 
occupies offices on the third floor. 
The association is endeavoring to 
secure additional space in the 
building to relieve congestion in 
several departments and in antici- 

(Continued on Page 26, Col. 1) 





Moran Successor 


May Be Named 
At Next Parley 


WASHINGTON. — Naming of a 
successor to Lee Moran as execu- 
tive vice-president of NADA will 
probably not be 
made until the 
Executive board 
meets here in the 
near future. 

Meanwhile, 
Donald Barnhart 
will be in charge 
of NADA offices 
here, while for- 
mer President 
William Mallon 
will be in close 
touch with head- 
quarter activities, in a supervisory 
capacity, it is understood. Mallon’ 
lives in Newark, only a short dis 
tance from Washington. 

Moran, who handed in his res- 
ignation to the NADA Executive 
board just before the board ad- 
journed a meeting 10 days ago, 
plans to become a dealer “some- 
where.” 

There was no argument, other 
than that in which the committee 
members engaged in an effort to 

get Moran to change his mind. 
They asked him what he would 
(Continued on Page 30, Col. 1) 


Lee Moran 


1947 : 
| But Not Right Away . .. 


Some Gains for Dealers 


Seen in Labor Law 


T= new Labor-Management Re- 
lations Act of 1947, whose pri- 
mary purpose is to restore equal- 
ity in the dealings between em- 
ployer and employe, may affect re- 
tailing and service industries just 
as much as it does the big manu- 
facturers engaging in interstate 
commerce. 

An analysis of the Taft-Hartley 
law showed last week that auto- 
motive distributors and dealers can 
expect direct benefits if certain pro- 
visions are applied as intended by 
the authors of the statute. 

The labor relations of those 
members of the industry in inter- 
state commerce, including ve- 
hicle and parts manufacturers 
and trucking companies, will un- 
dergo a multitude of changes as 
a result of the new law. Many 
of these reforms will be manda- 
tory; others will come about as 
the result of court interpretations 
and entirely new practices occa- 
sioned by the passage of the most 
sweeping union controls ever en- 
acted in this country. 

For the retail trade, however, the 
impact will probably be neither as 
striking nor as swift. Retailers in 
general did not come within the 
jurisdiction of the Wagner act, 
since the federal constitution leaves 
to the states the right to govern 
strictly intrastate enterprises. The 
Taft-Hartley law is confined by the 
same constitutional restriction. 

But loose interpretations of the 
term “interstate commerce,” and 
the march of organized labor, 
eventually brought most retailers 
into the scope of the new federal 
policy after the Wagner act be- 
came law 12 years ago. The swing- 
back of the pendulum in 1947 may 
have a similar overall effect. 

As it stands now—a brand new 
code of laws, uncluttered by court | 
rulings upholding or repealing—j 
the Taft-Hartley act applies only | 
to industries and unions whose 
operations cross state lines. 

+ * + 


F SIGNIFICANCE to service | 
industries and dealers, though, | 
are three clauses in the law which | 
conceivably might affect their la- 
bor relations to a drastic degree. 

The first clause is a definition 
of the term, “indus:ry affecting 
commerce.” 

This means, the act states, “any 
industry or activity n commerce 
or in which a labor —.spute would 
burden or obstruct ommerce or 
tend to burden or - struct com- 
merce or the free flow of com- 
merce.” 

Thus, if the National Labor Re- 
lations Board finds a labor dispute 
is hampering traffic across state 
lines, it could invoke the new reg- 
ulatory powers even though the 
employer involved is an auto deal- 
ership or a drug store. 

Such instances may be rare, but 
it is important that now all strikes 
affecting commerce can fall under 
federal regulation. Labor lawyers 
expect that the courts will be called 
upon to clarify this section of the 
law further. 


The other provisions of import 
to retailers consist of two dec- 
larations of support to those 





states with laws governing labor 
relations. 

For one, states are allowed to 
impose even stronger curbs on the 
closed shop and union shop than 
the Taft-Hartley law sets forth. 
The federal statute outlaws the 
closed shop outright, but allows 
union-shop agreements if certain 
conditions are met. 

Oo * * 

DOZEN states, however, have 

passed laws prohibiting both 
forms of compulsory union mem- 
bership, of which the union shop 
is by far the more prevalent. While 
the federal law permits the union 
shop, state laws outlawing it are 
valid insofar as the Taft-Hartley 
act is concerned. 

(In a closed shop, only union 
members may be hired. In a union 
shop, anybody may be hired, but 
everybody must join the union 
after a specified period.) 

A legal issue, arising from this 
federal-state crackdown on com- 

(Continued on Page 27, Col. 1) 


Oldsmobile Sticks 
To Its Goal of 
450,000 Cars 


CINCINNATI.—Although _ short- 
ages of materials are a controlling 
factor, Oldsmobile has by no means 
abandoned its ul- 
timate produc- 
tion goal of 450,- 
000 automobiles 
per year, accord- 
ing to S. E. Skin- 
ner, general man- 
ager. 

Oldsmobilk’s 
chief executive 
emphasized this 
point in Cincin- 
nati last week 
when he _  ad- 
dressed more than 250 dealers from 
the Cincinnati zone present at the 
Gibson hotel for a conference with 
divisional officials. D. E. Ralston, 
Oldsmobile’s general sales mana- 
ger, also addressed the group and 
outlined details of company sales 
plans for 1947. The Cincinnati 
meeting, one of a series of dealer 
conferences planned by divisional 
officials to discuss company policies 
for the months ahead, was ar- 
ranged by J. F. Folsum, zone man- 
ager for Oldsmobile in this Ohio 
city. 

“Oldsmobile has the physical ca- 
pacity now for producing 450,000 
cars a year,” said Mr. Skinner. “As 
this volume depends on the avail- 
ability of materials, particularly 
cold rolled steel, we will be able 
to step up output quickly when 
material shortages are eased. 

“Oldsmobile dealers, today, have 
a backlog of orders for new cars 
in excess of 270,000 units,” Skinner 
added. “This number is equal to 
our total output in 1941.” 

In 1948, Oldsmobile plans to pro- 
duce 350,000 sixes and eights to 
reach an all-time high, Skinner 
added. The following year, he ex- 
plained, should see Oldsmobile pro- 
ducing 450,000 cars. 


S. E. Skinner 








NEW MODEL PREVIEW, Texas style. Mesquite trees shaded a chuck-wagon style 
barbecue dinner and 500 Dallas zone dealers and their employes who went to Fort 
Worth from all over north Texas to see the new model Chevrolet trucks recently. J. W. 
Adams jr., Dallas zone truck manager (with straw hat in center), is shown beside 
J. T. Vandergriff, 70, of Carroliton, Tex., who has been a Chevrolet dealer for 22 years, 
the oldest dealer at the picnic. Vandergriff is still active. 
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tog ROTTEN APPLE can spoil 
a whole barrel. Likewise, one 
foolish act by a single dealer can 
cast a bad reflection on every mem- 
ber of the trade in any given ter- 
ritory. 

It’s not so much what we do our- 
selves, individually. It’s what the 
public thinks we do, that deter- 
mines our destiny. We must avoid 
the appearance of evil as well as 
the evil, itself. 

When so many “almost new” 
cars are offered the public at 
high prices on used car lots, nat- 
urally the public, encouraged by 
the press and radio, believes there 
must be some collusion between 
the franchised and used car deal- 
ers. 

As long as there is a shortage of 
new cars, this situation will exist. 

* a * 


Dealers Must Lick 


Problem Themselves 


T IS DEVELOPING into a na- 

tional scandal. The new car deal- 
er is bearing the brunt of the criti- 
cism. While factories are _ spot- 
checking dealers, they seldom find 
dealers selling at more than sug- 
gested prices. 

But it is not a factory or gov- 
ernment responsibility. We, as a 
trade, .must accept this job as 
our own. We must lick the condi- 
tion ourselves. We don’t want to 
lean on the rubber crutch of a 
federal or state regulation. 

Dealers are the ones that are 
losing the goodwill and _ respect 
gained during the war years. Deal- 
ers must kill this menace. As long 
as the condition exists in any meas- 
ure whatever, it stands as a threat 
to good public relations. We can’t 
afford to lose public respect. We’ll 
need it in voluminous quantities 
when the buyer’s market returns. 

* + - 


Repurchase Pact 


Is Reprinted 

GOOD THING about the situa- 

tion is that it can be success- 
fully combated, not only by groups 
of dealers in a community, or state, 
—for that matter, the nation—but 
also it can be successfully com- 
bated by an individual dealer. 

One dealer, standing alone in 
a town or city, can exert a pow- 
erful influence to combat this 
hazard. And in doing so, he can 
gain immeasurable goodwill for 
his own institution. In so doing, 
he might forego much immediate 

profit, but he will be laying aside 
a value that later on will be 
worth much more. 

John Raine, manager, and the di- 
rectors of the Automotive Trade 
Assn. of Virginia, have been giving 
special attention to the discourag- 
ing of resale of new cars. 

This association, like many 
others, including Kansas, Iowa and 
New York, recommends that deal- 
ers use a repurchase agreement. 

So as to spread its use and call 
it to the attention of column read- 
ers who have not yet seen a sim- 
ilar form, I quote the form below: 

“Whereas, the Dealer has this 
day sold the Purchaser one 
Automobile, 
the price Of S.....cccicc... ; and, 
Wheras, said Purchaser, as a part 
of the consideration of said sale, 
has agreed with the Dealer not 
to sell or transfer the title to 
said Automobile during the pe- 
riod of six months beginning with 
the date of this contract, except 
upon the terms and conditions 
herein set forth: Now, therefore, 
it is covenanted, agreed and un- 
derstood by and between the 
Dealer and the Purchaser that 
the Purchaser will not sell or 
transfer the title to the said Au- 
tomobile within the period of 
six months beginning with the 
date of the Contract without first 
offering the said Automobile to 
the Dealer for purchase at the 
price at which it was sold by 
said dealer to the Purchaser, less: 
depreciation at the rate of three 
percent (3%) per month for each 
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or requests may be 
Detroit, 


writer’s same will be kept in confidence if requested. 


month between the date of this 
contract and the date of such 
offering; and, 

It is further understood and 
agreed by and between the par- 
ties that if the said Purchaser 
shall violate any of the terms of 
this Contract, expressed above, 
then the said Purchaser shall owe 
the said Dealer the sum of Three 
Hundred Dollars ($300) in cur- 
rent money of the United States, 
as liquidated damages, which 
amount shall be immediately due 
and payable. 

Witness the following signa- 
tures and seals: 

Firm Name 


Purchaser’s Name 
* * * 


Suggests Publicizing 
Of Your Policies 


ESSIE BALLENTINE, executive 

secretary of the North Carolina 
Dealers Assn., says this on the sub- 
ject in a recent bulletin to the deal- 
ers of that state: 

“It is suggested that the best way 
to fight this menace is to publicize, 
through advertisements and re- 
leases to your local newspapers, 
your sales policies and the deliv- 
ered prices of the car you sell. 

“State associations have given 
much thought to ways to combat 
this menace, and we submit one 
or two suggestions that are now 
being tried out in other states. 
(1) A gentleman’s agreement 
whereby the buyer of a new car 
agrees to give the dealer an op- 
tion to repurchase the car in a 
certain fixed time limit in the 
event he wishes to sell the car; 
or (2) An agreement that the 
purchaser will not, except under 
special circumstances, resell his 
car within a given period of 
time. 

“Each dealer knows who, in his 
territory, is so situated as to most 
need an automobile, as to how best 
the public interest can be served, 
in the distribution of new cars, and 
how best to apply his individual 
system of priority for the distribu- 
tion of the limited number of cars 
which are available. Adherence to 
such systems, coupled with letting 
the public know about sales poli- 
cies, about delivered prices, and 
about prospects for new car de- 
liveries, are producing good results 
wherever they are being consist- 
ently carried on.” 

* oe * 
Here’s An Example 
Of Ad Campaign 
T= COLUMN has quoted many 
times in the past what individ- 
ual dealers have done to counteract 
the public impression that dealers 
are guilty of taking advantage of 
the shortage of cars. 

Bob Fleigh, Studebaker dealer of 
Baltimore, and NADA director for 
the state, recently ran a three-col- 
umn, 12-inch ad in the Morning 
and Evening Sun that is typical of 
many individual dealer’s ads now 
running throughout the country. 
Perhaps you would like to see his 
approach to the problem. It fol- 
lows: 

LET’S KILL THIS EVIL! 

Bob Fleigh, Inc., “The Stude- 
baker Folks,” 242 W. 29th St., 
invites all automobile dealers 
and the public to join them in 
their effort to stamp out the 
evil of new cars being sold to 
the public at more than the 
legitimate advertised prices (as 
established by the manufactur- 
ers). 

ALL PURCHASERS OF NEW 

STUDEBAKERS WILL BE 

ASKED TO SIGN THIS 

AGREEMENT: 

Bob Fleigh, Inc. 

242 W. 29th St. 

Baltimore, Md. 

Gentlemen: 

As evidence of good faith on 
my part, and to assist you in 
your efforts to stamp out the 
evil of new cars being resold to 


the public—at hundreds of dol- 
(Continued on Page 29, Col. 1) 








Credit Decontrol Gains; 


Truman Agrees to Sign 

WASHINGTON. — A bill to 
abolish Regulation W was ap- 
proved last week by the House 
Banking Committee. The meas- 
ure would terminate credit con- 
trols immediately upon its ap- 
Age by the House and Sen- 
ate. 

President Truman has _indi- 
cated he would sign the bill, al- 
though expressing preference 
for extension of authority to 
control credit as a check against 
inflation. 


NADA Will 


MACKINAC ISLAND, Mich.— 
The Michigan Automobile Dealers 
Assn., in convention here, was 


prompted last week by M. O. And- 
erson, NADA president, not to re- 
lax efforts to 
getting 
eteers.” 


“prevent new cars 
into the hands of rack- 





ROCHESTER (N. Y.) DEALERS forsook the showroom and the shop for their annual 
outing at Ridgemont Golf Club last week. Shown choking the stick for honors on the 
tee are these association officers (from left): Henry E. Siebert, a director of the asso- 
ciation and secretary-treasurer of Siebert Motors Inc. (Chevrolet); Edward ©, Schoen 
of Schoen Bros. (Nash), secretary of the association; Sheldon E. Bancroft of Bancroft 
Motors (Packard), vice-president of the association, and Anthony R. Ralph, of Ralph 
Pontiac, association president. Schoen won the blind bogie and Ralph took first honors 


in the low gross. 


New Car Resale Pact Gets 
Legal Test in Milwaukee 


MILWAUKEE.—The increasing- 
ly popular dealer-buyer pact for 
new-car sales came up for its first 
legal test here last week when a 
suit, seeking recovery of the profit 
made by a customer who resold 
a new car, was filed in a civil 
court by the Sawyer Buick Co. 

Contending that it had sold the 
defendant, Harold Miller, a 1947 
Buick for $1,887.43, including ex- 


Host of New Cars 
On St. Louis Lots 
Blamed on Public 


ST. LOUIS.—The public is to 
blame for more new cars being 
on used-car lots here than there 
are in authorized dealers’ show- 
rooms, it was charged last week 
by Sidney Weber, president of the 
St. Louis Automobile Dealers Assn. 

“New automobiles are being sold 
to used-car lots by buyers who are 
taking delivery on their second 
and third new vehicle,” declared 
Weber. 

“Dealers took many orders be- 
fore they began to get cars. A 
number of people who placed or- 
ders at a number of places have 
received their second and third car 
while others are still waiting for 
their first.” 

Local dealers, he added, consid- 
ered setting up a clearing house 
to prevent such practices, but de- 
cided it would not work. 

Weber assailed agents for used- 
car lots who scan registration lists 
and then approach owners with 
an offer to pay $300-$400 more than 
the purchase price for their cars. 


Springfield BBB 
Hits U. C. ‘Pack’ 


SPRINGFIELD, Mass.—Local 
business involved in the selling and 
financing of used cars has been 
challenged by Van Miller, of the 
Springfield Better Business Bu- 
reau, to join the fight against 
“packing” of automobile time pay- 
ment contracts which contain hid- 
den finance charges. 

Miller said that the overcharges 
are in the form of hidden costs 
in financing, which are split be- 
tween “unscrupulous dealers and 
conniving finance companies en- 
gaging in the practice.” Locally 
the bureau recently saved a veteran 
$70 through investigation of the 
charges made regarding his financ- 
ing a used car. 


tras, the firm charged that “a part 
of the consideration was an agree- 
ment in writing under which Mil- 
ler was to offer the car back to 
the company at the same price he 
paid for it in the event he wished 
to resell it within six months of 
the original purchase.” 

Despite the agreement, the firm 
said, Miller sold the car to a local 
used-car dealer for $2,300. 

Sawyer Buick Co. asked dam- 
ages of $412.57—the alleged profit— 
plus court costs, offering to donate 
any such recovery to the Com- 
munity Fund. 

“See my lawyer,” said Miller in 
response to questions. 

A majority of Milwaukee dealers, 
it is reported, have been demand- 
ing that new-car buyers sign re- 
sale pacts since the transactions 
between Sheriff George Hanley and 
several used-car dealers were ex- 
posed recently. 


Niagara Dealers 
Ask Resale Pact 


NIAGARA FALLS, N. Y. — A 
| drive to keep new cars from being 
sold in used-car lots at “ridicu- 
lously high” prices has been started 
by the Niagara Falls Motor Trades 
Assn. 

Henry Park Lammerts jr., presi- 
dent of the convention, announced 
that all new-car purchasers will be 
required to sign an agreement 
whereby they promise not to re- 
sell except to the original dealer 
within a certain period of time. 





On the House . 


| Anderson Tells Mich. Parley: 





Not Help 


Racketeering Dealers 


Anderson warned that “guilty or 
careless” association members could 
not look to NADA for protection. 

He told the dealers they could 
thwart crooked practices in the 
resale of slightly used or new 
cars by advertising “fair and 
honest” prices of new cars. 

“Many new car dealers were 
thought, unfairly perhaps, to have 
been a party to this racketeering,” 
Anderson said. “Give the public the 
facts about your operations, sales 
policies, delivered prices and new 
ear schedules. Follow the long 
range plan. You'll need today’s cus- 
tomers tomorrow.” 

Anderson said congressional lead- 
ers had been notified that NADA 
would assist in any national in- 
vestigation of all new car sales. 

Michigan’s Gov. Sigler in an 
opening address to the gathering 
offered a formula to “rout the 
irresponsible used car extortion- 
er,” along with a challenge to do 
“something constructive” for 
Michigan. 

“Promotion of the state is your 
bread and butter,” Sigler declared. 

Lyman W. Slack, Packard sales 
chief and a member of the inter- 
industry committee of the National 
Safety Council, addressed the con- 
vention on national safety. 

Slack urged vigorous dealer par- 
ticipation in traffic safety programs 
developed by national, state, county 
and municipal groups. ; 


Chevrolet Leads 
In N. C. for May 


RALEIGH, N. C.—New car and 
truck registrations in North Caro- 
lina during May were disclosed 
here last week by the North Caro- 
lina Automobile Dealers Assn. 

The breakdown of registrations 
was as follows: Chevrolet, 1,452; 
Ford, 1,200; Plymouth, 706; Dodge, 
531; Pontiac, 495; Buick, 344; Olds- 
mobile, 269; Mercury, 215; Stude- 
baker, 212; Hudson, 181; Nash, 166; 
Chrysler, 139; DeSoto, 108; Kaiser, 
104; Frazer, 84; Cadillac, 73; Wil- 
lys, 68; Packard, 64; Lincoln, 40; 
Crosley, 27; Aero Coach, 2; GM, 
1, and miscellaneous, 10. 

A total of 2,604 commercial ve- 
hicles were registered for the same 
period. The breakdown was as fol- 
lows: Ford, 673; Chevrolet, 629; 
Dodge, 404; IHC, 269; Willys Jeep, 
223; Studebaker, 117; GMC, 84; 
Reo, 71; Mack, 40; White, 38; Dia- 
mond T; 19; Hudson, 6; Autocar, 
5; Plymouth, 4; Divco, 2; Nash, 1, 
and r scellaneous, 4. 

Tote’ passenger cars registered 
for the year, May inclusive, are 
22.885. Truck registrations for the 
same period total 9,561, according 
to the association report. 





Queen City Motors 
Queen City Motors, Inc., Char- 
lotte, N. C., has been organized 
with capital stock of $100,000 to 
deal in automobiles. Principals are 
Y. S. White, Fred C. Biddy and B. 
M. Boyd. 


Queried about 1948 models during the press preview of Chevrolet’s 
new assembly plant last week, General Manager Nicholas Dreystadt 


replied cagily: “We’re going to stay in the business.” . . 


. Chevrolet 


sales chief, Tom Keating, says Chevrolet will not 
change its car distribution system materially after 


two-year contracts expire next fall. . 
Fisher Body’s Guild press luncheon 


last week 


was short and to the point; ended promptly 
at 1 p.m. because C. F. Kettering, who has just 
“retired” as GM’s research chief, had “to get 


back to work”... 


Harley Earl, GM’s chief 


stylist, noted that “we’re very interested in the 
Craftman’s Guild model cars because those kids 
are the customers for tomorrow’s cars” ... 


Wemhoft 


Indiana association is recommending its dealers distribute cards to 


their customers asking for complaints, etc... 


Art Haas, Cleveland Chevrolet dealer, has just 
been named chairman of NADA’s Employer-Em- 
ploye Relations committee. . 


. To further goodwill, 


. North Carolina asso- 


ciation has just issued a bound booklet summarizing actions of the 


1947 legislature... 


—Pete WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 
A . {1. Fair and equitable contracts between manufac- 





turers and dealers in motor vehicles, parts and ac- 
cessories. { 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. {3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
cnerqy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


NEWS 


Steel Explanations Fail 
To Satisfy Auto Men 


— steel situation is extremely puzzling to us, as it is 
to others in the auto field. 


From figures available it appears that the steel industry 
is not giving its best customer, the auto industry, a fair 
percentage of what steel is available. This, in turn, has an 
important bearing on the public. Surveys show that the auto 
is No. 1 in the wants and needs of the people. 


The real cause of the public furor on resales of new 
ears is lack of cars—a lack that could be alleviated to 
some extent if the auto industry got its prewar percent- 
age of steel. 


Auto men who have gone into the question intensively say 
that they have not been able to get a satisfactory answer 
from the steel industry. 


They say that the situation is confused further by the 
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breaking of an old tradition of the American Iron & Steel 
eInstitute in releasing distribution figures monthly. No fig- 
ures have been available since December. 


Figures available previously showed that the auto indus- 
try got approximately 13.3 percent of the total steel in 1946, 
against 15.1 percent for 1940-41. 

On sheet and strip, the auto bottleneck, the auto industry 
suffered a loss of 9.4 percent, while other classifications 
gained, with the big gainer being “unclassified.” It took 12 
percent against zero prewar, and is one of the puzzling 
factors. 

While there has been talk that nothing can be done to 
ease the sheet and strip situation since mills are running 
at capacity, auto men point to the gains others were getting | 
while the auto industry was suffering a loss. 

Even if only a couple of the classifications were cut 
down to their fair share to give the auto industry its just 
portion the pressure would be relieved. Among the gain- 
ers were warehousing 2 percent, containers 1.4, conver- 
sion and processing 3.2, machinery and electrical 1.5, 
mining .1, agricultural .6. 

No one recommends taking steel away from food canners, 
but some don’t quite see why there should be so much steel 
available for toys, for instance. 

And the auto men admit that they have no right to tell 
the steel industry how to run its business. But they have 
a right to ask why steel’s best customer—and the public in 
turn—should not get a fair share of the output. 





TICKER-TAPE should have 
flown from the windows of office 
buildings in every industrial city 
June 23 when the Senate followed 
the House in overriding the Presi- 

dent’s veto of the 
GOOD NEWS Taft-Hartley labor 
AND BAD! bill. It proved two 
things: First, that 
the United States is still a democ- 
racy not to be dominated by the 
whims of a single dictator or his 
cohorts. Second, it marked finis to 
the years of union labor practices 
under the Wagner act which were 
so unfair and one-sided as to be a 
continual fomentation of bad feel- 
ing and illwill between labor and 
management from which, at times, 
it seemed we would never escape. 
In the last elections, the people laid 
down a clear mandate that some- 
thing must be done to curb the un- 
scrupulous practices of racketeer 
labor leaders. Recent Gallop polls 
have proved that public opinion is 
even more determined than ever 
that something had to be done 
about a serious situation which was 
hamstringing our return to full 
production and thus to a prosper- 
ous America. 
| * 

THERE ARE some who do not 
believe the present law, as enacted, 
goes far enough in correcting an 
intolerable situation. For my part, 
it is so long a stride in the right 
direction that I am perfectly satis- 
fied to let it have a fair trial and 
let Time be the sole judge as to 
whether it is adequate. It would 
have been just as foolish to attempt 
extreme measures to curb the legit- 
imate aims of organized labor. If 
the new law will set up an even 
break for each side, that is all most 
of us will expect or desire. June 23 
was not just an armistice day. It 
was an emancipation day which 
deserved a national celebration in 
which more loyal union members 
would have participated than their 
leaders would want you to know. 

+ + + 

AS IF TO put a curb to our en- 
thusiasm over the enactment of a 
sound labor law came the noon- 
day editions here in Detroit scream- 
ing, “Gas rationed.” Of course, 
when you read down in the story, 
you learned that only Standard Oil 
of Indiana had so far announced 
a rationing to dealers in the 15 
states in which they operate, based 
on their deliveries of gasoline to 
dealers in the months of July and 
August of last year. How quick 
the other oil companies will follow 
suit and how soon the shortage 
will catch up with John Q. Public 
is yet to be seen. 

+ + + 


WHAT A SORRY commentary 





* 


| this is on recent news items we 


have been reading. Only last week, 
we mentioned the crime of burning 
potatoes which could have been 
made into alcohol that can be con- 
sumed as adequate fuel for internal 
combustion engines. Long, long ago, 
I read that there is enough vege- 
table material wasted on every 
farm in America to supply it not 
only with fuel for its cars, trucks 
and tractors, but sufficient to fur- 
nish electricity for lighting, re- 
frigeration, cooking and perform- 
ing menial jobs of pumping water, 
washing clothes, etc. 
a a * 
PETROLEUM resources of the 
United States should be “e°4 





to care for our needs in either 
war or peace for years to come, but 
the probable fact is that if we are | 
short of gasoline, it is because we | 
have been pouring it out and “for | 
free” to the far corners of the} 
earth. Petroleum is a priceless as- 


| set in which every American has 
| a 


legitimate interest. We have a} 
right to ask, “Why?”, if there is| 
even the possibility of a shortage 
of gasoline in this country, “should 
we be exporting a single barrel?” | 
Was it not disclosed recently in a 
scandal, which has not yet come 
to full light, that during the war | 
we were actually shipping to the 
very ports adjacent to Persian oil 
fields the gasoline which deprived 
Americans the use of their auto- 
mobiles? Every man whose liveli- 
hood depends on the automotive 
industry has a doubly important 
reason for asking, “How come?”— 


| G.MS. 
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‘For Preparedness ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





dent, Nebraska Used Car Dealers 
Assn. 

Editor’s Note: AvuTomorive 
News believes its readers are in- 
terested in ALL news affecting 
the industry, and we do our best 
to give it to them. Our readers 
can help by keeping us informed 
on items we might miss. 


Coming Events 


JULY 
duly 21-23—Detroit (Book-Cadillac Hotel). 
Midsummer meeting, Automotive Trade 
Assn. Managers. 
duly 31-Aug. 2—Saratoga, N. Y. 1947 con- 
vention of the New York State Automo- : 
bile Dealers, Inc 
AUGUST 
Aug. 21-22—Los Angeles (Biltmore Hotel) 
SAE West Coast Transportation & Main 
tenance meeting. 
SEPTEMBER 
Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan- 
ical Engineers. 
Sept. 17-18—Milwaukee (Hotel Schroeder) 
SAE Tractor meeting. 
Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 


Sept. 21-22—Myrtle Beach, S. C. 


An Exception 

May a warm admirer of “A Word 
in Edgewise” column enter an ex- 
ception? 

Your comments on foreign af- 
fairs don’t read like the product 
of the same brain that originates | 
the rest of your material. Using 
the experience of Switzerland and 
Sweden in World Wars I and II 
as a guide to our own policy to- 
day is an appalling bit of cerebra- 
tion. 

Incidentally, however, though it 
wouldn’t have helped much, both 
of them were armed and deter- 
mined to defend t*eir liberties. If, 
in 1916 and 1941, we had been 
armed on the same scale in pro- 
portion to our resources, no ag- 
gressor would have dared attack 
us. We got in, both times, because 
we were considered relatively help- 
less. 


Don’t talk down preparedness. 
Our former unwillingness to incur 
its costs has saddled us, and our 
descendants, with the far greater 
costs of war. 





(Hotel 
Ocean Forest). Annual meeting of South 


We were once “too proud to! Carolina Automobile Dealers Assn. 
fight”—but did it help?—H. Ber- OCTOBER 
Oct. 2-4—Los Angeles (Biltmore Hotel) 


TRAM Lewis, Litchfield, Conn. 4 
SAE Autumn Aeronautical meeting. 


Oct. 3-4—Atilantic City. Annual convention 
of Pennsylvania Automotive Assn. 

Oct. 6-8—Houston, Tex. Petroleum Mechan- 
ical Engineering Conference. 

Oct. 30-Nov. 1—Boston. (Hotel Statler) 
15th semiannual meeting, American So- 
ciety of Tool Engineers. 

NOVEMBER 

Nov. 6-7—Tulsa, Okla. (Hotel Mayo). SAE 
Fuels & Lubricants meeting. 

Nov. 5-7—Detroit (Rackham Memorial). 
Second annual technical convention of 
the American Society of Body Engineers 

DECEMBER 

Dec. 1-3—Kansas City (Hotel Continental) 
SAE Air Transport meeting. 

Dec. 1-5—Atilantic City (Chalfonte Hote) 
and Haddon Hall). 68th annual meeting 
of the American Society of Mechanical 
Engineers. 

Dec. 7-8—Biloxi, Miss. Annual convention, 
Migsissippi Automobile Dealers Assn. 


Coverage 

We believe that the used car in- 
dustry of this country, being as 
large a part of the automobile bus- 
iness as it is, deserves more recog- 
nition in your paper than it has 
been getting. 

Measuring the used car business 
either by units or dollar volume, 
it has always been a large part 
of the total business. Why do you 
not recognize this fact by devoting 
a section of your paper to news 
and items of interest to the used 
car dealers? 

Think it over. Eight hundred and 
seventy-two Nebraska dealers are 
interested——Ray Haywarp, presi- 
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TEP right up and call me Axle Shaft—Genuine Ford, that is. I’m 
what makes the wheels go ’round. A tough job. But I’m tougher. 


More accurate, too. I'll serve you better. Here’s the why and how: 


“ 
j Powerful hammers first forge me into 


a rough axle shaft. Automatic ma- 
chines cut and trim me. Then I’m smoothed 
up and carefully straightened. (All along 
the line the Ford people take extra pains 


to keep me going straight.) 





3 To do a good job, we axle shafts must 
be hard on the outside and softer 
inside. Which means skillful heat treating. 
First a bath, then hardening at 1480 
degrees, Fahrenheit. Another bath and 
another furnace session, this time baking 
me to three different temperatures, one for 
each end and a third for the middle. 


Why if ed Parts 
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to use 







2 Then I’m grabbed by a 20-ton mon- 
ster, operated by 22 motors, that 
shaves me down to fine limits. Next, I get 
my teeth cut—that’s the end that goes in 
the differential. But all this is really just 


a warm-up for the big stuff— 





More cooling and straightening brings 

me to a special grinder that works 
over four surfaces at once. I begin to feel 
like myself. Time out for more checks and 
tests—my gear teeth must be accurate 
within .002 of an inch, my length within 
.005. That’s precision plus—for true- 


running longer life. 






Se eres 














5 Comes a final wash, polish 
and double-check, then 
I’m ready to go—a Genuine 
Ford Axle Shaft right on hand 
when you need me. Look for 
my name—that’s your assur- 
ance I’m one of the best, a 
Genuine Ford Part that’s made 
right to fit right and work right. 
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Called Impractical . . . 
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Industry Spokesmen Hit 
Some ICC Proposals 


WASHINGTON.—Representatives 
of truck, bus and trailer manufac- 
turers, together with spokesmen for 
companies which supply vehicle 
equipment and accessories, told the 
Interstate Commerce Commission 
here last week that a number of 
its proposed revisions in safety 
regulations are impractical while 
certain others should be rephrased 
to overcome the difficulty of their 
application as they read at present. 

The manufacturer representa- 
tives were here for an informal 
conference with officials of the 

ICC’s Bureau of Motor Carriers’ 
safety section. 

The vehicle makers were repre- 
sented by a joint technical commit- 
tee, whose views were brought to 
the conference from a recent De- 
troit meeting, where the ICC pro- 
posals were preliminarily examined 
and discussed to determine their 
practicability, simplicity and work- 
ability if adopted. 

The Washington conference was 
one of a series being held in ICC 
headquarters with representatives 
of the interests affected specifically 
to give them an opportunity to be 
heard in approval or objection. 

A number of individual manufac- 
turers and suppliers were also 
present at the conference to ex- 


Klingler Reports 
109,000 Pontiacs 
In First Half 


PONTIAC.—-Pontiac Motor divi- 
sion will have built 109,000 motor 
cars during the first six months 

ai of 1947, ending 
today (June 30), 
Harry J. Kling- 
ler, general man- 
ager, told dealers 
attending Pon- 
tiac’s monthly 
dealer - manage- 
ment conference 
last week. 

Production dur- 
ing the first half 

7 of 1946, which in- 
H. J. Klingler = juded the strike 
against General Motors, was 28,349, 
Klingler said. 

Noting that Pontiac production 
is approximately 1,000 units each 
working day, Klingler said short- 
ages of material and threatened 
shortages are the determining fac- 
tors in production for the balance 
of the year. 

The dealers were told that it is 
likely to be at least a year before 
motor car supply catches up with 
demand and that it will be a “ma- 
jor achievement” if prices are pre- 
vented from advancing in the face 
of rising labor and material costs. 








Dearborn Motors 


Names Snow 


* DETROIT.—-Harry V. Snow, for- 
mer implement sales manager for 
Allis-Chalmers, has been appointed 
tractor and implement sales man- 
ager of Dearborn Motors Corp., it 
was announced last week by Frank 
R. Pierce, president. Dearborn Mo- 
tors will market nationally the new 


Ford tractor and Dearborn farm | 
| the Detroit zone of Chevrolet. 


equipment line beginning July 1. 






press their objections and to offer 
suggestions for rephrasing. These, 
in general, supported many of the 
positions taken by the American 
Trucking Assns. and other vehicle 
operating groups in an earlier in- 
formal conference. 

The prime contentions set forth 
by the manufacturing interests 
had to do chiefly with design and 
specifications, and at the same 
time touched on operating prob- 
lems likely to arise should the 
revised rules be adopted in their 
present form. 

Both the manufacturing and 
supply industry representatives 
asked for an exemption from driver 
log-keeping requirements for pub- 
lic utility construction trucks and 
objected to an ICC attempt to erase 
existing exemptions for vehicles 
operating in specified commercial 
zones or contiguous areas, particu- 
larly as to buses. 

They also objected to a pro- 
posed requirement that any ac- 
cident involving $25 or more 
property damage must be re- 
ported, and said continuation of 
the present $100 minimum report- 
ing limit would be preferable. 

They pointed out that continua- 
tion of a requirement for brakes on 
all wheels does not dovetail with 
truck operator experience indicat- 
ing that front wheel brakes effect 


| Steering control adversely, and told 
| the ICC that many of its proposed 


lighting, wiring and braking re- 
quirements are not realistic. 





Stinson Hails 
Dealer Condition, 


Sales Volume 


WAYNE, Mich. — Sales of four- 
place Stinson aircraft continue 
above the company’s prewar vol- 
ume and the condition of Stinson 
dealerships “generally is gratify- 
ing,” William H. Klenke jr., general 
sales manager, said last week after 
a 10,000-mile tour of Stinson deal- 
erships. 

At the same time he announced 
that Stinson has more than 300 re- 
tail sales and service outlets. 


“There's no overstocking of new 
aircraft at Stinson dealerships,” 
Klenke said. “Stinson dealers at 
this time are in the healthy condi- 
tion of having in stock an average 
of less than one new plane per 
dealer.” 

Concerning the outlook for the 
personal aircraft business in the 
coming months, the Stinson official 
asserted that sales department 
forecasts indicate business is go- 
ing to be good this summer, after 
which there will be a normal sea- 
sonal downward trend during the 
fall and winter. 


In the past six months dealers | 
have sold more planes than in any | 





other similar period in the com- 
pany’s history. Sales of Stinson 
postwar aircraft have exceeded the | 
total of all other four-place mod- | 
els combined, Klenke stated. 

Establishment of a business man- | 
agement office to serve Stinson 
dealers was also announced by 
Klenke. Named Stinson business 
manager. was Walter A. Simon, for- 
merly zone business manager for 


| 








100,000th 
1947 Pontiac 





100,000TH PONTIAC of 1947 was produced June 19. During the first six months of 
1946 approximately 29,000 Pontiacs were produced. Pontiac production now is 1.000 units 
each working day, according to H. J. Klingler, zeneral manager. With car are assembly 


workers Donald F. Evans and Mark P. 


Walsh. 





 Chienalina Plant Features... 


AN AUTO really begins to “‘grow’’ when the frame starts down the assembly line, 
as illustrated here at the new Chevrolet assembly plant in Flint. ‘‘Suspended assembly’’ 
is employed at this plant for the first time in high-volume operations, and Chevrolet 
workmen are seen here at the ‘‘elevator,’’ where the frame is hoisted prior to being 
picked up by the ‘‘power and free’’ overhead conveyor system. 





ONE OF THE outstanding innovations at Fisher Body's No. 2 Plant in Flint is found 


in the paint spray booths, like the one pictured above. By a system of air and water 


ventilation, paint fumes are carried out of the booth at once and employes may, if they 
wish like the men pictured above, work in the spray booths without respiratory protec- 


tion usually necessary on such jobs. 


Chevrolet Still Holds Hope 
For Million Units in ’47 


(Continued from Page 1) 


conveyor system, and special ac- 
commodations for workers. 

During a tour of the plant, it 
was revealed that output of cars 
that day was at a rate of 25 units 
an hour, which is still well below 
the capacity rate of 60 an hour on 
one shift. The truck line, just get- 
ting started, was turning out ve- 
hicles at a rate of two an hour, 
with an eventual capacity of 25 
an hour. 

Dreystadt disclosed that Chevro- 
let is now shipping about 30 per- 
cent of its truck and 8 percent of 
car production overseas, which fol- 
lows prewar patterns. 


Operating for more than a 
month at a gradually accelerating 
tempo as new processes were de- 
veloped and the approximately 
3,500 employes were trained, the 
new plant represents the culmi- 
nation of a quarter of a century 
of auto assembly plant design on 
the part of architect, engineers 
and contractors, he said. Many 
war-developed construction prin- 
ciples have been employed. 

Ten buildings are situated on the 
104 acres of plant property just 
outside Flint city limits. Floor area 
totals 1,250,000 square feet, includ- 
ing Chevrolet operations and those 
of the adjoining Fisher Body unit. 

Nearly four and one-half miles 
of conveyors of all types are used 
in the new plant, with only ap- 
proximately one-half mile of the 
floor type, illustrating the degree 
to which this new plan has been 
employed. 


Both the Chevrolet and Fisher 


units have been designed with un- | 


usual attention to employe com- 
fort and convenience 

The employe may park in a paved 
lot, enter the plant via a special 
entrance and descend to the base- 
ment of the assembly building 
without crossing any street or high- 
way. In the employe locker. room, 
steel lockers are assigned to each 
individual, 12 wash fountains are 
available, as well as two tiled 
shower rooms. 

The administration building, a 


| two-story brick structure, houses 
| Office personnel for the Chevrolet 


| 
} 


and Fisher manufacturing opera- 
tions as well as the Chevrolet 
zone sales offices. . 

Unique in the plant layout, ac- 
cording to Chevrolet engineers, is 
the final assembly line “switch,” 
with two lines progressing from 
dual body drop positions. A single 
chassis line supplies both these 
lines. 

Chevrolet claims to be the only 
auto manufacturer to assemble the 
chassis frame completely in the as- 
sembly plant. Frame fabrication in- 
volves considerable welding, as well 
as riveting, and a battery of weld- 
ing machines is provided. 

Management of the Chevrolet- 
Flint assembly unit, Dreystadt an- 
nounced, is vested in J. A. Foley, 
former manager of the division’s 
Baltimore assembly plant. General 
superintendent is H. W. Vetter; 


comptroller, R. T. Murphy. 
Carl E. Hoehn is resident man- 
ager of the Fisher plant. 


. | Anibal Retires 


From Pontiac 


After 22 Years 


PONTIAC. — Retirement of Ben 
H. Anibal, who has directed the en- 
gineering development of the Pon- 
tiac car since its inception, will be 
effective July 1, it was announced 
last week by H. J. Klingler, general 
manager. 

Recognized as the “dean” of 
automotive engineers, Anibal has 
been with General Motors 34 years 
and a chief engineer for 25 years, 
not counting four years as chief 
engineer of the old Peerless Motor 
Car Co. ° 

He joined the engineering staff 
of Oldsmobile in 1909, and two 
years later went to Cadillac, assist- 
ing in the design of the first V-8 
engine built in the United States. 
It also was the first car with elec- 
tric starting and lighting. During 
the first World War, he played an 
important part in the development 
of the famed Liberty engine and 
served in Washington with the air- 
craft section of General Motors. In 
1919, he became chief engineer at 
Cadillac. 

In 1921 Anibal resigned to be- 
come chief engineer for Peerless, 
but in 1925, when the top manage- 
ment of General Motors started 
work on a new automobile — the 
Pontiac—his services were secured 
to direct the engineering. 

“A large portion of the credit for 
the success of Pontiac belongs to 
Anibal,” Klingler declared. “We 
have always had sound engineer- 
ing because Ben Anibal is a sound 
engineer with the ability to sur- 
round himself with a capable and 
loyal staff.” 

Anibal became Klingler’s special 
administrative assistant Jan. 1, 
turning over the engineering reins 
to George Delaney. 


Ford Is Switching 


To New Tractor 


HIGHLAND PARK, Mich.—Final 
assembly operations at the Ford 
Motor Co.’s Highland Park tractor 
plant have been halted as the com- 
pany prepares to go into produc- 
tion on a new tractor, it was an- 
nounced last week by M. L. Brick- 
er, Ford director of general pro- 
duction. 

It is expected that the final trac- 
tor line will be down until the sec- 
ond week in July when the new 
Ford tractor will be introduced. 


Above Board 
New-Car Prices Advertised 
By Pittston Dealer 


The prices on new Oldsmobiles 
are clearly made known in Pitts- 
ton, Pa., by Tony Narvid Inc. 

In order to display good faith 
to the public, Narvid advertises 
base prices on all standard models. 


Narvid stated: “The public is re- 
sponsible for this so called car- 
racket which exists at this time, 
and the public is the only one who 
can put a stop to it.” 

Narvid maintains that the great 
majority of dealers are honest, but 
the actions of a few should not 
be allowed to warp customer rela- 


| tions. 








NEW FOUR-WHEEL-DRIVE Jeep truck, unveiled last week by Willys-Overiand, is 


also a mobile power plant which provides Jeep engine power to such jobs as buzzing 
wood, shown here, and a variety of other uses needed in agriculture and industry. The 
vehicle, one of the lowest-weight four-wheel-drive trucks ever produced, is said to be 
an easy-riding adaptation of the Jeep. It has a longer, 118-inch wheelbase, 5,300 pound 
gross vehicle weight, can carry a payload of 2,000 pounds, and Is equally useful, elther 


on or off the road, it Is said. 
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Crackdown Ruled Out 


Neb. Dealers Lose Fight to Curb Fly-by-Nights; 
Win on Night Unloadings 


LINCOLN, Neb.—Nebraska au- 
tomobile dealers lost out in the 
1947 Unicameral in an attempt to 
require fly-by-night and itinerant 
dealers to give bond and have a 
place of business other than a res- 
idence. There was some progres- 
sive legislation relative to trucks 
and the petroleum industry, and 
gas tax diversion was ended. 


The following legislation was ap- 
proved by the Unicameral: 

Repeal of an old law which pro- 
hibits the unloading at night and 
the transportation of petroleum 
products on Sundays. 

Establishment of a new formula 
for the maximum weight and 
length allowance on trucks, mak- 
ing Nebraska’s law conform to the 
laws of most of the other states. 

Abolition of the diversion of 


gasoline tax, earmarking the 
money for “mail route improve- 
ment.” 


Grant of airplane owners a re- 


fund of 2% cents per gallon on 
gasoline used exclusively in air- 
planes. 


Providing heavy penalties and 
impounding of automobiles upon 
conviction of persons for “drunk 
driving.” 

Allowing counties to assess a 


City Sales Taxes 
OK'd in Special 
W. Va. Session 


CHARLESTON, W. Va. — The 
West Virginia legislature has given 
all cities in the state the right to 
levy gross sales taxes on business 
up to the amount imposed by the 
state. 





Three bills in essentially the form | 


the administration drafted them 
were passed by the house and sen- 
ate at a special one-day session. 
The West Virginia Supreme Court 
last May drew a distinction be- 
tween the right of municipalities 


to levy gross sales taxes and their | 


right to levy license taxes. The 


action placed the sales levy in a| ~ 


state of legal uncertainty. 

The house amended ‘the bill to 
make it retroactive to July 11, 
1946. All other efforts to amend the 
measure were defeated. 


Before the bill was finally en- | 
acted into the law, the house beat | 
down an effort to limit the city | 
taxes to 50 percent of the state | 


levy, and an amendment to have 


the legislation expire on June 30, | 


1949. 
Gov. Meadows had 
passage of the bill. 


Olds Names Agee 
To Pittsburgh Job 


PITTSBURGH. — Announcement 
of the appointment of William T. 


advocated 


Agee as zone} 


manager for 
Oldsmobile here 
has been made 
by D. E. Ralston, 


manager of the 
Oldsmobile _ divi- 
sion. 

Agee, who be- 
gan with General 
Motors in 1925, 
succeeds H. A. 





ington. 


Dealers Will Participate 


In Chicago Celebration 

CHICAGO. 
senger cars and trucks will partici- 
pate in a July 4 pageant of trans- 
portation to be held here at Soldier 
Field by the American Legion. 

Factories, distributors and deal- 
ers of the various makes have com- 
pleted arrangements for participa- 
tion of their respective vehicles, 
ranging from early models to the 
current types. Heading the pro- 
cession will be an Indian on horse- 
back, followed by covered wagons, 
old motor vehicles, and the 1947 
models. 





tution to require taxation of cars 
and trucks one year in advance. 


maximum 
spring season of the year. 
|\ine transports would have been 


earnings of all pipelines operating 





general sales| 


Robinson, now on | 
disability leave. Agee joined Olds in | 
1933 as a zone manager at Wash- | 





Twenty-eight pas- | 


one-mill levy for improvement of 
farm-to-market roads. 

Exempting transient grain trucks 
from obtaining licenses between 
July 1 and Oct. 1. 

Requiring inspection of 
freeze compounds. 

The following bills failed to pass: 

Giving the highway department 
power to prohibit signs along any 
State highway. 

Allowing trucks to use reflector 
type flares in case of parking along 
the highway. 

Allowing a change in the consti- 


anti- 


Requiring trucks to reduce their 
load limits during 
(Gaso- 


required to operate with partial 
loads). 
Levying a 10 percent tax on the 





in or across Nebraska. 


E to 
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The group of met- 


vice-president and director of sales of Dodge. 
ropolitan Philadelphia Dodge dealers, who recently visited the Dodge Main plant in Detroit, are, left to right, Harry Francis, 


DODGE DEALERS meet with F. H. Akers (llth from left), 


Francis Motors, Inc., Paoli, Pa.; Murray Zengel, Murray A. Zengel, Wayne, Pa.; Walter Lightfoot, Walter J. Lightfoot, Pa.; 
George Reinoehl, George C. Reinoehl, Pa.; Ben Dumyn, L.D.T. Corp., Pa.; Joe Diringer, Burholme Motors, Inc., Pa.; Morris Leis- 
ner, L.D.T. Corp., Pa.; H. J. Dieckhaus, David T. Robinson Co., Pa.; Jack Jardel, Burholme Motors, Inc., Pa.; ©. A. Templeton, 
Dodge Philadelphia regional manager; Akers; R. A. Thomas, Thomas-Coult, Inc., Bala-Cynwyd, Pa.; Elmer Heinel, Heinel Motors, 
Inc., Pa.; Earl Shinn, Fowler-Shinn, Inc., Jenkintown, Pa.; E. J. Fleming, Fleming Motors, Conshohocken, Pa.; Joe Carlin, Carlin 
and Silsby, Clifton Heights, Pa.; H. J. Washington, Dodge district truck manager, Pa.; Roland Heinel Motors, Inc., Pa. 


will be speakers. It is reported 
that 100 new members will be ini- 
tiated. The association is made up 
of used-car dealers in the Detroit 
area. 


its annual outing today (June 30) 
at the Plymouth Golf & Country 
Club, Plymouth, Mich. 

C. R. Foley, president, and Wil- 
bur DeYoung, chief legal advisor, 


Detroit Dealer Group 


Holds Annual Outing 


DETROIT.—The American Au- 
tomobile Dealers Assn. will hold 








Hop the train, plane or head your car 
toward the cool, green-and-blue Pacific 
Northwest! All outdoors is air-conditioned 
—night and day. You'll have a holiday that 
will really give you a lift... and you'll 
discover some very startling things about 
the new and greater Seattle market. In 
fact, your trip will probably pay for itself 
in hard cash return. Come on out—we're 
expecting you. 








THE 


SEATTLE TIMES 


FIRST in Circulation - FIRST in Results in Seattle 


O'MARA G ORMSBEE, 
Detroit + Los Angeles - 


Represented by Inc. 


New York + Chicago - Son Francisco 
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Ford Hikes Price 
On Station Wagon; 
Cites Low Volume 


DETROIT.—The Ford Motor Co. 
has increased delivered prices on 
its station wagon models, it was 
learned last week. The increases 
were necessitated by rising produc- 
tion costs resulting from low vol- 
ume output, officials said. 

New prices, which include pro- 
visions for federal taxes and dealer 
delivery and handling charges are: 
super deluxe V-8 station wagon, 
now $1,735.37; up $118.93 from old 
price of $1,616.44; super deluxe six- 
cylinder station wagon, now 
$1,681.70; up $116.75 from old price 
of $1,564.95. 

Both unchanged, the Chevrolet 
fleetmaster station wagon is still 
priced at $1,712, while the Plymouth 
special deluxe station wagon model 
is priced at $1,641. 


Curran Corp. Completes 


$50,000 Research Lab 
LAWRENCE, Mass.—Curran 
Corp. last week announced the 
completion here of a $50,000 chem- 
ical research laboratory for prod- 
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CLEVELAND AND AKRON dealers were told to prepare their sales forces for the 


coming buyer’s market by 


Ralph W. Carney, vice-president of Coleman Co., Inc., 


Wichita, Kans. Left to right are Dave Corbin, president of the Akron District Automo- 
bile Dealers Assn.; Carney, and F. G. Barker jr., head of the Cleveland Automobile 


Dealers Assn. 


uct control and development of 
new inventions. 

The laboratory is a three-story 
building with an entire floor de- 
voted to sample shelf file space for 
receiving and recording product in- 
vestigation. Consulting director of 





the laboratory is A. F. Curran, 
president of the Sucpesenen. 


Wilbourne Moves 


Wilbourne Bros. (Chrysler), Ma- 
rion, Ala., has just moved into a 
building that gives larger facilities. 


But Sees No Satin Setback Ahead .. . 


Scare Talk on Prices 


Assailed by 


Wilson 


(Continued from Page 1) 


than they are worth in teday’s 
market. 

Speaking of the resale problem, 
Wilson asserted: 

“Good automobiles have such rec- 
ognized value that they are almost 
like money in the bank, and when 
our dealers sell ten-dollar bills for 
eight dollars it isn’t surprising that 
some of the purchasers use them 
for 10s.” 

Wilson’s testimony dealt with 
economic and social matters af- 
fecting the welfare of the nation. 

In reply to questions, Wilson 
stated that there is no real evi- 
dence that inflation has stopped. 
He also asserted that there is no 
reason why America must have a 
depression. 

He told the legislators that 
American businessmen are wor- 
ried about two things—pessimis- 
tic talk about high prices, and 


NOW IN FULL BLAST! 


The Greatest Selling Season Backed by the 
Greatest Advertising Campaign in 


CAR HEATER HISTORY! 


Watch for South Wind Ads in... 


SATURDAY EVENING POST... 


June 21—July 12— 


August 2—August 23—September 13—September 
27—October 11—October 25—November 8—No- 


vember 22—December 6. 
COLLIER’S... 


July 5—July 26—August 16—Au- 


gust 30—September 13—September 27—October 
11—October 25 —November 6— November 22 — 


December 6. 


COUNTRY GENTLEMAN... July—August—Septem- 
ber—October—November—December. 


SUNDAY NEWSPAPERS...September 14—October 


12—November 9. 


They All Combine to Give 
National Coverage 


HERE'S PROOF... 


You Can Sell SOUTH WIND 
Car Heaters This Summer ! 


@ Car Dealer in North Dakota 


ind Dealer you 
les kit to help 


SUMMER PROFITS! Climb aboard this 
great South Wind “Summer Sales” band- 
wagon. Already, dealers report amazing 
results from South Wind advertising. 
And rest assured that the advertising 
pressure will stay on—all Summer, Fall 
and Winter! 


sells prospects who will come in later. 


DOUBLE OR TRIPLE PROFITS! That's the 
truth! We're determined to give you 
the greatest selling season you've ever 
known. We're backing our judgment 
with the greatest advertising campaign 
in car heater history! Get in touch with 


the threat of a coal strike. 

While not mentioning President 
Truman’s campaign to lower prices, 
he asserted that “propaganda from 
very high places” against high 
prices was responsible for indus- 
try’s anxiety over economic pros- 
pects. 


Discussing the achievements of 
America, Wilson said that they 
were possible only under “a po- 
litical system that recognized hu- 
man rights in person and in prop- 
erty, and that promoted the ini- 
tiative of millions of free men 
rather than the dictatorship of a 
few state planners.” 

“Customers,” he said, “are the 
only economic dictators that can 
be tolerated in a free society.” 

Before making recommendations, 
Wilson listed fundamentals of our 
system, including: 

1. Each citizen should make an 
effort to look after himself rather 
than looking to the state. Millions 
}can plan their lives better than a 
few state planners can plan for 
them. 

2. Thrift and industry must have 
their reward and laziness and dis- 
sipation pay their penalty. 

3. We can all have more only 
| if we produce more. 

4. Customers must have free 
|choice in the expenditure of their 
earnings and savings. 

5. Respect for law and the rights 
of all citizens and the development 
|of a social consciousness in our 
|business and human relations. 
| With respect to supply and de- 

mand, he said that when the 
| process is interfered with for a 
| long time by war and strikes, it 

takes time and patience to sur- 

mount the problems. 
| Accurate knowledge of the cur- 
|rent level of production, demand, 
and inventories of all major com- 
|modities at manufacturing, whole- 
| saling and retailing levels is es- 
| sential. 

Gathering and publishing such 
| statistics are clearly proper func- 
|tions of government, he added. 
| He said that the government 
| can help the economy of the na- 
tion “not by going into compe- 
| tition with its citizens nor by 
attempting to regulate produc- 
tion, wages and prices, but by 
legislation which fosters free 
competition both in business and 
labor. 

“The peaks and the valleys of 
the business cycle can be impor- 
tantly influenced and leveled out 
by sound fiscal policies on the part 
of the government.” 

He urged that all present legis- 
lation affecting high employment 
opportunity be reviewed to make 
sure it is consistent with the fun- 
damental principles of our sys- 
tem, and to make sure it really 
is doing the job for which it was 
| intended. 





Plane Contest 
Blanks Ready 


DETROIT.—R. C. Somerville, 
|general sales manager of Plym- 
outh, sponsor of the first Interna- 
tional Model Plane contest, an- 
nounced last week that application 
blanks are now available from Con- 
| test Headquarters, Box 658, Detroit. 
| Mailing of each application blank 
will be accompanied by a free con- 
test instruction book, described by 
|model plane authorities as one of 
}the best handbooks yet produced 
in the field. 





your jobber today for complete details 


During last summer, sold 125 South Winds. 
of this sensational selling plan. 


STEADY PROFITS! This hard-hitting sched- 
ule of ads not only sells right now, but pre- 


No application, entry or other 
fees are involved in the contest 
Five hundred of the world’s lead- 
ing rubber and gas-powered model 
|flyers {will receive invitations to 
| attend} selections will be made 
| froma winners of official AMA state 
contests. Others will be selected 
|from regional and foreign contests 


@ Brake Service Shop in Indianapolis 


Last August and September, sold 130 South Winds. 
GET GOING AND ENJOY YOUR GREATEST YEAR WITH 


South Mind and from certified high perform- 


REG. U S. PAT. OFF. jance fights. 
90-SECONO CAR HEATER | Six thousand dollars in cash 
| prizes, plus 93 trophies, will await 
}winners of the first Internationa! 
| Contest. 


@ Auto Supply Store in Abilene, Texas 
Sold 198 South Winds during June, July, August, September. 


@ Automotive Service Repair Shop in Knoxville, Tenn. 
Sold 250 South Winds in September. ee 


4 
@ Service Station in Small Suburb sa 


Sold 52 South Winds last summer. | WARNER 
| ap 90 Wind Division + Stewart-Warner Corporation 


(Names and addresses available on request.) Indianapolis 7, Indiana 
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er prices tion of motors for KAISER and FRAZER cars in the new K-F 
thigh Detroit engine plant. Meanwhile, automobile production at 
hs a O ty Willow Run has forged ahead, now well into its second 50,000. 
nents of News from the field, too, is good. The beautiful new. FRAZER 

Manhattan, winner of the Fashion Academy Award for 1947, 


“a po- 
ized hu- 


in prop- has already won tangible acclaim in an avalanche of advance 
ce men | ve Fi es Re tT \ i orders. KAISER and FRAZER products are proving themselves 
® in performance. Keep watching the news from Willow Run! 
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In the Hopper 


Colorado Requires Titling 


For All Trailers 

W. F. Perkins, director of the 
state revenue department, has 
called attention to the fact that 
under a bill passed by the 1947 
Colorado legislature, all trailers, 
semi-trailers and _ trailer-coaches 
operating on Colorado highways 
must be titled and licensed the 
same as automobiles and trucks. 

The registration fee for trailers 
and semi-trailers with carrying ca- 
pacity of less than 1,000 pounds 
is $2 per year; more than 1,000 or 
less than 2,000 pounds, $4; one ton 
or less than two tons, $10; more 
than two tons, $10 for each addi- 
tional ton. 


New York City Shelves 


Vehicle Use Tax Plan 
Abandonment, at least for the 
time being, of.a proposed New 
York City motor vehicle use tax 
has been announced by Mayor 
O’Dwyer. The measure would have 
imposed a tax of $5 a year on pas- 


senger automobiles and a $10 tax 
on commercial vehicles. 

Designed to raise an estimated 
$5,600,000 annually to help the city 
meet increased school costs, the 
proposed tax was shelved after the 
city controller raised his estimate 
of anticipated revenues from other 
sources. 

+ 7 ” 
Illinois Senate Unit OK’s 
City Sales Tax Plan 


The Illinois Senate’s appropria- 
tion committee has recommended 
passage of a plan permitting cities 
to levy a half-cent sales tax if 
voters approve it in a referendum. 

Collections would be made by 
the state revenue department and 
refunded to cities after deducting 
for administrative “costs. 

* + * 


Gas Tax Supporters Try 
Third Time in N. H. 


A gasoline tax increase for New 
Hampshire, already voted down 
twice in the House of Representa- 
tives, has again been proposed. 

A House committee has added 


a rider to a Manchester bridge 
repair measure calling for an addi- 
tion of one cent a gallon. It would 
be a temporary two-year levy. 

* > * 


Illinois Plan ta Switch 


Auto Department Fails 

Four Illinois Senate bills to strip 
Secretary of State Edward J. Bar- 
rett of much of his patronage are 
dead. Barrett is the only Democrat 
holding a major state elective 
office. 

Among the four proposals was a 
bill to take away the state auto- 
mobile department from the secre- 
tary of state and place it under 
the department of revenue’s super- 


vision. 
* * + 


lowa Supreme Court 


Holds Gas Tax Legal 


An opinion upholding the con- 
stitutionality of the entire Iowa 
gasoline tax law, including the 
fourth cent of tax levied by the 
1945 state legislature for cities and 
towns, has been handed down by 
the Iowa supreme court. 

The high state tribunal dis- 
missed a suit brought by Stanley 
W. Plank, Kalona implement deal- 
er. The decision handed down 
ruled out Plank’s contention that 


BOSTON GLOBE PROVES 
BOSTONIANS ARE PEOPLE 


County, Ine., Lincoin-Mercury guaherehte in Newark, looks on. 


the gas tax was a levy on prop- 
erty and cited a ruling by the U. 
S. Supreme Court that it was an 
excise tax. 


* * > 


Commission Studies 


Pa. Tax Structure 
An interim study of Pennsyl- 
vania’s tax structure, which ob- 


Scientific Gossip Column Exposes Buying Habits of 1,948,763 Bostonians! 


. buying 


A few months ago The Boston Globe 
decided that even in this enlightened age of 
market research studies altogether too many 
advertisers still thought of Boston as a “state 
of mind” rather than a lot of people with 
a lot of money to spend for a lot of things 
they need and want. 


To help overcome this quaint misconcep- 
tion and, more than incidentally, add anoth- 
er popular feature to what was already 
Boston’s best-read newspaper, they estab- 
lished the Boston Globe Poll of Massachu- 


setts Opinion. 


On one hand the Globe Poll prepares 
news stories for The Globe. On the other, 
it prepares within the 15-mile Metropolitan 


Boston area (population 1,948,763 . . 
power $1,500,000,000) a continuing study of 
consumer opinion... opinion of general 
interest to Boston retailers and businessmen. 
Consumer attitudes on prices, quality of 
merchandise, styles, purchasing power and 
post-war needs, and opinion on local civic 
problems, are scientifically measured and 
passed along to Boston merchants and 
businessmen. 


The fact that The Boston Globe is the first 
and only newspaper in town to make its own 
local surveys on local issues and attitudes is 
another good reason why this newspaper 
continues to be Boston’s best-read and 
best-equipped to work with advertisers in 
selling The Boston Market. 


The Boston Globe 


MORNING °* 


EVENING °« 


SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Mecker & Co., Chicago, Detroit 


servers believe may be the fore- 
runner of a statewide sales tax or 
graduated income tax, was called 
for in a bill approved just prior 
to adjournment of the 1947 session 
of the state legislature. 

The measure empowers the joint 
state government commission, leg- 
islative fact-finding agency, “to 
make a thorough study of the tax 
laws of the commonwealth and of 
other states and counties in order 
to ascertain ways and means of fi- 
nancing the commonwealth and its 
political subdivisions upon a more 
scientific and equitable basis.” 


Chicago Mayor Opposes 


Sales Tax As Inequitable 


A proposal that Chicago levy a 
municipal sales tax of % of 1 per- 
cent has been rejected by Mayor 
Kenelly. 

Such a tax was described as in- 
equitable by the mayor in a letter 
to James A. Cunningham, chair- 
man of a.committee of 32 business, 
civic and labor leaders, which had 
advocated it as a solution to the 
city’s financial problems. 

an . . 


Ashland, Ky., Levies Taxes 
On Vehicles and Sales 


Ashland, Ky., in order to meet 
a serious revenue condition, has 
through its city council imposed 
a sales tax and also a new tax on 
motor vehicles.. 

The gross sales tax is figured to 
raise $80,000, and the motor vehicle 
tax an additional $28,500. 

* + 7 


Cheyenne Taxes Gas 


An ordinance imposing a 1-cent- 
per-gallon municipal gasoline tax, 
effective July 1, has been adopted 
by the Cheyenne (Wyo.) city coun- 
cih The tax is expected to yield 
$120,000 for street improvements 
and repairs. 

. . * 


50-Cent Minimum Wage 


House Bill 157, providing a min- 
imum wage of 50 cents an hour 
for all New Hampshire employes, 
except farm and household labor 
and service workers in hotels, res- 
taurants and cabins, has been ap- 
proved by the House of Represen- 
tatives. 

* - * : 
Aid for Gas Stations 

The traffic commission of Niag- 
ara Falls, N. Y., has recommended 
to city council that the present 
curb cutting ordinance be changed 
to permit gasoline stations to cut 
two 26-foot driveway entrances 
and that these be at least 20 feet 
from any street intersection. 

* *” * 


Labor Extension School 


A bill providing for the estab- 
lishment of a labor-management 
extension school at Rutgers .uni- 
versity has been signed into New 
Jersey law by Gov. Driscoll. The 
measure appropriates $50,000 for 
the establishment of classes in 
Newark, Jersey City, Paterson and 


other cities. 
+ 


+. - 
Special Road Fund Killed 
A bill to set up a special motor 
fuel tax fund for township roads 


was among the 200 pieces of legis- 
lation killed by the Illinois House. 


‘With reference to our ad for Chevrolet 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
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Pees 


THE BUTLER DE-SCALER IS THE 
HOTTEST ITEM IN THIS BUSINESS 


Principle proved by thousands of applications in industrial steam boilers 
and hot water circulating systems. 


Automotive performance proved by thousands of successful applications 
under the toughest operation conditions — trucks, buses, tractors. Now 
it’s ready for the passenger car market. 


THE BUTLER DE-SCALER IS THE MOST 
NEEDED ITEM IN THIS BUSINESS! 


Nothing else on the market intended to prevent troubles caused by rust 
scale in the cooling system really gets the scale out. 

Even after a cooling system has been cleaned as thoroughly as possible 
by so-called inhibitors, even after caustic soda has failed to remove more 
than a spoonful more of rust and scale — the Butler De-Scaler has 
removed a bucket-full! 

Imagine what that scale — which cannot otherwise be eliminated — 
is doing to engine performance! 

Boiling over due to rust and scale in the water . . . troubles at the 
thermostat, pump and heater due to particles in the water . . . frequent 
back-flushing . . . are bad enough. BUT — visualize that thick coating 
of scale on the block! It’s actually insulating the combustion chamber 
from the cooling system. Result? Overheating. Hot Spots. Waste of gas 
and oil. Sticky valves and piston rings. Lost power and pep. 

No wonder the Butler De-Scaler which keeps the engine cool as well 
as the cooling system — has had such an enthusiastic reception! 
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The Only Product that Really ¢ 
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THIS 1S WHAT IT DOES 


The Butler De-Scaler eT 
i It is Ges 
formance. 
ret Sp miles in av - eee _ 
‘ 
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After installati the unit Jeans 11 
in wractor®- yarantee fos oe azine Street. _ directions for 
within = Fearing C 0.. 926 Mag ase of failure t0 follow ai of old scale. 
Butler Eng sumed in m remov 
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‘ 
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WE GUARANTEE TO PREVENT AS 


WELL AS CURE THOSE TROUBLES — 
for a Minimum of One Year or 25,000 Miles! 











Read this guarantee — and remember — the Butler De-Scaler not only 
removes the cause of those troubles, but also prevents their recurrence. 


HOW DOES IT WORK— WITHOUT 
CHEMICALS, WIRES OR ATTENTION? 


Like a galvanic cell. Atom-o-lytic action* causes minerals in the water 
to drop to the bottom of the radiator for draining — also removing 
scale and rust in small particles. Once clean — no further scale or rust 
can form. Corrosion—so detrimental to pump impeller,packing, thermo- 
stat, etc. — is prevented. pH automatically maintained slightly alkaline. 

For a more technical explanation, write us for treatise by Dr. T. B. 
Crumpler, Head of Chemistry Dept., Tulane University and Research 


Consultant for Butler Engineering Company. 
*Interaction between silver-plated spring and special Butlermetal core when immersed in 
mineral-carrying water. 


GET THE REST OF THE FACTS FIRST-HAND 
MA/IL US THIS COUPON 


BUTLER ENGINEERING COMPANY 
P.O. Box 1699, New Orleans 11, La. 
Gentlemen: Please ship (fill in quantity**) 


Butler De-Scalers @ $4.95 (list) or @ $2.97 (dealer price) in lots of 12 packed in 
attractive display carton, to 













_State 
0) Ship C. O. D. 
MY JOBBER IS__.__ sea a ee 


**Systems having a capacity greater than 30 quarts require one unit for each 30 quart 
capacity or fraction thereof. Operators of large Diesel engines should write for recom- 
mendation of proper unit to fit equipment. 





(0 Check or money order enclosed CO Bill open account 
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More Ditties ie tia Operations ‘ee 
Verbal Guarantees Ruled No Cause 


For Challenge of U.C. Sale Contracts 


(Eprtor’s Notre: Here is another 
summary of recent court decisions 
affecting the automotive industry 
and trade.) 

By Leo T. Parker 
Attorney at Law 

ECENTLY a reader wrote, as 

follows: “We have a 
trouble with buyers of used auto- 
mobiles who claim that our sales- 
men verbally guarantee the car to 
be in good running order. When 
anything goes wrong with the car 
they bring it back and expect us 
to repair it. Also, we have a suit 
filed by a buyer who was injured 
when a wheel came off. His attor- 
ney claims we guaranteed the au- 
tomobile. What can we do to pro- 
tect ourselves?” 

The answer to this question is 
important and will assist all 
readers to avoid similar legal 
controversies. Hence, it is well 
to explain that modern higher 
courts consistently hold that ver- 
bal agreements or promises can- 
not be used by purchasers of au- 
tomobiles to contradict written 
clauses in a contract of sale. 

In fact, according to a recent 
higher court, a seller of a defective 
automobile may rely upon the writ- 
ten contract, and a purchaser can- 
not plead a verbal guarantee given 
by the seller. 

For illustration, in McKay v. 
Clark, 178 Pac. (2d) 679, reported 
May, 1947, it was shown that Mc- 
Kay Motor Co. sold an automobile 
under a written guarantee, which 
contained a clause: “It is under- 
stood that I (purchaser) have ex- 
amined said motor car and accept 
it in its present condition and 
agree that there are no warranties 
or representations expressed or im- 
plied, not specified herein .. .” 

The purchaser suffered serious 
injuries when a defective tire blew 
out and the car overturned. He 
sued the motor company for dam- 
ages. 

The higher court held the mo- 
tor company not liable although 
the purchaser testified that an 
official of the motor company had 
verbally guaranteed that the 
tires were in good condition. 
This court said: 

“It is clear that under the terms 
of the written contract, into which 
all prior oral negotiations were 
merged, there was no warranty by 
appellee (motor company) as to 
the condition of the tires.” 

+ *« * 


T IS well established law that a 

person who fails to defend a suit 
cannot later reopen the case. 

For illustration, in Reed v. Hig- 
ginbotham, 41 S. E. (2d) 688, it was 
shown that a suit was filed by one 
Reed on the grounds that the 
transfer of an automobile consti- 
tuted a fraud upon him. The one 
in possession of the automobile did 
not defend the suit and the court 
ordered him to give up the auto- 
mobile. 

Later the party decided to re- 
epen the suit and prove that he 
was the legal owner of the car but 
the higher court held that he could 
not do so. 


* *” + 
COMERARE to the opinion of a 
majority, a public officer, as a 
sheriff, is personally liable to an 
automobile dealer for executing an 
_— attachment on an automo- 
bile. 
See Drac v. Credit Corp., 49 Atl. 


The Other Side of the 


YOUNG MAN, 1 CALLED YOU OVER HERE 
To DISCUSS YOUR GIVING ME Some 
PLYIMG LESSONS. I VADERSTAND 
You ARE A GOOD INSTRUCTOR 


AND I WANT TO LEARN 70 
FLY 


lot of | 


(2d) 107, where an automobile deal- 
er sold an automobile with a small 
down payment and had the pur- 
chaser sign a written memorandum 
|in which the automobile was fully 
|identified by listing the make, se- 
| rial number, etc. 

This memorandum was record- 


ed in the county recorder’s of- | 


fice. Also, the purchaser signed a 
conditional contract that the 
dealer failed to record. 

Later a creditor of the purchaser 
filed suit to collect an old debt 
and the sheriff attached the car 
and sold it to satisfy the old debt. 


Sheriff Ruled Liable 

When the automobile dealer 
learned about this, he sued the 
sheriff, who defended the suit by 
explaining to the court that the 
conditional contract was not re- 
corded and he did not know that 
the automobile dealer had any in- 
terest or lien on the automobile. 

Nevertheless,- the higher court 
held the sheriff personally liable 
to the automobile dealer for the 
full amount owed by the purchaser 
of the corporation. This court held 
that it was the sheriff’s duty to 
know that no recorded lien was 
on the automobile before he exe- 
cuted an attachment and sold the 
car to satisfy a debt owed by the 
purchaser to one who had no prior 
lien on the automobile. 

* + * 


ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: Is an automo- 
bile dealer liable for bodily harm 
to young children caused by a dan- 
gerous condition maintained at the 
garage? 

For example, in Allen v. Midland 
Co., 50 Atl. (2d) 275, reported 
March, 1947, the testimony showed 
facts as follows: Midland Co. 
maintained a concrete loading plat- 
form slanted from the wall of its 
buildings toward the street. A 400- 
pound metal cylinder was tempo- 
rarily stored on the platform. 
Many children always played in the 
street in front of the building and 
on the narrow strip of land at the 
entrance. 

One day the cylinder rolled off 
the platform, and struck a child 
who was playing in the street. 
The child died, as a result of the 
injury he thus sustained. The 
— parents sued the company 

or 

In holding the company liable, 
the higher court explained that 
since the manager knew that 
young children were in the habit 
of playing nearby, all dangerous 
conditions likely to injure children 
should have been eliminated. 

ae * * 
ACCORDING to a recent higher 
court, a driver who leaves an 
automobile in a public street un- 
attended must exercise care to see 
that children will not tamper and 
start the car. 

For illustration, in Lomano v. 
Ideal Co., 51 Atl. (2d) 888, it was 
shown that the driver left keys in 
his truck parked on a street where 
children were playing. Two small 
boys started the motor, causing the 
truck to back into a parked auto- 
mobile, whose owner sued Ideal 
Co. for damages. 

The two boys, who were respon- 
sible for starting up the truck, tes- 
tified that when they entered the 
truck the ignition keys were there 


Picture 


“Ay Miss FLIPPER, isNT 
T MR. LIVER, TH! AUTO } 
\\DEALER OUT THERE ON4 

! PLELO?? oe 


sre 'NvEF. =a 
jal CALLED FOR ONE O TH 
BOYS To Come SEE FP 
a Him ABOUT 


and that they started the engine. 

In view of this testimony the 
higher court held the company li- 
| able for damages to the parked car 
|and said: 
| “The defendant (truck driver) 
could have reasonably anticipated 
or guarded against this contin- 
gency and took no precautionary 
| measures to safeguard his auto- 
mobile truck, and was thereby neg- 
ligent.” 

* ” = 

ACCORDING to a recent higher 

court a mortgage, although 
properly recorded on an automo- 
bile, is not valid if, first, the cer- 
tificate of title to the automobile 
is not registered and, second, the 
mortgagor does not take posses- 
sion of the car. 

For instance, in Mound City Fi- 
nance Co. v. Frank, 199 S. W. (2d) 
902, the testimony showed facts as 
follows: G. V. Fletcher, Inc., was 
an authorized dealer in Hudson 
automobiles. G. V. Fletcher, who 
was president of G. V. Fletcher, 
Inc., made out a bill of sale to 
one Bassett for a Hudson, model 
| touring brougham, new serial No. 
4028753, motor No. 4028753, maroon 
sedan. The purchase price was 
stated. The bill shows “cash on de- 
livery $178.17,” and a used Ford 
Tudor taken in trade leaving an 
indicated balance due of $425. 


With this bill of sale as evi- 
dence of ownership of the auto- 
mobile, Bassett obtained from 
the Pine Lawn Bank a loan of 
$499.33, which covered the indi- 
cated balance due and the pre- 
mium of insurance and some 
other 
Bassett executed a promissory 
note to the bank for $499.33, to- 
gether with a chattel mortgage on 
the automobile to secure the pay- 
ment of the note. The mortgage 
was filed in the office of the re- 
corder of deeds. 

No certificate of title to the auto- 
mobile was ever issued to Bassett. 
Three months later one Harry 
Frank purchased from G. V. 
Fletcher, Inc., the same Hudson 
automobile, paid for same and 
drove it away. Harry Frank made 
application for a certificate of title 
to the automobile, and a certificate 
of title was issued to him. The 
testimony showed that Bassett had 
not taken possession of the auto- 
mobile and had left the county. 
A few days later Fletcher closed 
his Hudson place of business and 
disappeared. He has not been heard 
from since. 

And so, as the matter stood, 
the bank held a recorded mort- 
gage on the automobile that 
Harry Frank had paid for, re- 
ceived and drove away. The bank 
learned of this and sued to re- 
cover possession of the car from 
Frank, 

The higher court awarded the 
automobile to Frank, whereby the 
bank lost the $499.33 it had loaned 
to Bassett. This court said: 

“As between two victims of a 
fraud-feasor, the law favors the 
diligent. The negligent and indif- 
ferent must bear the loss. . . . In 
this case no certificate of title was 
ever issued, either before or after 
the mortgage was ‘made. 

“In this case the Pine Lawn 
Bank made the loan when it knew 
no certificate of title had been is- 


THE NEW BUILDING for Liberty Motors, Inc., Birminghant, 

St. and will cost an estimated $300,000. The facili- 
36,000 square feet of space for the Dodge-Plymouth passenger car 
reconditioning of used cars and a used-car lot. 


if block from 24th to 25th 
ties will provide 
department, 
that an application for a certificate 
was made and that a certificate 
was issued.” 
* * * 

NDER no circumstances may a 

person who purchases a stolen 
automobile have legal title to it. 
This law is clearly illustrated by 
a decision in the new and unusual 
case of Blue Grass Taxi Garage 
Co., Inc. v. Adrian Shepherd, 200 
S. W. (2d) 936. 

The testimony showed that one 
Adrian Shepherd was recently dis- 
charged from the United States 
Army. He went to Cincinnati, O., 
where he purchased from a used- 
car dealer a 1940 Plymouth auto- 
mobile and received the necessary 
papers from the dealer, and exe- 
cuted all necessary papers required 
in such transaction. Following the 
purchase of the automobile he de- 
posited the documents, including 
his discharge, in a pocket on the 
door of the automobile. 

That same night Adrian Shep- 
herd’s own brother stole the car. 
The brother represented to one 
Kirkland that he was Adrian Shep- 
herd and produced documents that 
he had taken from the door pocket 
of the car. Kirkland bought the 
car for $500 and installed a new 
motor at a cost of $200. 

Later Adrian Shepherd sued to 
recover possession of the stolen au- 
tomobile from Kirkland. The high- 
er court ordered Kirkland to re- 
turn the car to Adrian Shepherd, 
saying: 

“The buyer of stolen chattels ac- 
quires no title however innocent 
he may be.” 

. + . ° 
ACCORDING to a recent higher 
court, a seller of a used auto- 
mobile may relieve himself from 
all future liability on a suit filed 
by a purchaser based on fraud, if 
the seller either makes necessary 

repairs, or pays the repair bill. 

For example, in Liston v. Rice, 
179 Pac. (2d) 179, a purchaser who 
had considerable mechanical 
knowledge purchased a used auto- 
mobile. He had trouble with it the 
first day he used it. Four days 
later he took it back to the seller 
and told him it was “no good” and 
stated that he was there to rescind 
the contract. 

After a prolonged conversation 
the purchaser left and then three 
weeks later took the car to a 
repair shop where it was put in 
good condition. Then he returned 
to the seller who, after some ar- 
gument, paid the repair bill. 
Later the purchaser sued the 
seller for alleged fraud and mis- 
representation in the sale of the 
used automobile. 

The higher court refused to hold 
the seller liable saying that the 
claim for fraud and misrepresen- 
tation was fully satisfied when the 
seller paid the bill to put the auto- 
mobile in good running condition. 

+ + * 


\yooeer higher courts rule 
+ consistently that when one 
buys a secondhand or used auto- 
mobile “as is” without any war- 
ranty, he is put upon notice that 
he is buying the car at his own 
risk and he should acquaint him- 


| self with the condition of the auto- 


mobile. But if the seller has done 


sued, and it took no steps to see | mobitie. 1 to conceal defects in the 


0U- y N oe 
GOING TO GIVE 4/4 
FLYIN wenoas ¥9% 


» Ala., will cover the 


ear he is liable to the purchaser 
for fraud. 

For example, in Regula v. Gerber, 
70 N. E. (2d) 622, the testimony 
showed facts as follows: A dealer 
in used automobiles sold a 1940 
Studebaker Commander 4-door au- 
tomobile. The seller did not guar- 
antee the car. After the purchaser 
had driven the car several miles 
on his way home and while going 
up a hill, it began to knock and 
continued to knock with increased 
intensity until he arrived home, a 
distance of 10 miles. 


The purchaser called an auto- 
mobile mechanic, who inspected 
the car and found that two con- 
necting rod bearings were causing 
the knocking and that the car was 
entirely unfit to be used without 
being repaired. The mechanic 
found a heavy grade of motor oil 
in the crankcase which he testi- 
fied was of “50” or higher in grade. 
The purchaser had the car towed 
to the seller’s place of business, 
where he left the car and demand- 
ed the return of his money, which 
the seller refused. 

In subsequent suit the higher 
court ordered the seller to take 
back the car and return the money 
paid by the purchaser. This court 
said: 

“There is no doubt in the 
mind of the court that the de- 
fect in the connecting rod bear- 
ings was in existence at the time 
of the sale and that this defect 
only became apparent after the 
heavy motor oil in the crank- 
case became warm. The court 
does imply that the plaintiffs 

(seller) actually misrepresented 
the car or were guilty of inten- 
tional fraud.” 

For comparison see Bayer v. 
Winton Motor Car Co., 194 Mich. 

222, 160 N. W. 642, where the pur- 
chaser of a secondhand automo- 
bile sued to recover from the seller 
the money paid for the car which 
would not run. In this case the 
higher court refused to hold the 
seller liable and held there was no 
implied warranty in the purchase 
of a secondhand automobile, where 
the seller had practiced no fraud 
and the purchaser examined the 
car before buying it. 
* * 


ACCORDING to a recent higher 
court, an advertising sign with- 
out illumination has no value. 

For illustration, in Aristocrat 
Highway Displays, Inc. v. Southern 
Garage, 157 Pac. (2d) 880, it was 
shown that an advertising com- 
pany sued the Southern Garage to 
recover $75 per month for 36 
months, or $2,700 for use of two 
advertising signs on a highway. 

The garage owner proved that 
the signs were completed except 
that they were not wired and had 
no electric lights on them. They 
were never illuminated. 

In holding the Southern Garage 
not liable for payment for use of 
the signs, this court said: 

“The unilluminated boards had 
no value whatsoever.” 


Alcorn Named Foreman 


Al Alcorn has been named gen- 
eral shop foreman for Hague Mo- 
tor Co., Winlock, Wash. Alcorn 
will be assisted by Eugene Canady. 


By Fred Kempf 
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think again.... are you 
advertising enough to sell 

this biggest part of your 
- biggest new car market? 


IF YOU HAVEN’T SEEN THESE FACTS 
YET, BETTER GET HOLD OF THEM TODAY. 
THERE’S MONEY IN THEM... FOR YOU 


New York City and its suburbs bought 166,694 
new passenger cars last year... more than were 
bought in any other market in the world. 


And the readers of just one newspaper in this mar- 


ket bought 5 out of 10 of these new cars. 


These facts emerge from an independent survey 
made by the Recording & Statistical Corporation. 
They are important to every automotive executive 
concerned with squeezing more profit out of every 
advertising dollar. You can get them from any ad- 
vertising representative of The New York Times. 


From these facts you will discover that: 
Weekday readers of The New York Times bought 
68,336 new passenger cars last year — 18,311 
more than the readers of any other New York 
weekday newspaper. 


Sunday readers of The New York Times bought 


82,179 new passenger cars last year — 24,157 
more than the readers of any other New York 
Sunday newspaper. 


For 15 out of 17 makes of car, The New York 
Times provided more buyers than any other New 
York newspaper. 


It’s on the basis of these facts that we say: EXTRA 
advertising in The New York Times pays off in 
EXTRA sales and EXTRA profits. 


It’s on the basis of these facts that we suggest: 
maybe your A schedule isn’t enough to put against 
the potential The New York Times offers you? 


It’s on the basis of these facts that we urge: before 
you make up any schedules for New York, look at 
this survey. It will help you evaluate the New York 
market and the market in New York that each of 
the newspapers here offers you. 


The New Work Times 


“All The News That’s Fit To Print” 


BOSTON: 140 FEDERAL STREET - CHICAGO: 333 NORTH MICHIGAN AVENUE - 


DETROIT: GENERAL MOTORS BUILDING - NEW YORK: 229 WEST 43RD STREET 


ADVERTISING LEADER IN THE WORLD’S BIGGEST MARKET FOR 30 CONSECUTIVE YEARS . . . CIRCULATION NOW OVER 500,000 WEEKDAYS, OVER 1,000,000 SUNDAYS 








AUTOMOTIVE WASHIN GTON 
House Continues Probe 


Of Tax Privileges 


By William Ullman 
Washington Correspondent 


LAST WEEK the House Ways and Means Committee ex- 
amined another list of witnesses on the question of commu- 
nity property tax privileges and government disallowances of 
family partnership arrangements for income tax purposes. 

Some members indicated they were particularly incensed 
by treatment being accorded eee 
by the Bureau of Internal 
Revenue to bona fide family 


partnerships where all members of 
the family make contributions to 
the partnership business. 

Sen. McClellan, of Arkansas, who 
waged a strong fight in the Sen- 
ate for legislation to extend to 
noncommunity property states the 
tax privileges enjoyed by commu- 
nity property states, testified about 
the special advantages enjoyed by 
the latter. 

He also testified that the Inter- 
nal Revenue Bureau had refused 
to recognize family partnerships in 
his state, despite state law specifi- 
cally recognizing them, whereas 
across the state line in Texas the 
same identical partnerships are al- 
lowable because 
of the community 
property law. 

The Ways and 
Means Committee 
has arranged to 
allow from July 
21 to July 25, in- 
clusive, for pres- 
entation of testi- 
mony on tax ex- 
emptions allowed 
certain organiza- 
tions under Sec- 
tion 101 of the Internal Revenue 
Code. 

Exemption organizations in- 
clude certain cooperatives which 
businessmen have been insisting 
are unfairly escaping taxes on 
profits made out of competitive 
business operations. 

Incidentally, Congressional delay 
in revising the federal tax laws 
has resulted in a parade of states 

to join the community property 
system. Pennsylvania and Michi- 
gan are the latest states to move 
in that direction. Oregon, surround- 
ed by the community property 
states of Washington, Idaho and 
California, earlier this year adopt- 
ed the system for the tax saving 
it offers. 








































He added that it has become 
quite common for individuals of 
means to carry on their business 
or professions in noncommunity 
property states but to maintain 
homes in community property 
states in order te enjoy a more 
favorable tax status. 

Under ancient laws in these 
states, husbands and wives are 
in a relation of mandatory part- 
nership and one half of what 
each earns belongs to the other 
and may be so treated for tax 
purposes. This results in putting 
such couples in lower surtax 
brackets and giving them much 
lower taxes than are allowed | °"¢rs & 1947 
couples in noncommunity prop- | The 
arty states sie Gates maker’ ae wae toe: 

Reeves pointed out that it was viding the prize. : 

a matter of self-defense which 

drove Oklahoma to adopt com- 
munity property because its rich 
oil people were making their 
money in Oklahoma but living 
across the border in Texas and 
paying the lower federal taxes al- 
lowed them under the Texas com- 
munity property law. 

A couple with a $25,000 income 
in a noncommunity property state 
pays $9,082 federal tax now but 
in a communit roperty state 
they can split x income and 
thus make a combined payment 
on their separate returns of only 
$6,460. 

The Reeves bill would enable 
husbands and wives in all states 
to elect to file a joint return com- 
puting the tax on one half the ag- 
gregate income, and then multi- 
plying it by two. The result would 
be the same as if each filed a sepa- 
rate return on one half the income, 
but the number of returns would 
be greatly reduced. 

+ 
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TAKING TIME OUT from bis duties as 
a civic leader and owner of the Sunshine 


Buick Co., Sarasota, Fia., Harry Leusch- 
ner landed this 85-pound tarpon off Venice, 
Fla., after a one-hour and 23-minute tussle 
with the ‘‘silver king.’’ The big fish was 


Tarpon tournament, 
ner heads as president. The fishing contest 
automobile, fully equipped, 


sidering levying a tariff on im- 
ported raw rubber, imposing a 
quota, a law requiring use of a 
certain amount of synthetic rub- 
ber, or outright subsidization of 
the synthetic industry. The ques- 
tion of whether government-owned 
synthetic plants should be leased 
or sold to private industry is be- 
ing debated. 

It is likely in any event that 
some plants would be maintained 
in stand-by condition by the gov- 
ernment for use only in event of 
an emergency. 


ATA’s Rice Asks 
Truck Exemption 


From Carrier Bill 


WASHINGTON.—A strong plea 
for exclusion of motor carriers 
from legislation which would set 
up an independent bureau of serv- 
ice to handle supply and distribu- 
tion of carrier equipment has been 
made by Roland Rice, general 
counsel of the American Trucking 
Assns. 

Testifying before a subcommittee 
of the House Interstate Commerce 
Committee, Rice said the proposed 
bureau, to be set up within the 
ICC, would find it impractical to 
direct distribution of for-hire mo- 
tor carriers to different areas of 
the country in order to meet peak 
seasonal demands. 

“It would be wholly impractical 
for the Interstate Commerce Com- 
mission to order into service all 
the vehicles belonging to a par- 
ticular company or companies with 
the thought that they could be 
used in the movement of wheat, 
corn, potatoes, or any other com- 
modity,” he told the subcommittee. 
“It is true that there are more 
than five and a half million trucks 
in the United States, but many of 
these are extremely small, being 
farm trucks, panel vehicles, stake- 
bodied vehicles, and the like. Some 
are designed for hauling steel, 
some for household goods, and 
some for general commodities, etc.” 

Another factor, he said, is the 
wide variance in the states’ laws 
governing the size and weight of 
motor trucks. As a result, the com- 
mission could not order a vehicle 
into a particular area with any 
assurance that the state law would 
permit that vehicle to use its high- 
ways. 

“Accordingly, to require the car- 
riers to subject themselves to the 
proposed regulation would not re- 
sult in the gain that might be 
anticipated and at the same time 
it would very likely interfere with 
the normal functioning of our 
economy in other sections from 
which the vehicles might be with- 
drawn,” Rice declared. 





Synthetic Rubber Plans 


Geared to War Prospects 


SEEKING TO determine how to 
make sure of retaining part of the 
great American synthetic rubber 
industry, Congress probably will 
decide that an annual production 
of 200,000 to 300,000 tons of syn- 
thetic rubber must be maintained. 
At one time, the industry operated 
at a production rate of 1,000,000 
tons annually. 

Chairman Shafer of a House 
Armed Services subcommittee, 
which is investigating the rubber 
question, said there is overwhelm- 
ing sentiment for retention of 
enough of the synthetic rubber in- 
dustry to prevent a rubber famine 
during a war. 

The prime question, it appears, 
is how this industry will be 
maintained in the face of in- 
a supplies of natural rub- 

r. 

At the moment, Congress is con- 


+ +* * 
Common Property Laws 


Seen in More States 


ACCORDING to Rep. Reeves, of 
Missouri—the man who beat Presi- 
dent Truman’s candidate at Kan- 
sas City last November—the march 
to escape the inequities of the ex- 
isting tax situation has only be- 
gun and unless Congress moves 
quickly to correct it, more states 
will embrace the community prop- 
erty system “solely to escape 
taxes.” 

e “Under the existing situation,” 
Reeves told members of the House 
Ways and Means Committee, “most 
of the noncommunity property 
states are experiencing a loss of 
capital, business and income to 


the community property states.” 
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THE SWISS distributer of products manufactured by Electric Aute-Lite Co., and It costs you about a penny-a-day 
automobile show held bet- 


others, had the above exhibit on display at the recent in Geneva, | keep abreast of the automotive news 
Switzeriand. ter renew NOW! 
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to obtain all of the essential facts 


tions. The association is also will- 
ing to cooperate in local investiga- 
tions, he said. 


































the Chicago group would gladly co- 
operate in Chicago. It is confident, 
he said, that the legitimate used- 
car dealers are operating on its 
usual small margin of profit. 


always the case, indictments had 
been levied against the used-car in- 
dustry for its role in the present 
situation while actually most of 
the charges were without justifi- 
cation. 


He also stated that some in the 
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Used-Car Dealer News .. . 


Hillard Cites Low Profits 
Shown in NUCDA Survey 


CHICAGO.—A survey made by 
the National Used Car Dealers 
Assn. indicates that used-car deal- 
ers are operating . 
on a gross profit 
of less than 10 


|new car industry are demanding 
large bonus payments or were giv- 
ing unreasonable low tradein al- 
lowances, thereby contributing to 
the already inflationary price of 
the new automobile. 























percent, Charlie a 
Hillard, presi- Newark 
dent, asserted Members of the New Jersey 


last week at a 
statewide used- 
car meeting in 
Chicago. 

Hillard assert- 
ed that net profit 
runs 4 to 5 per- 
cent. 

William I. Shuman, manager of 
the national association, and Ed- 5 
ward Addison, president of the CubeHRive ComRmNTteS. 


Greater Chicago Used Car Dealers |- Little hope that the proposed 
Assn., also spoke. program would be effective is seen 


Shuman issued a warning to the by many operators, however. They 
public to exercise extreme caution |POimt out that the shortage of 
in making advance payments to good cars in the present market ; 
fly-by-night or curbstone dealers |#"4 the demand for them is like- 
for the purchase of new or used|'¥Y to keep prices up, with most 
cars for future delivery. dealers charging what the traffic 

He added that NUCDA is co- | Will bear. 
operating with the Federal Trade 
Commission in its proposed inves- 
tigation of the automobile industry 


Used Car Trade Assn. will be 
asked at a meeting in the second 
week in June to concur in a rec- 
ommendation for a general reduc- 
tion in the prices of used cars, 
according to Henry Gottfried, as- 
sociation secretary and counsel, 
who said such a proposal already 
had been approved by the group's 





Charlie Hillard 


+ * . 


Chattanooga 


An ordinance requiring daily re- 
ports to police headquarters from 
all used-car dealers in Chattan- 
ooga, Tenn., has been. passed on 
second and third reading by the 
City Commission. The ordinance 
requires that reports include each 
purchase of an automobile made 
by the dealer, price, name of the 
seller and his positive identifica- 
tion, motor number and license 
number. The ordinance makes it 
illegal for the dealer to dispose of 
the car before the report is made. 


New 


concerning present market condi- 


In this respect, Addison said that 


Hillard expressed the deep con- 
cern of the national association 
over present conditions in the 
automobile market. He stated 
that the association and all lo- 
cal associations affiliated with it 
were making every effort and 
were using every device at their 
command to preduce a leveling 
off process in the prices of auto- 
mobiles, thereby creating a 
healthier economic condition in 
the industry as a whole. 


He went on to say that as is 


York 


New officers were elected last 
week at the annual meeting of the 
New York Used Car Dealers Assn. 
They are Bill Williams, president; 
Max Bloom, vice-president; Leo 
Harris, treasurer; Miss Edna S. 
Hamerslough, secretary. 

The following were elected to 
the board of directors: Stephen 
Parente, Schenectady; Moe Kaplan, 
Albany; Frank Green, Dave Her- 
man, Julius Weiss, Harry Scharlin, 
Sandy Wallick, Edward Rosenberg, 
Jerome Cohn, Michael Bores, Wil- 
liam Levine, Otto May. 

The association hopes to effect a 
statewide used car dealers associa- 
tion in affiliation with the National 
Used Car Dealers Assn. 


M. & R. Motor 


M. & R. Motor Co., Fort Smith, 
Ark., has filed articles of incor- 
poration, listing $20,000 paid-in au- 
thorized capital stock. Incorpora- 
tors are R. J. Ross, resident agent; 
R. J. Ross jr.. Ann Martin Ross 
and G. W. Malicot. 


He pointed out that in most 
instances, the present market for 
1946 and 1947 automobiles was 
precipitated by that portion of 
the public that were purchasing 
automobiles in bad faith, in that 
they had no intention of keep- 
ing the automobiles but were 

them purely for the 
purpose of demanding excessive 
prices and making an unreason- 
able profit. 





EDMUND V. GUERIN, 42-year-old rheumatic, who is paralyzed from the waist down, 
is shown above accepting delivery of a reguiar stock model 1947 Ford, which has been 
specially-equipped te enable him te operate the car entirely by hand. Ralph Horgan, 
president of Ralph Horgan, Inc. (Ford), New York City, who made the delivery to 
Guerin, is pictured outside the car. Ford is making special driving controls available 
te private individuals at cost. 
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the beller Homes bust 
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Which is just another way of saying that car sales 
are made at home. 


Especially in homes where everybody depends on the 
car, and where everybody has a say about the new car. 


Especially in homes where new cars are bought often 
—where appearance and new models count as much 


as transportation itself. 


That happens to be a picture of the way car sales are 
made in Better Homes & Gardens families. 


Because the kind of home life Better Homes & 
Gardens families lead depends upon cars. 


In fact, BH&G was created solely for the suburban 
kind of family life that the automotive industry 


sell - 


through - 





made possible when it put cars into mass production 
and made people largely independent of streetcars 
and buses and absolutely dependent upon automobiles. 


Since it takes a husband and a wife to make a home, 
BH&G is written to both, equally. Since spread-out 
suburban living is better-than-average living, it is 
not surprising that BH&G attracts people with good 
incomes (among the highest for all big magazines). 


Does any other magazine cover in this deliberate 
and exact way the very market that you yourself 
created? Does any other magazine take your story 
equally to husbands and to wives among the families 
who can give you prestige now, repeat sales later? 
(2.8 years was the average age of BH&G cars in 1940.) 


There’s more to tell you; let’s talk about it soon. 


RYDIO MITT er 


Haat Strait’ Magucine 


and Gardens 


CIRCULATION OVER 3,000,000 
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xf Z D Arthur Godfrey is that fellow on the radio who can't seem to 
SOS) get his voice out of second gear. But don't let that fool you; he 

f/f) SF 5 has a way of shifting his listeners into high. Last Summer, for 

a LY 4 example, (on Arthur Godfrey's Talent Scouts) he began asking 
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y MAY a SK Out on the West Coast a CBS announcer recently spoke well 
i A) Ls iN Hy of a key-holder that an advertiser was offering as a premium. 
LZ [tS | fe After two shots of this mild sales hypodermic the advertiser 
yelled “Uncle.” He had 15,000 replies. 


UT A 
q /] selling the cars you haven't got. New prospects would overflow 
Pa ‘ your showrooms, and in the riot that followed, they would rip 


your neat customer-priority list into confetti. 


. O77) 6, , VObGp 
i dg RT\ of Oo 5 air. In nine weeks 45,000 self-appointed talent scouts wrote, 
Von sD K fi ae? wired, and phoned to say they had just run into the greatest dis- 
« Oo 2 F A 5 covery since Caruso. 
os. Ga B V It gives you a rough idea what would happen if Godfrey 
Q . g by M4 al : went on the air and started selling your cars—or rather, started 
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As an automobile dealer you are well aware of the persua- 
sive powers of the human voice. Amplified by radio for all to 
hear, the spoken word becomes a sales instrument of truly 
magical proportions—and a tool to use only when you mean 


business. That day is right around the corner. 


The Columbia Broadcasting System 1 
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. of Frank Transfer, 
Falls, was third. 
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AUTOM MECHANICS. Wm. 

Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
. A story of Detroit and 

history of the fabulous motor 
ny $3.75 postpaid. 














paper cover, 
bound, $2.50. er edition, $2, or 
cloth-bound, $3 postpai 

HENRY LIVE, HIS WORK, 
aIs By Wm. A. Simonds. Re- 


printed by Floyd Clymer. Deluxe edition, 
postpaid. 


= 





INDIANAPOLIS RACE HISTORY—1909 
1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 





ONOPOLIES OR FREEDOM. 
. Scoville. Popular edition, $1 
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10 Put OK on Reflectors... 


Several States Change 





is directed to the left side of the 
vehicle is also permitted. 
* . 


Ohio House Turns Down 
Toll Superhighways 


AUTOMOTIVE NEWS, JUNE 30, 1947 


of the major causes of the alarm- 
ing traffic death toll. 

He stresses the importance of ve- 
hicle lights to highway safety in 
an article appearing in the June 
issue of the Indiana Teamster, pub- 
lication of the Indiana State Driv- 
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have this training extended to the 
state’s private and parochial 
schools, according to the Delaware 
safety council. 

* * o 


Tex. Plans Police School 


Safety Service Laws 


side marker lamps are also re- 
quired on each side with the resentatives. 
lamps and reflectors on or near 
the front, amber in color, and | proved by the state senate, by a 
those on or near the rear, red in | vote of 26 to 8, and had been favor- 


WASHINGTON. — The National 
Highway Users Conference reports 
that portable red reflector devices 
or red reflector lanterns have been 
legalized by legislatures in 10 states 
during 1947 sessions. Delaware, 
Iowa, Maryland, New Hampshire, 
New Jersey, Oregon, Tennessee, 
Utah, Vermont and Washington 
permit the use of these warning 
devices in lieu of flares, fuses or 
oil burning torches whenever a 
commercial vehicle is disabled upon 
a highway outside a business or 
residential section. 

Although requirements in the 
several states differ, they are in 
substantial conformity in requiring 
that these reflector devices be vis- 
ible at. a distance of 500 feet and 
be of a type approved by a state 
agency. Oregon and Vermont also 
require conformity to ICC specifi- 
cations. Utah requires that these 
devices be visible only from a dis- 
tance of 300 feet, although flares 
if used, must be visible from a 
distance of 500 feet. 

All these states require that 
such devices be placed about the 
disabled vehicle in such a man- 
ner as to most effectively reflect 
the upper driving beam of an ap- 
proaching vehicle. 

Safety glass, by a new Colorado 
law, is required in all doors and 
windows as well as automobile 
windshields. Washington now per- 
mits the use of any glass so manu- 
factured, fabricated, treated or 
combined with other materials so 
as to substantially prevent shatter- 
ing. The express prohibition against 
the use of “case hardened” or 
“tempered” glass has been re- 
moved. 

Clearance marker lamps, required 
on all motor vehicles or motor 
drawn vehicles of 80-inch or great- 
er width in Colorado, shall be lo- 
cated not more than one inch from 
the extreme outside edge of the ve- 
hicle and not more than 72 inches 
nor less than 36 inches above the 
level on which the vehicle stands. 

Clearance reflectors are also re- 
quired with two amber reflectors 
on the front, two red reflectors on 
the rear and a single amber re- 
flector on each side, toward the 
front and a single red reflector on 
each side toward the rear. Such 
reflectors shall be located not more 
than 60 inches nor less than 24 
inches above the ground level. 

Washington has enacted a law 
requiring clearance reflectors on 
each side of a vehicle in excess of 
80 inches width with two reflec- 
tors on the rear and two front 
clearance and two rear clearance 
lights in addition thereto. Two 


the business 
from its very 
inception — filled 
with many an- 


eral Motors, Ford and Chrysler 
Corporations with this man who 
lived the “first fifty” years as a 
key figure in the-industry’s growth. 
Motor Memories, a Saga of Whiri- 
ing Gears, $3.50, Automotive News 
Book Department. 





Adequate fenders or splash 
guards are required by an Oregon 
law on all trucks except a truck 
chassis not equipped for carrying 
a load. California vehicles used as parking meters in operation on 
lifesaving or life guard equipment |qowntown streets within two 
must conform to the requirements | months, The city council has signed 
as to red lights and sirens on/, contract with the Karpark Corp., 
emergency vehicles. 

In New Hampshire two side | installation of the meters. 
cowl or fender lamps, and two run- a 
ning board courtesy lamps, one on 
each side, emitting a giareiens light, F aulty Lights Get Blame 
are permitted. A backup lamp may | For Many Fatal Mishaps 
be used but shall not be lighted Ww 
while the vehicle is in forward mo-| of the fleet safety program of Pur- 
tion. The use of a single spot lamp | due university’s public safety in- 
so aimed that no part of the beam stitute, lists improper lights as one 













A bill providing for the construc- 
tion of toll-financed superhighways 
in Ohio was killed when opponents 
succeeded in tabling it by a vote of 
56 to 43 in the Ohio house of *rep- 


The measure earlier had been ap- 


ably reported by the house high- 
ways committee. 
* o . 


New Des Moines Meters 
Des Moines, Ia., will have 1,200 


Cincinnati, for the furnishing and 


e M. Timmons, coordinator 


CARS WITH 


Homer Garrison, director of the 
. Texas department of public safe- 


Safety Publicity Group ty, announces that a six-day po- 


lice administration school for 
Planned in Connecticut highway patrol and drivers li- 


Plans to organize a state safety | cense captains will be held in an- 
publicity committee have been dis- | ticipation of 200 additional high- 
closed by Director William M. | way patrolmen and 20 more license 
Green of the Connecticut highway | examiners. 
safety commission. 2 

Purpose of the committee, Green 
revealed, will be to publicize with- Parking Meter Test 
out duplication the efforts of state The Ottawa board of trade, in 
departments in behalf of public | a letter to the city traffic commit- 
safety, and to strengthen the pub-|tee containing a number of sug- 
lic safety education program. gestions relative to Ottawa’s traffic 

+ * * 


problems, has recommended the 
4 Out of 5 Del. Students 


use of parking meters for experi- 
. mental and study purposes. 

Get Driving Training 

Eighty percent of Delaware's 


+ * - 
high school students already re- Fisher Honored by Conn. 
ceive driving and safety instruc- 


Col, Samuel H. Fisher, first 
tions on dual controlled cars as | chairman of the Connecticut high- 
a result of a law passed this year | way safety commission, was hon- 
by the Delaware legislature, it has | ored recently on his 80th birthday 
been disclosed. by commission members who paid 
Efforts are now underway to | tribute to him in a resolution. 


ers’ Council-AFL. 
> > 





Wider Windshields and Larger Windows 


WIN THE GREATEST ACCLAIM 
FROM THE MOTORING PUBLIC 


(* buyers from coast to coast have applauded 
those automobile manufacturers who have re 
sponded to the demand for larger vision panels. 
And as the months roll by and car production more 
nearly approaches demand, prospective purchasers 
will more and more assert their preference for auto- 
mobiles so equipped. 

As to the Safety Glasses you use in your cars, 


“Pittsburgh” should be your natural choice. First, 


because their quality and dependability have been 
proved over the years. Furthermore, they are 
known and respected by car buyers. And they have 
behind them resources in scientific knowledge, 
manufacturing skill, and modern production meth- 
ods that are unsurpassed in the industry. 

Pittsburgh Safety Glass can now be mass-pro- 
duced in curved as well as flat panels. Why not con- 
sult our Safety Glass experts whenever you have 
a problem dealing with the use of glass in your 
automobiles? Their help is yours without obliga- 
tion. Pittsburgh Plate Glass Company, 2244-7 
Grant Building, Pittsburgh 19, Pa. 


Saf BHY GOSS -nnssne 


DUPLATE SAFETY PLATE GLASS - 


La pa oe a 


‘purrspuRGH' stench for Quality Glass ana Print 


DUOLITE SAFETY WINDOW GLASS 
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Thermoid Promotes Kelly 


In Replacement Sales 


Announcement of the appoint- 
ment of Milton J. Kelly of Phila- 
delphia as manager of the eastern 
division for automotive ag et 
ment sales has been made by Fred 
Schluter, president, Thermoid Co. 

Kelly will make his headquarters 
at the company’s general offices in 
Trenton, N. J. 

With Thermoid since 1940, Kelly 
began as a missionary salesman 
and later accepted the post as dis- 
trict manager in Albany, N. Y. In 
1948 he was promoted to manager 
of the eastern Pennsylvania dis- 
trict. Kelly has been associated 
with the automotive replacement 
business since 1922. ; 

* 


Adel Moves in East 


Adel Precision Products Corp., 
manufacturer of hydraulic equip- 
ment, announces a in loca- 
tion of its East Coast office. J. P. 
(Bud) Barker, head of the Adel 
Eastern office, will now be located 
at 77 Bedford St., Stamford, Conn. 

* . . 
Gray Quits as Sales Chief 
For Fairchild Division 
J. Harvey Gray has resigned as 
manager of the Fairchild 
Personal Planes division, Strother 
Field, Kan., according to Harry M. 
McKay, general manager. 
Gray had directed sales opera- 


Auto Personnel 
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tions for the personal planes divi- 
sion since July, 1946. McKay in- 
dicated that direction of sales will 
be handled temporarily by the 
present staff. 


* > * 


Thermoid Appoints Weiss 


Fleet Sales Engineer 


Appointment of William H. Weiss 
as fleet sales engineer for the au- 
tomotive replacement division of 
Thermoid Co. has been made by 
Fred Schluter, president. 

Weiss was formerly affiliated 
with the S. K. Wellman Co. at 
Cleveland as sales engineer, branch 
manager, district manager, and 
original equipment representative. 

* a. 


Berk Reenters Industry 


With Metal Products Firm 


William Berk, associated with 
the autofnotive accessory field for 
over 35 years, has reentered busi- 
ness with his own company, the 
Universal Metal Products Corp., 
351 Grand Concourse, New York, 
N. Y¥. It will manufacture safety 
and lighting equipment. 
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Hancock and Dodd Head 
Management Assn. 


American Management Assn. re- 
cently elected John M. Hancock, 
member of the U. S. Atomic Ener- 
gy Commission, as chairman of the 
board, and reelected Alvin E. Dodd, 


——————x— —————E>Eaa————— 
The New Improved “WEATHER PROOF” 


ALUMINUM 


With these new features— 


PRIMED A BEAUTIFUL GREEN 
ready for final coloring to match car. 


FULLY ASSEMBLED 


simply attach brackets and install in a few minutes. 


CURVED WASHER 


fits inte trough for firmer installation. 


CHROME CENTER STRIP 
for beauty and streamlining. 


REDUCED DEALER PRICES 


for greater profits. 


SUN PROTECTION PLUS BEAUTY 





NO HOLES TO DRILL . . . WON’T TEAR OR RIP 


@ Adjustable to any angle. 


@ Conforms to contour of car. 


@ Chrome plated brackets. 


@ 5 sizes to fit all cars except Lincoln and Studebaker 


without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 


Terms — C.O.D. 


Immediate Delivery 


F.O.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 


27838 W. Wisconsin Ave. 


Milwaukee 8, Wis. 





AMA president since 1936, for his 
12th term. 

Among the other officers elected 
were John Stephens, U. 8. Steel 
Corp., vice-president, and A. A, 

gh, Standard Oil Co. of 
Ohio; M. M. Olander, Owens-Illinois 
Glass Co.; Maxwell M. McDowell, 
Standard Oil Co. of New Jersey, 
and, L. R. Boulware, General Elec- 
tric Co., directors. 
* . + 


U. S. Tires Appoints 


Goodman, Green 


Appointment of W. O. Green as 
manager of the U. S. Tires retail 
merchandising department and of 
L. J. Goodman as Baltimore dis- 
trict manager is announced by W. 
D. Baldwin, sales manager of the 
U. S. Tires division of United States 
Rubber Co. 

Green, who has been manager of 
the Baltimore district during the 
past year, joined the rubber com- 
pany in 1935. Goodman, who suc- 
ceeds Green as manager at Balti- 
more, spent the past year as man- 
ager of the wholesale merchan- 
dising department. 

* * * 


Williams Leaves Stewart; 
Hiter Heads South Wind 


James S. Knowlson, president and 
board chairman of Stewart-War- 
ner Corp., announces that he has 
“regretfully” accepted the resigna- 
tion of Lynn A. Williams jr. as 
vice-president in charge of the 
South Wind division of Stewart- 
Warner in Indianapolis. Williams 
will become president of the Great 
Books Foundation, in which he 
has taken a keen interest from 
the time of its inception. 

Knowlson also announced that 
F. A. Hiter, senior vice-president 
of the corporation, will assume 
direct charge of the South Wind 
division, in addition to his other 
duties. D. C. Peterson, director of 
engineering and research, will take 
Williams’ place as chairman of the 
engineering committee. 

* + * 


Engstrom Promotion 


Bared by Continental 


Election of Thura A. Engstrom 
as vice-president of Continental 
Motors Corp. and factory manager 
of the Muskegon (Mich.) division 
is announced by C. J. Reese, presi- 
dent. 

Engstrom started with the com- 
pany in 1925 and has held various 
manufacturing positions, including 
those of production manager and 
chairman of the labor relations 
committee during the war period. 
More recently he has been acting 
factory manager tt Muskegon. 


Wilcox, Lok Moved Up 
By Gerity-Michigan 

Ralph Wilcox, production super- 
intendent at the Detroit plant of 
Gerity-Michigan Die Casting Co., 
has been named manager of the 
Detroit division. 

Walter C. Lok has been placed 
in charge of the Adrian (Mich.) 
Beecher St. plant with the title 
of manager. Lok was vice-presi- 
dent and secretary of Gerity-Ad- 
rian Mfg. Corp., and later assistant 
secretary of Gerity-Michigan Die 
Casting Co. 

a 


* * 


Kellogg Promoted 


W. T. Kellogg jr. for the past 
three years personnel manager of 
National Motor Bearing Co., Inc., 
Redwood City, Calif. has been 
named National’s replacement di- 
vision sales representative in the 
Northwest. With headquarters in 
Portland, Ore., Kellogg will handle 


the firm’s replacement sales 
throughout Oregon, Washington 
and Idaho. 


+ + 
Way Acting Manager 
A. A. Way, former general su- 
perintendent of the Chevrolet man- 
ufacturing plant in Tonawanda, N. 
Y., has been appointed acting man- 
ager at that plant, it is announced 
by Hugh Dean, general manufac- 
turing manager of Chevrolet. Way’s 
appointment was made during the 
absence of Plant Manager A. G. 
Gulliver on sick leave. 
* * * 


Warehousemen Elect 
Russell Danielson, Spokane, was 
elected president of the Washing- 
ton State Warehousemen’s Assn. 
at the 24th annual convention of 
that organization held in Vancouv- 


1947 


er, B. C., recently. Malcolm C. 
Taylor, Seattle, was named vice- 
president; W. G. Dickinson, Se- 
attle, was reelected  secretary- 
treasurer. 

+ * o 
Ulloa Cited by White 

Newest member of the White 
Motor Co. 20-year club is Juan 
Ulloa, distributor in Cuba. Ulloa 
was presented with a 20-year pin 
by Robert L. Boughton, export 
manager, when Ulloa visited Cleve- 
land. 


* > * 


Thompson Named 


Cc. L. Thompson jr. has been 
named sales and technical adviser 
to David P. Reynolds, vice-presi- 
dent and sales manager, Reynolds 
Metals Co. 


* * * 


S. D. Names Rempfer 


Selection of Harvard C. Rempfer 
as South Dakota state highway en- 
gineer to succeed E. W. Meeker 
has been 
George T. Mickelson. 


* * * 


Leber Joins Spicer Sales 


Spicer Mfg. division of Dana 
Corp., Toledo, announces the ad- 
dition to its sales engineering staff 
of A. G. Leber, until recently man- 
ager of production engineering 
with Fixible Co., bus manufac- 
turer at Loudenville, O. 

* + * 


Sun Oil Names Schnedl 


Charles F. Schnedl has been ap- 
pointed district manager of the 
Hartford (Conn.) district for Sun 
Oil Co. He has been with the com- 
pany 24 years, the last 10 in New 
England districts. Prior to going 
to Hartford, he was district man- 
ager in Boston. 

. 


» * 


Riddle Named by Bosch 


Herbert S. Riddle, consulting in- 
dustrial engineer, has been named 
industrial relations manager for 
American Bosch Corp., Springfield, 
Mass., it is announced by Presi- 
dent Donald P. Hess. He succeeds 
Harold J. McCormack, who has 
resigned. 


* * * 


Milliken Named 


Gerrish H. Milliken jr. heads the 
Detroit sales office of Deering, Mil- 
liken & Co., Inc., recently opened 
at 7168 General Motors Bldg. Milli- 
ken was formerly in the New York 
office of Deering, Milliken, a tex- 
tile producer. 


Lee Is ediesiad 


Thomas L. Lee, general manager 
of the Rochester (N. Y.) Products 
division of General Motors Corp., 
has been reelected a vice-president 
of the Rochester convention and 
publicity bureau. 

* + + 


Krez Named to Board 


James Gerity jr., president of 
Gerity-Michigan Die Casting Co., 
announces the election of John J. 
Krez to the board of directors. 
Krez is president and treasurer of 
Paul J. Krez Co., insulation con- 
tractors, and vice-president of H. 
M. Gousha Co., manufacturer of 
road maps. 

* * 


GE Promotes Falage 


General Electric Lamp Depart- 
ment, Nela Park, O., has an- 
nounced the promotion of F. M. 
Falage to assistant manager of the 
Pacific sales district. 

* * * 


Wilson Promotes Paule 


Appointment of J. G. Paule as 
vice-president and assistant gen- 
eral manager of Wilson Foundry 
and Machine Co., Pontiac, Mich., 
has been announced. Paule was 
formerly secretary-treasurer. 

et + * 


West Joins Kaiser Firm 


Frank L. West is now manager 
of a new southeastern regional 
sales headquarters established in 
Atlanta by Kaiser Fleetwing Sales 
Corp., distributor of Kaiser dish- 
washing machines. He was former- 
ly a Firestone field supervisor. 

* * e 


Toledo Steel Ups Deeg 


William Deeg has been appointed 
supervisor of customer relations 
for Toledo Steel Products Co., ac- 
cording to H. K. Lang, sales man- 
ager. 


* 7” t 
Putterman Named 
Harold Putterman has been ap- 





announced by Gov. | honorary 





pointed vice-president of Yankee 
Metal Products Corp., Norwalk, 
Conn. He was formerly associated 
with LeVin Co., automotive job- 
bers on the West Coast. 


* * * 


Oldham Joins Mack 


Appointment of Harry Oldham 
as superintendent of its New 
Brunswick (N. J.) foundry is an- 
nounced by Mack Trucks, Inc. Old- 
ham comes to Mack from Ford, 
where he was employed for 23 
years in various foundry positions 

* * ” 


Shaeffer Retiring 


Charles W. Shaeffer, manager of 
the Socony-Vacuum refinery, E. 
Providence, R. IL. is retiring. He 
will be succeeded by Henry A. 
Rickett, present plant superintend- 
ent. 

4 + * 
Collyer Gets Doctorate 


John Lyon Collyer, president of 
|B. F. Goodrich Co., was. awarded 
degree of doctor of 


| seience at the 110th commencement 


jexercises held at Mount Holyoke 
college, South Hadley, Mass. 


BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 
no holes. Set it up in 30 minutes 
ond run it 24 hoyrs ao day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept. A-3, 80 Oakland Ave., Manchester, Cone. 


FASTER-FILLING 
NON-SPILLING 


No spilled gaso- 
ine, no wasted 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signal as standard fac- 
je! equipment. That means fast-fills — no 
$ s. 


*T.M. Reg. U.S. Pot. Off. 


SCULLY SIGNAL CO. 
88 First Street 
Cambridge, Mass. 





Station — Bodies and Driver 
Cabs for Jeep 
Vehicles 






$138.560—FOB Cleveland, 0. 
immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, 0. 





ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trombly Ave. 
BOSTROM 11, much. 
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Some of the most interesting 
copy in the industry is being pro- , 
duced by dealers to combat the | 
present unfavorable publicity re- | 
sulting from soaring prices of cars 
when resold. 

Du Teau Chevrolet, advertising 
in the Lincoln (Neb.) Journal, goes 
a step farther than most. 

It not only gives its policy, but 
the record of how it has carried 
out the policy. 

The ad is headlined: 

“Reporting to the 1,921 people 
who are still on our order list and 
to those who may be interested.” 

Then the ad explains that the 
dealership has adhered strictly to 
its order list, which is open to 
public inspection, in delivering the 
380 cars and 15 trucks it has re- 
ceived since April, 1946. The ad also 
gives the delivered prices of all 
cars. 

‘Walter R. Suppes, Suppes Motor 
Sales (Ford), starts his ad in the 
Johnstown (Pa.) Tribune with this 
head: 

“Here’s Our Side.” 

He cites the big investment the | 
company has in Johnstown, and its | 
intention to stay in business there. | 

“We feel the public has a 
‘square shake’ coming, wants a 
‘square shake’ and never forgets 
fair treatment.” 

Suppes then details its efforts to 
be fair, and prints its prices. The 
ad is one of the most frank and 
detailed talks with the public we 
have seen. 

Lauson Chevrolet said, in part, in 
the Manitowoc (Wis.) JHerald- | 
Times: 

“Here is the actual record of 
our retail deliveries for the past 
15 months. Total retail deliveries | 
... 192... 111 units or 57.8 per- 
cent did not involve a trade .. . 
better than 30 percent of all pas- 
senger cars were delivered to 
veterans.” 

Wilson Motor Co., another Ford 
dealer, of Columbia, S. C., gives a 
restatement of policy pointing out 
that it is selling cars at the estab- 
lished price, and giving fair value 
on tradeins, as well as debunking 
other charges that have been made 
against dealers in general. Prices 
are listed. 

R. D. McKay, of the Wichita 
Automobile Dealers Assn., sends in 
a couple of ads of a series dealers 
have been using in that city to 
combat the resale problem. This 
campaign sponsored by the 15 new- | 
ear dealers there has been sus- 
tained and attention-drawing. 


Packard in East 

“Packard in New England,” a/| 
roundtable discussion by represen- 
tatives of the Packard Motor Car 
Co., will be broadcast over the | 
Yankee Network in New England | 
tonight (June 30) from 9:30 to 9:45 | 
p.m. | 

The program will feature a dis- | 
cussion of the broad framework | 
of the Packard distributing sys- | 
tem and how it affects the Pack- | 
ard dealer in the New England | 
area. On the program will be C. E. 
Briggs, Packard’s assistant sales | 
manager for the New England 
area; Al Toner, Packard dealer in | 
Fitchburg; Roy Abernathy, Pack- 
ard’s New York zone manager, and 
Allan Jeffrey, Packard zone man- 
ager for Metropolitan Boston. Les- | 
ter Smith, Yankee Network’s di- | 
rector of special events, will be 
moderator. 





Fisk Promotion 


Jigsaw puzzles of the famous 
Fisk “Time to Retire” boy are be- 
ing used by Fisk Tire distributors | 
and dealers to promote sales of 
their white-striped Safti-Flight au- 
tomobile tire. | 


Times Booklet 


Max Falk, national advertising 
manager of the New York Times, 
sends along a booklet, “How to 
Sell More Cars to Your Biggest 
Customer.” 

The Times reports that week- 


—Auto Advertising 


Auto Dealer Copy 
Hits the Spot 
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Bob Finlay 


day readers of its paper in New 


York City and suburbs bought 68,- | 
336 new cars in 1946—four out of | 


every 10 new cars sold in the New 
York market. 


Newspaper Research 

First issue of a monthly news- 
letter, “Newspaper Research 
Memo,” designed to acquaint ad- 
vertising and marketing research- 
ers with information about the 
newspaper industry’s national re- 
search program, was published last 
week by the Bureau of Advertis- 
ing, American Newspaper Publish- 
ers Assn. 


Radio Study 
A profile study of radio listen- 
ing, covering all national network 


| programs, has been made public 
for the first time by Geyer, Newell 
& Ganger. 

Compiled from Hooperatings for 
the first four months of this year, 
the new one-page profile study is 
| presented in a large five-color wall 
|chart, tracing the over-all record 
|of audience listening for nation- 
| ally sponsored and sustaining radio 
| programs, 
| “The charts have proved to be 
most helpful in indicating the 
relative value of time, network 
and program power,” B. B. Gey- 
er, president, said. 

Developed more than two years 


| 
| 
| 
| 
j 


ago by Geyer, Newell & Ganger, | 


the charts have been prepared 
periodically for agency and client’s 
(confidential) use as a part of the 
agency’s continuing analysis of 
|advertising costs. 

“The daytime shift of predomi- 
nant listening through three net- 
|works, at different hours, is forc- 
|ibly illustrated,” Geyer said. “So 
|also are the difficulties in success- 
| fully increasing an inherited audi- 
ence after a given hour in the 
evening.” 





Names 
Tom Cardoff, vice-president in 
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B. B. GEYER (left), president of Geyer, Newell & Ganger, and 8. 
vice-president and radio director, are shown discussing the new sRohe Stead of Rane 


Listening’’ just released by the agency. 





charge of the Eastern division of | Nash public relations director, sec- 


Farm Journal, Graybar Bldg., New 
York City, announces the addition 
of Ted Barlow to the New York 
sales staff. 


Charles Barr Field, Detroit man- 
ager of the Curtis Publishing Co., 
has been elected president of the 
Adcraft Club of Detroit. Other offi- 
cers are Henry G. Little, executive 
vice-president of Campbell Ewald, 
first vice-president; Fred L.. Black, 
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ond vice-president; Robert A. Mc- 
Innis, Maxon production manager, 
secretary, and C. Leroy Austin, 
Ernst Kern Co., treasurer. Harold 
M. Hastings continues as secretary- 
manager. 


Automotive News’ George Deery 
is on the mend after a serious 
operation. 


Robert E. Field has joined the 
Michigan sales staff of Collier’s. 


The shadow of a man still stands 


The shadow of a man still stands behind 
every woman who buys in the 1,800,000 
Redbook homes from Connecticut to 
California. And the majority of these 
young, open-handed purchasing agents 
are under 35 years of age. 

But the man is more than a shadow, 


according to a study of 


in REDBOOK, U. S. A. 


cost of thorough reading of Redbook 
advertising by both men and women in 


in its class. 


998 advertise- 


ments reported by Daniel Starch. The 


wm REDBOOK, U.S.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Avenue, New York 22, New York 


black and white pages, two color pages 
and four color pages is from 8% to 
50% lower than that of any publication 


That's why so much smart advertising 
money is going into Redbook. 


IT TAKES TWO TO MAKE 
A BARGAIN! 


And what a bargain it is! You can 
tell your story to the young, free- 
spending Redbook couples in black 
and white pages at a cost of 61¢ for 


each million dollars of buying 





power covered. And you know 


aU: 


they're read- 
ing your mes- 


















Dealer Doings 


renominated as commissioner of 
the State Motor Vehicle Depart- 
ment for another five-year term 
by Gov. Charles M. Dale. 

oa * + 


Central Chevrolet 

Central Chevrolet Corp., Rad- 
ford, Va., of which John W. Mor- 
gan jr. is president, has ‘enlarged 
its purposes,” according to an 
amendment to its charter filed with 
the Virginia corporation commis- 
sion. 














1 Motor Co., one of the 























nd Washington Ave. 
_@ modern building. 
fronts 234 feet on 
“Lucas avenues 
‘the east side on 


ee. 
Stratton. Will, Distribute 


For Tucker at Seattle 


Stratton-Tucker, Sales, | Seattle, 
has been organized as successor to 
Stratton Motor Co., used-car dealer, 
to be distributor in western Wash- 
ington and Alaska for the new 
Tucker cars. A. M. Stratton heads 
the distributorship. 

While not yet announcing the 
names of the dealers, Stratton said 
that dealers have been selected as 
follows: Seattle, two sub-dealers, in 
addition to the Stratton company; 
Tacoma, two; Bellingham, Ana- 
cortes, Sedro Wooley, Everett, Port 
Angeles, Aberdeen, Olympia, Brem- 
erton and Yakima, one each. 


* 
Housing Expediter Okays 
3 Projects in N. C. 

The construction division, Office 
of the Housing Expediter, has ap- 
proved the following building pro- 
jects: 

Willette Motor Co., Bolivia, N. C., 
$3,000; Boyd Boyce Motor Co., War- 
renton, N. C., $8,000; Ocean Motor 


Lynn Pontiac 


Lynn Pontiac, Inc., Richmond, 
Va., of which E. Lynn is president, 
has “enlarged its purposes.” Ac- 
cording to an amendment filed with 
the Virginia corporate commission. 

* + *°- 


Cary Chevrolet 
Cary Chevrolet, Inc., Lynchburg, 
Va., of which L. M. Cary is presi- 
dent, has “enlarged its purposes,” 
according to an amendment to its 
charter filéd with the Virginia cor- 
poration commission. 


Valley Cadillac 

Valley Cadillac Oldsmobile, Inc., 
Roanoke, Va., of which J. L. Hill is 
president, has “enlarged its pur- 
poses,” according to an amend- 
ment to ts charter filed with the 
Viginia corporation commission. 

aa * a 


Holt Chew Chartered 


Holt Chew Motor Co. (Chrysler- 
Plymouth), Denver, which has op- 
erated at Twentieth and Downing 


otis Inc, Wilmington, N. C, Sts., for several years, has incor- 
— i porated with a capital a ae 

10,000 shares of no par value. e 
Himmel Plans to Build incorporators are Holt Chew, Lionel 


$90,000 Beaumont Plant 

A one-story stucco building is to 
be constructed by the Himmel Mo- 
tor Co., Beaumont, Tex., at a cost 
of approximately $90,000. J. P.. 
Himmel is president. 


$100,000 Plant Opened 
By White in Oregon 

E. A. White Co., Newport (Ore.) 
dealer for International trucks, 
has opened his new $100,000 build- 
ing. The shop has 120 by 60 foot 
floor space. Showroom and parts 


department is 130 by 50 feet. 
* ~~ 


Central Chevrolet Co. 


Central Chevrolet Co. has for- 
mally opened its new parts and 
service building at 1322 Lady St., 
Columbia, 8. C. R. T. Clarke sr. 
is president and general manager. 

. 


Fennel Remodeling 


Fennel Auto and Body Works 
(Chrysler - Plymouth), Moberly, 
Mo., has completed a remodeling 
program on its showroom and in- 
tends building an addition to its 
service department. 


> * * 


McKoy Named by Frost 


H. C. McKoy has been appointed 
parts manager of Frost Motor Co., 
Atlanta, Ga. McKoy has been as- 
sociated with various phases of 
the automotive service business for 
the past 15 years. 

o o 


D. McCarthy and Elaine F. Chew. 


Buys Building Lot 
Kennedy’s Garage (Chrysler- 
Plymouth), Mount Morris, Pa., has 
purchased a lot in order to erect 
a new building. 
* ” 


New Air-Conditioning 
Rupp and Vickrey (Chrysler- 
Plymouth), Fulfurrias, Tex., has 
installed an entirely new air-condi- 
tioning system. 
* * * 


Portwood Incorporates 
Portwood Motor Co. Ince. 
Brownfield, Tex., has been incor- 
porated listing $45,000 authorized 
capital stock by John H. Port- 
wood, Sam C. Arnett and S. C. 
Arnett jr. 
* + 
Walker Motors 
Walker Motors, Gatesville, Tex., 
has been incorporated listing $15,- 
000 authorized capital stock by 
Luke and Ruby Walker and R. W. 
McCollum. 






o + + 

Smith & S. 

Smith & Stahl, Inc., Carrizo 

Springs, Tex., has been incorpo- 

rated by Albert G. Smith, Ila Mae 

Smith and John H. Stahl, listing 
$25,000 authorized capital stock. 


e - * 


Sames Motor Co. 


Sames Motor Co., Laredo, Tex.. 
has been incorporated listing $50,- 
000 authorized capital 
Harry E. Sames, H. E. 
and Martha M. Sames. 

. * 


* 


Kyle Gets OK 


The Office of Housing Expediter 
has approved as a hardship case 
the construction by Kyle Motor 
Co., of Bristol, of a one-story brick 
and cinder-block garage for $22,200. 


* * * 


Washington Renovates 


Washington Motor Sales Co. 
(Chrysler - Plymouth), Kokomo, 
Ind., will soon complete the reno- 
vation of its new building. 

* ~~ - 


Perkins Adds Stalls 


Perkins Motors, Inc. (Chrysler- 
Plymouth), Louisville, has com- 
pleted the installation of new body 
stalls in its plant. 

* * * 


Lambert Motor Co., Albany, Mo., 
has been incorporated listing $50,- 


. 


Elm City Motor 


Elm City Motor Co., Elm City, 
N. C., has been organized with 
capital stock of $100,000 to engage 
in a general automobile, motor car, 
truck and other vehicle business. 
Principals are R. H. Putney, B. 
A. Harrelson jr. and G. R. Win- 
stead. 

© * * 
Robinson Joins Reo 

Appointment of George D. Rob- 
inson as sales manager of Reo 
Truck Sales Co., Portland, Ore. 
is announced by George P. Easton 
— J. F. Stiens jr.. owners of the 

rm, 





+. + ? 
Raney Moves Its Shop 
E. Q. Raney Inc. (Dodge-Plym- 
outh), Philadelphia, has moved its 
service and parts department to 
225 W. Rittenhouse St. 
* + 
White Renominated 
Virgil D. White, pioneer Ford | A. 
dealer, Concord, N. H., has been|A. Lambert sr. 
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New Dealer Buildings . . . 





BIRD-KULTGEN (Ford) 
full-page ad in the 


announced the opening 
Waco (Tex.) Tribune-Herald. 4. 





Waterloo Motors Opens 
New Home in Edmonton 


Waterloo Motors Ltd. (Lincoln- 
Mercury), Edmonton, Alberta, has 
announced the formal opening of 
its new showroom. 

The official dedication was made 
by the mayor and broadcast oyer 
the radio. James A. Christiansen 
is president. 

* * a 
Sparks Auto Sales Opens 
New Bellefontaine Home 


Sparks Auto Sales Co. Inc. 
(Chrysler - Plymouth), Bellefon- 
taine, O., is now established in its 

new facilities. The firm has added 
“i. Multecs says that many visiting |@ service and parts department. 
aa + ~ 


dealers have termed it one of the finest buildings of its kind. It stocks $100,000 worth 


of Ford . In its first full year of operation, 193 
come of $610,000. In 1946 the gross was $1,125,000 
postwar 





FOREST OLDS-CADILLAC CO. now occupies its new building, 7733 Forsythe Bivd., 


Clayton, Mo. The building contains 15,000 square 


are Arthur R. Lindbarg, president; George H. Knolimeyer, general manager, 
ylee department. 


dealership 
and C. Ray Schmidt, in charge of the serv 





THE NEW BUILDING recently erected 
8S. ©. George 





THE NEW BUILDING for Dewey Durrence Pontiac Co., State and Pendleton Sts., 
Waycross, Ga. The firm's letterhead 
Liked—anad 15 New Ones, Too! 


carries the 









A NEW DESIGN to give maximum street di 


splay 
introduced by Peteler-Pearson Co. (Studebaker), Pasadena, Calif. 
concrete and structural brick, sales and service building at Lake Ave. and Locust St. 
_ commette SS SEe UGuaee Sees OS Stee tunes GUS 3.000 casase fend Coveted 


ir, H. H. Carlisle, F. | ASme. 3 wet me 


slogan, ‘“‘The Things You’ve Always 


7, the dealership had a grovs in- 
, despite the limiting factors of the Landmark 


Laux Celebrates 36th Year 


In Same Location 


Howard E. Laux, Inc. (Chrysler- 
Plymouth), 125 E. Third St., Mount 
Vernon, N. Y., recently celebrated 
“Thirty-six years in the same busi- 
ness, in the same place.” 

The company was founded June 
3, 1911, in Mount Vernon and since 
that time has steadily expanded. 

Laux also operates branches in 
Bronxville, N. Y., Pelham, N. Y., 
and Tuckahoe, N., Y. 

* 


Hammet (Dodge) Opens 
In Gulfport, Miss. 


Hammet Motors, Inc. (Dodge- 
Plymouth), Gulfport, Miss., recent- 
ly announced its grand opening. 

The dealership is located at West 
Beach Blvd. and 30th Ave., and is 
completely equipped in all depart- 
ments. 













feet of floor space. Officers of the 











* * * 






Incorporates in Virginia 
ARLINGTON, Va.—S. G. H. 
Tractor and Truck Corp., with 
Charles J. Hornett as agent, has 
been granted a certificate of in- 
corporation by the Virginia cor- 
poration commission to do an au- 
tomotive business. Maximum capi- 
tal is $500,000. 
* 
















Los Angeles Assn. Moves 


The Los Angeles Motor Car Deal- 
ers Assn. has moved to its new 
headquarters which will be located 
in Suite 710, 315 W. Ninth St., Los 
Angeles. Burt Roberts is executive 
secretary. 

+. * > 


Morin to Build Addition 


Morin Motor Sales Co., East- 
hampton, Mass., has received per- 
mission from the Office of the 
Housing Expediter to build a $3,150 
one-story cinder block addition, 25 
by 53 feet, to an existing commer- 
cial garage to provide more ade- 
oe working space, storage and 
office. 
















* * 


*~ 
Ukiah Expands Service 

Ukiah (Calif.) Motor Sales (Chry- 
sler-Plymouth) is remodeling and 
extending its service department 
to provide for a working force of 
16 mechanics. 
* 









* * 







Coffman Completing Plant 


Work is being completed on the 
new two-story concrete block build- 
ing of the Coffman Motor and Im- 
plement Co., Harrison, Ark. Frank 
Lee Coffman jr. is president. 

+ + * 


Rickenbaugh Cadillac 


Rickenbaugh Cadillac Co., Den- 
ver, has filed articles of incorpora- 
tion. The new corporation is cap- 
italized with 20,000 shares of stock 
_ | without par value. Incorporators 
are J. M. Dickson, Peter H. Holme 
jr. and Lansing E. Rowland. 

* + 4 
















Braxton Motor Sales 


Braxton Motor Sales Corp., 
Whiteville, N. C., has been organ- 
ized with capital stock of $100,000 
to deal in motor vehicles and elec- 
trical appliances. Principals are S. 
L. Braxton, Norma E. Braxton and 
Noah C. Braxton. 

+ 


+ z 
Woodward Named 
T. Wesley Woodward has been 
appointed sales manager for the 
Palmer Motor Co. (Willys), Hou- 
ston, Tex. 

















































* - * 
Bancroft Renovating 
Bancroft Motors (Chrysler-Plym- 
outh), Worcester, Mass., has an- 
nounced that work has already be- 
gun on its program of renovation. 
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THE NASH CO. of Providence, R. I., receives the Nash 10-point dealer award. 
Philip R. Graves, president of the dealership, received the award from Raymond Wiil- 
liams, district manager. Seated at the table from left to right are Leo Gervais, service 
manager; John Coaker, Boston zone comptroller; ‘Williams, Graves, Fred ©. Sibley, 
Mrs. Graves, and James Kennedy, Boston parts depot manager. The Providence Jour- 
ral took note of Graves’ accomplishment. His dealership was established in 1930. 


Dealer Doings 


ice manager of Hamilton & Ellis 
(Reo), Dallas, Tex. Ed Hamilton 
is president of the firm. 

+ + * 


Duncon, Kellogg Cited 


Duncon Motors, Inc., and Kel- 
logg Motor Sales Corp., both of 
Niagara Falls, N. Y., have received 
awards for their showing in the 
recent accitient reduction contest 





Bond Auto Observes 


10th Year With Ford 

Bond Auto Co. held an open 
house May 16-17 celebrating its 
10th anniversary as a Ford dealer 
in Somerville, Tenn. James Bond, 
manager and part owner of the 
firm, received many felicitations. 

cd * 


Maxwell (la.) Dealership 
Opened by Ostrich 

C. E. Ostrich is opening a Chrys- 
ler-Plymouth dealership in Max- 
well, 

Ostrich has bought and remod- 
eled a new building. 

+ t * 


Pettit and Jenkins 


Constructing Plant 

Pettit and Jenkins Motor Co. 
(Chrysler - Plymouth), Cartersville, 
Ga., is constructing a new show- 
room. The old building will be 
used for servicing. 


















No. 1 
in 2 
series 


Pepper-Taylor, Pensacola, 
Receives Nash Award 
Pepper-Taylor Motor Co. (Nash), 
Pensacola, Fla., has been awarded 
the Nash ten-point award for ex- 
cellence. M. P. Pepper is manager. 
7 * + 


New Plant Is Opened 


By Twin Falls (Pontiac) 
Twin Falls Garage (Pontiac), 

Twin Falls, Wis., recently opened 

its new plant. Ed Anderson is 


president. 
* * 


* 
Grand Rapids, Minn., Turns 
To Dealer to Run City 

Frank Lang, of Casper-Lang Mo- 
tors (Dodge-Plymouth), has been 
named mayor of Grand Rapids, 
Minn., by the city council. 

Lang was the fourth man to hold 
the office in two weeks, due to a 
series of resignations. 

~ ” * 


Black to Construct 


Vancouver Plant 
Black Motor Sales Ltd. (Lincoln- 
Mercury), Vancouver, B. C., has 
purchased a site and plans to build 
a plant covering 28,500 square feet. 
George Black is president. 
* * ~ 


Nash Steele Gets Permit 


For $23,000 Building 

Nash Steele Motor Co., Raleigh, 
N. C., will construct a new build- 
ing at a cost of $23,000. The project 
has been approved by the Office 
of Housing Expediter, construction 


division. 
+ 


. + 
Sutton Purchases Site 
Sutton Motor Co. (Chrysler-Plym- 
outh), Beaumont, Tex., has pur- 
chased a site on which to build a 
new showroom. 
® <7 + 
Meigs in New Facilities 
Meigs Motor Co. (Chrysler-Plym- 
outh), Middleport, O., has moved 
into a new building. 


Sapende Sersles Dept. 


Auto Clinic (Chrysler-Plymouth), 
Baltimore, has started work on an 
addition to its service department. 


detains to Ries Plant 


Bernie Anderson (Chrysler-Plym- 
outh), Eureka, Calif., intends to 
lease a building across the street in 
order to expand its service depart- 
ment. 


* os = 
Herd to Direct Service 
M. C. Herd has been named serv- 








A NEWSPAPER SUCCESS STORY 


of the New York State Insurance 
Fund. 


“ig 


> 
Lee Motor to Build 

Lee Motor Co., Lexington, N. C., 
has been authorized by the Office 
of Housing Expediter to proceea 
with plans. for construction of a 
$7,000 building. 

* 


Amnlaton UL Lot 
Alabama Motor Co., Inc. (Chrys- 
ler-Plymouth), Anniston, Ala., has 
opened a used-car lot located on 

the main street ot the city. 


Hall Auto ‘Raovntss 
Hall Auto Service (Chrysler- 
Plymouth), Waseon, Wis., has fin- 
ished a program of remodeling 
and renovation and has increased 
the size of its showroom. 
+ + * 


Burns Gets Dealership 
Guy Burns has been given the 
Phoenix (Ariz.) dealership for! were 1s THE building of Teters Motor - Con, Spokane, Wash., which is distributor 
Crosley and has opened a sales| for Kaiser-Frazer in eastern Washington and Idaho, including 27 counties. 
and display office at 1926 E. Van | Jack ©. Teters is the owner. 


Buren St. 
ee ae hasbeen connected with the auto-| been announced by Dallas Hudson 
Jack Gondek, president of Willys | mobile repair field for the past 25|Co., north Texas distributors. They 
of Hartford, Inc., Hartford, Conn., | years. are Ray A. Pittman as wholesale 
has announced the appointment of ghia Po manager and Walter J. Cogdell as 
Paul Bisi as service manager. Bisi| Two new appointments have|parts and service representative. 












IN NEW ORLEANS 3% 


of the Department Store Newspaper 


Advertising Dollar is placed in 


The Gimes-Picayune 
MORNING * EVENING * SUNDAY 
New ORLEANS STATES 


This 1s but one aspect of the advertising success story 
of The Times-Picayune and New Orleans States. In 
1946, of the 1268 New Orleans retail newspaper ad- 
vertisers, 1084ran in these newspapers and one HALF 
of the 1084 were EXCLUSIVE accounts. The medium 
selection of the local advertiser, on the scene, is usu- 
ally a good guide to follow for success in your ad- 
’ vertising. 


Representatives: Member 
JANN & KELLEY, Inc. ANANetwork 
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.> WE —Comertibie 
:1075; 2 door, $960. 
"40-2 door, $850. 


'42—4 _ door, #1; 150. 


47—Pickup, $1,525. 
'46—Club cow $1,950. 
*41—4 door, 


Quantity 
PRODUC 
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GREY 


ON] 
ARGES] 
PRODUCTION f 


OF THE NATION'S 
AND MOSI 


OUTS IB) i a. 


FOUNDRY DIVISION 


1{ATTANOOGA 2, TENNESSEE 


We are specialists familiar with all the 
complexities of modern automobile finance 
insurance for finance companies and dealers 
financing their own time-sales. Our policies, 
certificates and other forms are specifically 
designed for this type of insurance. Write 
for Fu!l Particulars. 


A New England Stock Company Chartered in 1926 


RESOLUTE FIRE INSURANCE 


350 MAIN Si., HARTFORD 4, CONN. 


Seat Covers designed for each 
individual car.. Workmanship 


ques Deluxe lacquered 
Beautiful plaids and 
choice of colors to harmonize 


ae, oer and blue. Leather- 


cements over fibre 
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IRON CASTINGS 


MODERN 


THE WHELAND COMPANY 


TURING PLANT 


MORE PROFITS TO YOU 


MNF eS 





SEAT COVERS 





Ww. 
on both ote elted in plastic 3P Ps 7.50 


Cars with Center Arm 
Drop on Rear Seat 13.50 


5% Fed. Exe. Tax 
F.0.8. Baltimore 


COVER CO. 
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AC 
"47—4 door, es; 4 door, $2,500. 


(Auctions held Thursday. Prices are for 


#i—Cieb coupe, S876. | fone 19. Colonel Carl Marker, auctioneer.) 


*40—Convertib'e, $700. 





*89—4 door, $1.0. BUICK 
PONTIAC *46—-Super 4 door, $2,420; super 4 door, 
"47—Convertible (6). %2.500. | $2,875; super 4 door, $2,360. 
'48—(8) 2 door, $2.1: (6) 4 door,| ‘4t—Convertible, $1,300. 
$1.995; (6) 4 door. &1.965. *40—Special 4 door. $975. 
*42—(8) 2 door, $1.00. CADILLAC 
*40—(6) 2 door, SAN. "47—(61) 4 door, $3.945. 
STUDEBAKER "46—(60) 4 door. $4,000. 
"47—Charnion 4 door, $1,650; Champion . CHRYSLER 
4 door, $1,600. 47—Town/Country, aie 
WILLYS *46—Town/Country, $2,990. 
*47—-Station wagon, $1,700; station wa- *41—2 door, $1,025. 


CHEVROLET 
'47—FL 2 —_ Sa SM 2 door, 
$2,000; FM 2 d 
46—FL 2 eae STS 2 door, $1,995; 
FM 2 door, $1,760. 


gon, $1,500. 


VALDOSTA, GA. 
(Tom Hewitt Auto Auction Sales, auc- 


tions every Friday. Prices are for June 20.)| 42-2 door, $1,250; 2 door, $1,275; 4 
BUICK dor, $975; 4 door, $935. 
*42—Convertible, $1,050. DE SOTO 
CHEVROLET ’46—Custom 2 door. ee. 
QS '497—Convertible, $2,300. DODG 
f "46—4 door, $1,775. '46—Club coupe, 31800: 2 door, $1,960. 
feo "422 door, $1.275. *41—4 door, $950. 
f-—-5 *41—Coupe, $1.200. "40—4 door, $896. 
46—Wind “To ae 10 '47—4 doo 2000 
A indsor oor, q r, 000. 
nA FORD . $1,600; 2 door, $1,560; 2 


*47—Convertible, $2,800; 2 door, $1,875. 


*46—2 door, $1,700; 2 door, $1,200. "422 door, $1,010. 


(4 | *41—2 door, $1,100; 4 door, $1,180. '41—4 door, $955; 2 door, $910 
_—___ me a DSON _* *40--Pickup, $650; coupe, $1,060 
<< *41—Convertible, $530. HUDSON 
-———— OLDSMOBILE 47-2 door, $1,850. 
——— *47—(76) 4 door, $2.650. : LINCOLN 
-———————— ’46—(76) 2 door, $2,125. 46—Club coupe. $2.335. 
-——————_¥ |* *40—Coupe, $990. _MERCURY 
fa PACKARD *40—Convertible, $1.125. 
fi ’41—4 door, $1.145. : NASH 
PONTIAC a4 door, $1,660; Ambassador 4 door, 
47—(8) 1 172 
7G) COTUDEBAKER tacos) OLDSMOBILE 
4 , ’ oor, $2,175. 
ae = 40-4 door, US. *41—4 door, a SS) 4 door, $985. 
4 A 
a HOLLYWOOD '46—(120) Clipper 4 door, $2,100. 
— (Al Herd) '41—2 door, $1.25. 
= (Auctions held on Tuesday. W. R. Stone, PLYMOUTH 
a | auctioneer, Prices for June 17.) "46—Convertible, $2,200. 
BUICK *42—4 door, $1,005. 
’47—4 door, $2,975. "41—2 door, $950. 
46-4 door, $2,425; convertible, $3,200. PONTIAC 
Seta Wd $1,675. am = 2 dose, eae 
ssilegennnedigposea *41—-Sedan, $1,185; 4 door, *41—-2 door, 10. 
dan, $1,285. oor, $1,000; se-| 1352 door, $706. 
’40—Coupe, $925. 


: CADILLAC PHILADELPHIA, PA. 
'47—Convertible, $5,700; (61) 4 door, (Ed. Hough Auto Auctioneers) 
$4,100. (Cars listed below sold during week of 






*46-—(62) 4 door, $3,675; (60-S), $4,-| June 20.) 
825; sedanette, $8,225; (61) ‘sedan, $8,250; BUICK 
(62- S), 4 door, $4,000. '46—2 door, $2,350. 
"41—7 passenger, $1,550; (62) sedan, *424 door, $810. 
$1,825. ’41—-Super 2 door, $1,090; 4 door, $990; | 
'40--Sedan, $975. 4 door, $1,010. 
39—4 door, $875. ’40—Convertible, $1,375. 
CHRYSLER ’89—4 door, $1,000. 
'47—Town/Country, $3,325. CHEVROLET 
"46—4 door, $2,250. "47—FL 2 doer, $2,050. 
| "41—Station’ wagon, $1,325. '46—4 door, $1,650; 2 door, $1,770; 
* HEVROLET coupe, $1,650. 





*41—-2 door, $885: 2 door, $920; 2 door. 


’47—Club ean $2,265; 2 door, $2.075. 
$1,125: 2 door, $1,075; 2 door, $860; 2 


’46—Aero sedan, $2,100; 4 door, $1,780; 















2 Door or convertible, $2,200; 4 door, $1,800; 4 door,| door, $960. 
4 Door $1,860; 4 door, $1,850; club coupe, $1,980. *40—-2 door, $1,120: 4 door, $1,000. 
*42—Club coupe, $1.310. DE sOTO 
'41—4 door, $1,000; 2 door, $1. 135; *46—Custom 4 door, $2,075. 
convertible, $1,285; ae coupe, $1,310. ° DODGE 
*40—4 door, $1,125; 4 door, $1,135. 46—4 door, $1,975. 
DE SOTO *41—Club on ae 
"46—4 door, 200; 2 door, $1,945; 
2 door, $1.945. “2: ’46—Club coupe, $1,675; 2 door, $1,680; 
42--2 door, $1,200. 2 door, $1.65; 1-ton, $1,260: coupe, $1,- 
DGE 475; convertible. $2.070: 2 door, $1,560. 


"47—4 door, $2,180. 
"46—2 door, $1,880; convertible, $2,355. 
*42-—Pickup. $450. 


*40—Convertible, $1.080. 
IHC 
*4T7—Pickup, $1,525, 


FORD FORD LINCOLN 
* "47—4 door, $1,075. '41—Convertible, $2,475; club coupe, "80—Zephyr sedan, $510. 
46—2 door, 1515; 2 door, $1,550. $1,900 OLDSMOBILE 
ri ’42—4 door, *46—Convertible, $1,985 ; es $1,820. e- Conrartis $1,875; 2 door, $1, Olu 
41—4 door, door, $850. 42—4 door, $1,125; coupe, $1,000. door, $700 door, 
wei dot a wagon, $1,280; club coupe,| 39—(66) 4 ‘nn - in20. 
42—4 door, $800. 125. PLYMOUTH 
y S85. 3 door, $1,900; IHC *40—2 door, $1,080. '46-—4 door, $1,525. 
'41—Pickup, $1,500. : INTERNATIONAL '41—Station wagon, $1,250; 4 door, $1,. 
OLDSMOBILE '46—Pickup, $1,450. 015. 
door, $1,275. '47—Convertible, $2,750. oe 4 
$1,100; Toe. &- door, $1,200" LA SALLE '40—Convertible, $850; 2 door, $860; 
' "| '41—4 door, $980; 2 door, $950. a So SF OS oe 
'40—2 door, LINCOLN PONTIAC 
DE SOTO PLYMOUTH ’41—2 door, $875. deer a nF Moet, EINE; 2 
BODOE 1500 wagon, $1,950; 4 door, ; ‘ a oor, $3,208. STUDEBAKER 
"46—4 oor, ’47—Champion 2 door, $1,890. 
. $900. 41—Club coupe, $1,100. hampion 2 door, $1,400; 4 door, 
1,100; coupe, $775. 4 oor, $1116, 4 door, $675 aw eta 
, ? , . 9 aan et 
PONTI a” 2855. I 
442-4 door, $175; sedanet, $1,225. ito 
“at are, i '41—Convertible, $1 | 820. (Auctions held Thursdays, Col. R. V. 
—Clu $950. *40—Coupe, $675. Martin, auctioneer. Prices listed are for 
39—4 — '39—2 door, $640; coupe, $900. June 19.) 
, TUDEBAKER PACKARD VICK j 
41—2 door, $635. "41—4 doce, vadore coupe, $975. *47—Convertiblee $3,400; convertible, 
DURHAM, N. C. '47—4 door, $1,980. geass: convertible, $3,360; convertible, 
(Durham Auto Auction, Homestead Sales ’46—4 door, $1,725. *46—Convertible, $2,750; convertible 
& Sesview, of = sien eens, and = ’ =< $1,075; 2 door, $1,050. $2,650; 4 door, $2,500; 4 door, $2,350. 
. juctioneer. every *40— oor, $825. '42-"C i 
Thursday. Prices are for June 19.) '89—2 door, $700; 2 door, $750. a 
BUICK '41—4 door, $1,395; 2 door, $1,150. 
“41—Rosdmaster 4 door, $2,970. '47—Convertible, $2,675. ‘B84 door, 9600.) > 7% 1-160 
~——— a oe iio sedan, $2,100. CADILLAC 
42—4 door, $1,400. oor, ’47—(62) Convertible, $4,975. 
149-2 door HEI oer, $1,900, | 4T—4 door, 42150. iS 4 Seer, 98 
‘48-—Acrosedan, $1,910;  pickap, $1,175.| | "39—Sedan, $700. ‘di—(62) 4 Socts Fes. 
—h door, . $1,000. ‘ee o| '47—Station wagon $1,950 CHRYSLER 
P ‘onvertible, 3; coupe, 3 2 fs eee 4 ’47—Windsor convertible, $2,975 
aoe $990 ; _— , $2,975. 
6-84 door, $950; 2 door, $825. BIRMINGHAM, ALA. ‘41—Royal 4 door, $1,220. 
CHRYSLER (Dixie Auto Auctiog Sales) ¥ 4 
'47—Windsor convertible, $3,000. (Sales held every Monday and Friday. 49-—C. CREVEOLET | 
'42—Royal 4 door, $1,550. E. M. McElroy and R. A. Waldrep, man-| (177 Convertil 0 4 ao 2 door, $2,- 
'40—Royal 4 door, $1.075. agers. Doc Liles, auctioneer. Prices are oor, 4 fi oor, $2,125; club 
'89—Royal 2 door, $675. for June 16.) BUICK $1,000: yp $1,900 900.” $2,000; 2 door, 
46-4 door, $2100.” dont eee, 2 oor, $2,500; Special 2) ts sto; gm SHOTS. S eor 
* "DODGE oor. . , ; club coupe, oor, 
A od *41—Special 2 door, $1,100. 1,500. 
40-4 door, $1,750. °47-—FL uk ones hie FL 24 "41 & aoe, 3 ies; 2d $1,130; 2 
FORD a ae 110; ‘club coupe, $1,100; 2 d 
9 “{t—-Convertible, $2,200; 4 door, $1,950; “ae$M 2 door, $1.50, $1,015; 2 door, $900; 2 door, $950. 
, poo. *41—2 A J ; ’ 160. 
’46—4 door, $1,700; 2 door, $1,675; “8 ronal $775; 2 a, $940, ’42—4 door, $1,290; 4 door, $1,265; 
coupe, $1,460 ; Eisen” $1,200. DODGE 4 door, $1,100. 
41-2 door’ $975, 2 door, $950 "t—Pickup, $1.67. ‘46—Convertible $2560; club $1 
pa , ; , . ertibDie, 9 ; clu coupe, °* 
’40—4 door, $980; 2 door, $875. *47--2 door, su9mn: 2 door, $1,800. 780. a 
"46- Convertible $2,070; 4 door, $1 a3 ion ae Te eee eae SPOR RD 
. » $2,075; » $1) 49-9 door, $1.125. 
. 44 _. : ; *47—Convertible, $2,325; 2 d 1,990 ; 
'41—2 door, $1,080; club coupe, $780. ato 4 door, $1700.” * poag fe 
40— 2 SO OEDSMOBILE MERCURY = oe es; 4 door, $1,260. 
ae ia ‘ 
'47—(76) 2 door, $2.350. 42—Coupe, LV MOUTH ’41—2 door, $1,025; 2 door, $895; 2 
'46—(66) 4 door, $1,945. *40—-Coach, $820 door, $880. 
lg door, TY MOUTH $025, tae $915; 2'd cor, $865 mo 
oor, oor, lo 
“7—4 door, $1.950. TOLEDO, OHIO "394 door, $720; 4 door, $730. 
"46—4 door, $1,305. (Doc Greiner) UDSON 


*42—4 door, 
*40—4 door, 


"47—4 door, 
LA SALL 
*39—4 door, $900; club coupe, $500. 
"38--4 door, $510. 
| MERCURY 


$530. 
KAISER 
$1,800; 4 Sore, $1,780. 


*47—Club coupe, $2,110. 
"46—4 door, $1,725. 
*42- -Club coupe, Yt 


"39-4 door, $695. 
(Continued on Page 30; Col. 1) 


Only One Auction 
Closed in Mass.; 
Concord Open 


BOSTON. — A quirk in Massa- 
chusetts’ law last week caused con- 
fusion among used car auctioneers 
and resulted in widespread circula- 
tion of a story that such auctions 
had been found illegal in this state. 

Actually, only one auction was 
closed—that of James B. Moffett at 
Wilbraham, while auctions con- 
ducted by E. Leroy Cox at Concord, 
Frank J. Gainley at Brookfield, S. 
Glock at South Braintree and Rob- 
inson & Manzi at Methuen are still 
in operation. 

The law provides that regular 
auctioneer’s license may be used 
only to sell real estate, livestock, 
general farm equipment and pro- 
duce, excluding automobiles. Any 
town may issue special licenses to 
sell used cars but such license can 
be issued only to people resident in 
the town six months. 

Since Moffett is a resident of 
Springfield, he could not be issued 
license at Wilbraham under the 
law. Operators of all other used 
car auctions are bonafide residents 
in the towns in which auctions are 

held. 


| Interest of the Registry of Motor 
| Vehicles in the case is based on 
| the control of plates issued to hold- 
ers of second class, or used car, 
dealer licenses. This law provides 
that buying and selling used cars 
must be the principal business of 
licensee but imposes no limitation 
on used car dealers engaging in 
other business. Moffett is a used 
car dealer. 

New law, expiring March 31, 1948, 
permits new car dealers to buy 
used cars the same as used car 
dealers, instead of the original 
Class One license provision that 
used cars could be handled only in- 
cident to new car sales. 
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Bonding 


Adhesive 


Permafuse Develops Thermo-Setting Method 
For Improving Brake Repairs 


BROOKLYN, N. Y.—Permafuse, 
a method of bonding brake linings 
to brake shoes by means of a dry 
thermo-setting adhesive, has been 
made available to the trade in a 
ready-to-use kit assembly designed 
for small shop bonding operations 
by Permafuse Corp., 153 Pierrepont 
St. here. 

Two complete sets—one unit for 
passenger car and light truck 
brake shoes and a second unit for 
trucks with shoes measuring up 
to 16 inches drum diameter—are 
available for order and include the 
Permafuse electric bonding oven 
for fusing brake lining to shoe and 
set flexible holding rings. These 
come in three sizes. 

The first of its kind to be mar- 
keted for the industry, Perma- 
fuse kits are said to include 
everything necesary to do a com- 
plete bonding job on riveted or 
prebonded shoes. 

It is pointed out that since 1941, 
Tilden brake service stations have 
used and installed Permafuse in 
their 10 brake relining shops in 
the east and are said to have sold 
thousands of sets of bonded in- 
stallations during the past five 
years at a cost of $4 additional 
above the cost of riveted linings. 





Service performance on the bonded 
linings is claimed to have been | 
outstandingly good. 

Already one major brake lining | 
manufacturer is advocating adop- | 
tion of Permafuse by its outlets) 
and recently backed up its advo-| 
cacy by appearing at equipment 
exhibits where Permafuse and 
oven unit were used in conjunc- 
tion with its own exhibit. Repre- 
sentatives of the brake lining man- 
ufacturing company were demon- | 
strating the whole unit as a single 
piece of equipment especially 
handy to the small operator. 

A complete Permafuse oven and | 
brake shoe service operation can | 
be set up in the corner of nearly 
any shop or garage because of its 
space-saving compactness and the 
absence of complicated structural 
or electrical requirements. The 
process itself is said to be so sim- 
ple that anybody can successfully 
operate the service once he has 
familiarized himself with the basic 





LENGTHS of Permafuse tape are cut tc 
match the contour and width of the linin: 
and shoe and are then assembled for bak 
ing in the oven at nearly 400 degrees F. 





PERMAFUSE bonding oven is especially | 
designed for use with the Permafuse sys- 
tem of fusing brake lining to brake shoes | 
by means of a dry thermo-setting adhe- 
sive. The oven operates on 115 or 230 
volts and has temperature control range 
above 400 degrees. A full set of four com- 
geete chee atts cam Ue Eaees 60 Ge eae 

me, 





requirements of the system. 

The history of Permafuse is 
freely sprinkled with success 
stories of its application to vari- 
ous uses in both civil and mili- 
tary fields. During World War II, 
it was used on UL U. S. Navy 
tow target reel brakes. 

Today, brake linings or clutch 
facings bonded with Permafuse are 
used on punch presses, trucks of 
the Frisbie Pie Co. New York 
state, on clutches of the East Side 
Omnibus Co. of New York, and on 
brakes of the Yellow Cab Co., 
Bridgeport, Conn. In addition, the 
process is said to have been suc- 
cessfully used on truoks of high 
gross tonnage. 


Permafuse, since it comes in roll 
tape form, can be cut to any de- 
sired length and is guaranteed for 
12 months against drying out or 
becoming too brittle for use. 

Ovens are now being produced 
at the rate of about 400 units per 


Sprays all kinds of undercoating 






















Air Pressure 
Regulator for Gun 


Air Pressure Regulator 
for Pump 


Needle Valve for Vol- 
ume Control of Gun 


hose 


oF Header (No Pulsation) 


© 25 feet of 34” ID material 


© Swiveling, non-leak Union 
@ Double-action Trigger (operating control) 
© 25 feet of 4” ID Air Hose 
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month with the auxiliary equip- 
ment, and increases in output are 
expected shortly. 


Cost of the passenger car kit 
is said to be $395, f.o.b. Trenton, 
N. J. When ordering, it is sug- 
gested that buyers ask for Perma- 
fuse No. A-10. 


The truck set, which has been 
provided for truck shoes up to 16 
inches drum diameter, is basically 
the same set as the passenger car 
unit but includes additional equip- 
ment which makes it especially 
adaptable to truck shoe servicing. 
Price for this unit is said to be 
$50 additional, f.o.b. Jamaica, N. Y. 
When ordering truck units, buyers 
should ask for Permafuse No. 
A-11. 

A combination double-unit for 
passenger cars and light trucks is 
also provided and can be ordered 
as Permafuse No. A-12 at a net 
cost of $695, f.o.b. Trenton, N. J. 


Reynolds to Build 
Celina (O.) Plant 


DETROIT.—Plans for a $250,000 
plant at Celina, O., have been an- 


nounced by Frank F. Pfeiffer, vice-!a loss of $20,000. 

















LINCOLN 








THIS 50-FOOT NEON SIGN on top of Wentworth-Jennings, Newton, Mass., is the 
largest neon sign on any Lincoln-Mercury dealership in New England. The sign is said 
by the firm to have greatly aided in establishing the identity of its new dealer- 
ship there. Each letter is three feet high and each word 25 feet long. 


president and general manager of 
the Reynolds & Reynolds Co. 

Reynolds & Reynolds manufac- 
tures and distributes standard ac- 
counting systems, business forms 
and allied products to the automo- 
tive trade. The Celina building, it 
was stated, will provide space for 
expansion of the Standard Systems 
division. 


Pelfrey Suffers $20,000 Fire 

CABIN CREEK JUNCTION, W. 
Va.—Pelfrey Motor Co. (Ford) here 
was damaged by fire June 10, with 


Harrod to Head KADA* 


Legislative Committée 

LOUISVILLE. — J. A. Dishman, 
president of the Kentucky Automo- 
bile Dealers Assn., has reappointed 
Orville R. Harrod as chairman of 
KADA’s legislative committee. 

Harrod has stated that he will 
soon name other members to the 
committee, and that all legislative 
recommendations may be sent care 
of Frankfort Buick Co., Frankfort, 
Ky. 


There are profit-making opportunities in 







AN Want Ads. See inside back cover. 


material 


New Balcrank 
Undercoating Unit 


@ Get started in this profitable new field with 
the right kind of spraying equipment—a unit 
that handles all types of undercoating material, 
regardless of consistency, weight or texture. 

Endorsed by leading manufacturers of under- 
coating compounds, the new Balcrank unit is 
receiving praise from operators everywhere. 

It is equipped with two pressure regulators— 
one for atomizing and one for pumping. Sturdy, 
low-pressure pump and header completely elimi- 
nate all “pulsating’—give even, constant flow 
of material. Needle valve at spray gun enables 
operator to regulate air volume at point of ap- 
plication rather than at the pump. Equipment 
mounts easily on original container. 

Here’s the unit you need for maximum profits 
in the undercoating business. It’s fast, easy-to- 


use—and it’s low in cost. 


MODEL 393-S— Complete unit includes pump, hose and 
connections, spray gun with needle valve control, and two 
pressure controls equipped with gauges. Shipping weight 
complete, 110 Ibs. 





Balcrank Undercoating Unit... List $ 2 ] 0 oo 


(Freight allowed) 


2 ee ee eS ee 


BALCRANK INC. 

Cincinnati 9, Ohio 

Gentlemen: Without obligating me in any way, please rush 
complete information on the Balcrank Undercoating Unit, 
Model 393-S, with the name and address of the Balcrank 
Jobber in my territory. 


Name 










Dealer Nerve Center 


NADA Office Handles 50,000 Contacts Monthly; 
Seeks Space for Expanded Services 










(Continued from Page 2) 


pation of expanded services to its 


membership. 

NADA memberships are ob- 
tained on an annual basis, so that 
each month thousands of renew- 
als of 12-month subscriptions 
must be handled and hundreds of 
new memberships handled and 
recorded, with all necessary and 
informative data on the individ- 
ual members. Between 1,500 and 
3,200 members are billed each 
month. Also thousands of annual 
Guide Book subscriptions expire 
each month, which require indi- 
vidual billings. From 5,000 to 10,- 
000 dues payments from members 
and Guide Book subscription re- 

‘ newals are received every month, 
each one of which requires indi- 
vidual handling. 

This department also is at work 
on plans for membership drives, 
with the necessary advertising pro- 
motion to sell new memberships 
and increase the circulation of the 
Guide Book. 

+ * + 

T= war period, with its confu- 

sion, the difficulties of individual 
dealers with OPA regulations, and 
the demand for general trade in- 
formation of all kinds, sent NADA 
memberships zooming. Member- 
ships rolled into the Washington 
office to keep pace with the rap- 
idly expanded mass of individual 
inquiries. That NADA services are 
highly satisfactory seems to be best 
indicated by the steadily growing 
memberships and the exceedingly 
small percentage of cancellations. 
This association is one of the few 
at this time which has been able 
to increase its membership. 

Direct mail advertising and 
promotion up to now has been 
the chief reliance of the mem- 
bership department in obtaining 
new members, but plans are now 
developing to bring NADA’s con- 
tinuing membership drive to the 
door of every dealer, with mem- 
ber dealers carrying on much of 
the solicitation. 

NADA estimates that there are 
42,000 to 43,000 automobile dealers 
in the United States, some of whom 
never have been approached as 
prospective members of the asso- 
ciation. This figure is based chiefly 
on listings of registered dealers ob- 
tained from state commissioners of 


Graham Confirms 
Pa. Plant Lease; 
Output by Fall 


YORK, Pa.—Graham-Paige Mo- 
tors Corp. has leased a six-acre 
plant here and will begin full- 
scale production of its Rototillers 
by late summer, it was confirmed 
last week by Joseph W. Frazer, 
president. Advance’ report of the 
lease was published in the June 2 
issue of Automotive News. 

“During the last year we have 
produced and sold more than 38,000 
Rototillers and we still have a 
baeklog of 60,000 orders which is 
mounting daily,” Frazer said. “In 
the new plant, which is well adapt- 
ed to straight-line, efficient mass 
production techniques, we hope to 
attain as much as 45 percent 
greater productive volume.” 

Frazer said the need for a near- 
by experimental and development 
farm, which would serve as a “lab- 
oratory” for testing new methods 
and equipment for modern soil 
tillage, also influenced the com- 
pany’s decision to concentrate ac- 
tivities in this city. 








cles. 


motor’ vehicles, 
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which must be 


checked regularly, because they are 


changing constantly. 
+ + * 


SSOCIATION annual dues are 
+*% based on brackets of car sales, 
and thus vary considerably between 
large and small towns and even be- 


tween dealers in the same metro-| | 
politan centers. There is no initia- | 


tion fee and a membership entitles 
its holder to one copy of the Used 
Car Guide Book and one subscrip- 
tion to the NADA magazine. 

The lowest dues bracket, which 
is $18, is for dealers selling up to 
149 cars. The highest dues bracket 
is $150 for dealers selling 500 cars 
or more. The dealers in the lowest 
dues bracket receive identically 
the same service as those in the 
highest bracket. No distinction is 
made between members, as there is 
only one class 
Every member is an “active mem- 
ber.” 

This equality of membership is 
highly important, and a further 
illustration of this point is the 
method of electing directors and 
officers, which will be covered 
fully in a future article describ- 
ing the work of the office of the 
general counsel. 

Since there are state and local 
dealer associations all the way 
across the United States, one of the 
objectives of NADA is to work in 
close cooperation with these groups 
and to set up consultative arrange- 
ments with them on problems in 
the field. In recent years, joint 
membership campaigns have been 
carried on with the directors of the 
national organization and the state 
associations working together to 
assure the success of those cam- 
paigns. 


+ + + 

T OST deaiers belong to both the 
+"4 national and the state associa- 
tions. Membership is_ separate. 
There are no package or group 
memberships in NADA and the 
state associations. The functions of 
both associations are to protect the 
dealers’ best interests, but one does 
not conflict with the other. 

It is not unusual for 50 new 
NADA memberships to be received 
through state association offices, 
indicating the appreciation the 
state groups have for the effective 
work done by NADA. 

The Used Car Guide Book and 
its method of compilation will be 
discussed in detail in a later article. 

Heading up the department is 
Donald C. Barnhart, who joined 
NADA in 1945 as an assistant to 
Lee Moran, who has just resigned 
as executive vice-president. Barn- 
hart is far from a newcomer in 
the automotive business, since he 
went into it in 1919 after being 
discharged from the U. S. Marine 
corps. His experience over the 
years includes retail selling, deal- 
ership management, finance com- 
pany office management and also 
manager in the District of Col- 
umbia for one of the motor car 
manufacturers. During the period 
of the war, he was in govern- 
ment service immediately prior 
to joining NADA. 

“I’m happier in this job with this 
fine organization, and in the feel- 
ing that I am doing something for 
the automobile dealers over the 
country, than I’ve ever been before 
in my life,” he said, describing the 
functions of his department. 

The operation of other depart- 
ments and the overall supervision 
of the Washington office of NADA 
will be described in following arti- 


of membership. | 


“| by D. E. Ralston, 








EDWARD FRITSCH, head of Fritsch-Nash, is a recent addition to the list of Nash 


dealers who have qualified for recognition under the company’s 10-Point Select Dealer 
program. Fritsch, a Nash dealer since 1934, operates with 12,000 square feet of floor 
space, of which 8,700 Is devoted to service. 3 
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Assembly .. . 





FRUEHAUF TRUCK body is completely assembled in approximately 10 manhours. 
Body shown is 12-foot wheelhouse model with curbside doors. 





INTERIOR VIEW of the new Fruehauf truck shows plywood lining of sides and roof 
—alsv steel-ribbed floor construction. 


All-Steel Bodies Introduced 
By Fruehauf in 3 Sizes 


DETROIT.—A new line of all-| options available, there are imore 
steel truck bodies has been an-|than 500 basic combinations pos- 
nounced by Fruehauf Trailer Co.| sible in the line. 

The new bodies are to be manu- Side and rear door options in- 
factured in three sizes—12, 14 and | clude single side door; double side 
16-foot lengths. Straight frame! door; without side doors; narrow 
models are available in all three | double rear doors; full-width dou- 
lengths, and a wheelhouse model| ble rear doors; no rear doors; ex- 
in the 12-foot size. press-gate rear; tailgate rear and 

The bodies employ Fruehauf’s| solid rear. 

Aerovantype construction, the com- Fruehauf said the steel roof of 
pany said, featuring lightweight| the closed bodies is virtually one 
with “exceptional strength,” and] solid sheet of metal. It is made 
the steel-ribbed reinforced floor! up of sections of zine-grip, gal- 
used in Fruehauf trailers. vannealed roof material which 

“Quality construction at lowest | are joined by coin-pressed seams. 
prices is assured through the These interlocking seams are 
use of standardized parts, mass | dirt, rust, and weather proof un- 
produced with many of the same | der all conditions, yet any sec- 
production facilities used in vol- tion may be easily removed and 
ume manufacture of trailers,” ac- replaced in the event of damage, 
cording to Fruehauf. it was stated. 

All-steel doors are standard Frue- Fruehauf’s body structure em- 
hauf welded trailer doors equipped | ploys rectangular steel tubing for 
with self-latching cam locks. Press-|the framing. Steel rub-rails are 
ed steel hinges permit the doors| pressed out as an integral part of 
to swing flat against the side of | the body to protect body sides and 
er and to be latched in open| rear, it was said. 
position. Interior lining is of plyw - 

The bodies are available in either | tending three aos coaae ree oe 
closed or open-top models and | with slats above and plywood-lined 
combination side and rear door ar-| roof. 
rangements are flexible to fit pur-| The floor features high-tensile 
chaser’s requirements. With the/steel “hat” sections running the 

full length of the body and secure- 


Olds Names Butts ly welded to sturdy die-formed 


z steel crossmembers. Hardwood 
Dallas Zone Chief 


flooring is fitted between the steel 
sections. 
LANSING. — Announcement of 
the appointment of Henry S. Butts 


Directional signals and tail lights 
are deluxe type and are recessed 
as zone manager for Oldsmobile in 
Dallas, Tex., was 


behind the rear rub-rail for protec- 
made last week 





tion against damage. 

Complete assembly sets, as well 
as replacement units, will be 
stocked by Fruehauf factory 
branches. All units are to be | 
shipped from the factory prime- | 
coated, ready for final painting, | 
the producer said. 

Installation may be handled by 
‘| the Fruehauf branch, in the cus- 
tomer’s own shop or by any truck 
dealer. A body can be assembled 
and painted in approximately 10 
man-hours, with only ten assem- 
bly operations. No special tools are 
needed and only minimum welding 
is required. 

Fruehauf insulation for refriger- 
ator bodies can be installed by 
any Fruehauf factory branch, it 
was said. y 


general sales 
manager of the 
division. Butts 
succeeds A. J. 
Mutschler, who 
resigned to be- 
come an Oldsmo- 
bile dealer in 
Houston, Tex. 
Butts has been 





Henry 8. Butts 


since 1929. He has 
served in the sales department con- 
tinuously, starting in Chicago as 
a sales representative. He was as- 
sistant zone manager for Oldsmo- 
bile in Chicago at the time of the 
Dallas promotion. 











‘Settlement Due 
In K-F Discount 
Cut Protest 


BOSTON. — Kaiser-Frazer offi- 


&% |\cials and dealers in this area are 
‘|expected to settle this week their 


difficulties over the recent $100 
wholesale price increase on Kaiser 
cars. 

K-F dealers, members of the 
Eastern Massachusetts K-F Re- 
tailers Assn., have protested the cut 
in their profit margin and have 
asked factory officials either to (1) 
raise retail prices of the Kaiser to 
cover the wholesale markup, or (2) 
restore the wholesale price to pre- 
vious levels. 

(At Willow Run, W. R. MacDon- 
ald, K-F sales chief, said he could 
not understand the Boston-area 
dealers’ protest since the factory 
had received approval from dealers 
several weeks ago for the hike in 
Kaiser wholesale prices. He de- 
clared that dealers had been re- 
questing a doubling of Kaiser pro- 
duction; that K-F officials believed 
they could not raise retail prices 
and, therefore, dealers had offered 
to absorb the increase if Kaiser 
output were boosted.) 

Glenn S. Whitham, vice-president 
of the Eastern Massachusetts deal- 
er group, declared that dealers are 
conscious of the factory’s problems, 
but that they cannot do business 
on the lowered margin. He said 
that association members, while 
demanding the restoration of their 
Kaiser margin, were leaving the 
method up to the factory. 

Aftermath of the protest was a 
meeting held at the Kenmore hotel 
here last week as which Fred R. 
Cooper, director of sales; J. R. 
Ackerman, assistant, and F. A. De- 
twiler, service manager, from Wil- 
low Run, discussed the cut in deal- 
er discount with an association 
committee composed of Glenn S. 
Whitham, Charles Street Garage, 
Boston; Gerald P. O’Connor, O’Con- 
nor Motor Sales, Lowell, and Roy 
F. Harris, Harris Motors, Malden, 
the latter association president. 

Participating in the discussion 
were John Maloney and Carl Zeig- 
ler, Boston distributor; John For- 
ristall, Worcester distributor; Don- 
nelly, Providence distributor. 


Link Anderson 
Markets Speaker 
For Rear Seat 


LOS ANGELES.—Heralded as 
“a revolutionary contribution to 
radio reception on the high road,” 
the E. M. C. rear seat speaker for 
automobiles, manufactured locally 
and distributed nationally by the 
Link Anderson, Inc., accessory di- 
vision, has reached heavy produc- 
tion and is now being marketed 
from coast te coast. 

Starting with small production— 
originally intended for distribution 
in a limited territory confined to 
the West Coast—popularity of the 
product spread and production was 
increased to keep pace with the 
demand. Now this product of a re- 
converted West Coast smaller war 
plant has more than 400 outlets 
throughout the country and there 
are two distributors in foreign 
countries. 












WILLIAM E. KEANE (left), 
service manager of Don Lee, 


parts and 


Inc., Los 


| Angeles, explains installation of the E.M.C. 


rear seat speaker to mechanics of the 
statewide Cadillac distributor and Oldsmo- 
bile dealer organization while Clarence 
Whomes, Don Lee purchasing agent, holds 
postwar accessory. 





- offi- 
pa are 
| their 
- $100 
Kaiser 


f the 
’ Re- 
he cut 

have 
to (1) 
ser to 
or (2) 
OD pre- 


cDon- 
could 
n-area 
actory 
ealers 
ike in 
e de- 
n re- 
r pro- 
lieved 
prices 
ffered 
Caiser 


sident 
deal- 
rs are 
lems, 
siness 
said 
while 
their 
x the 


vas a 
hotel 
od R. 
Do, . ee 
. De- 
Wil- 
deal- 
ation 
in S. 
rage, 
’Con- 
Roy 
ilden, 
it. 

ssion 
Zeig- 
For- 
Don- 


i as 
1 to 
oad,” 
r for 
cally 
the 
y di- 
duc- 
ceted 


on— 
ition 
d to 
' the 
was 
the 
a re- 
war 
tlets 
here 
eign 


BES 





and 
Los 
MC. 
the 
imo- 
ence 
olds 























But Not Right Away... 





Some Gains for Dealers 


AUTOMOTIVE NEWS, JUNE 30, 1947 


Seen in Labor Law 


‘Continued from Page 2) 


pulsory union membership, is 

whether state bans on the union 

shop affect interstate industries. 

The U. S. Supreme court has yet 

to decide this and other similar 

ramifications of the new law. 

The third section of the Taft- 
Hartley law, of significance to auto 
dealers, sanctions a practice in- 
stituted by the NLRB several years 
ago. This is the scheme of ceding 
jurisdiction in some labor disputes 
affecting commerce to state labor 
administrative agencies. 

Under the plan such agencies as 
the New York State Labor Rela- 
tions Board are authorized by the 
NLRB to conduct recognition elec- 
tions, conciliation of disputes, etc., 
in a number of industries and 
trades which operate interstate. 
Retail and service fields are usu- 
ally included in this “fringe” cate- 
gory. 

The Taft-Hartley law stipulates 
that the NLRB cannot cede any 
control to states in cases involving 
mining, manufacturing, communi- 
cations and transportation other 
than those predominantly local in 
character. In all other fields, the 
federal agency may transfer ad- 
ministration to the states. 

* * * | 

yas these provisions only be- 
gin to distinguish state - fed- 
eral jurisdiction over labor prob- 
lems in the retail trades, attorneys | 
agree that final determination of | 
what law goes how far will hang | 





fire until the courts draw the line. 

Not only will the courts be asked | 
to rule on these issues, but also 
under the law they become a vital | 
factor in resolving contract argu- 
ments between employers and em- 





ployes. For the new statute per- | 


Tampa Dealers Install 


6-Month Resale Pact | 

TAMPA, Fla.—The Tampa Auto- 
mobile Dealers Assn., of which V. | 
V. Sharpe is president, acted last 
week to break up what it termed 
a “racket” in the widespread sale 
of new cars through used-car deal- 
ers by asking members to sell new 
ears only to persons who sign a 
contract not to resell the vehicle 
except to original dealers within 
six months. 

Sharpe said the campaign, aimed 
principally at individual buyers | 
who immediately resell their ve- 
hicles at high rates of profit, is ex- | 
pected to “relieve the situation, al- 
though probably it will not com- | 
pletely cure it.” 


‘ Fd adel 


@ 900 ROOMS WITH BATH, CHAIR- 
SIDE RADIO, SERVIDOR, AND 
CIRCULATING ICE WATER 





@ TWO EXCELLENT RESTAURANTS 
© COCKTAIL LOUNGE 
@ CONVENIENT LOCATION 


@ GARAGE AND PARKING FACILITIES 


HOTEL 
FORT SHELBY 


mits unions to sue and be sued for | 


contract violations. 

It is, therefore, apparent that 
the federal judiciary is in for an 
epidemic of litigations stemming 
from the new act. The wave of 
constitutionality suits following 
the Wagner act can be cited in 
predicting a rush to the court- 
rooms as a result of the 1947 en- 
actment. 

Out of this field day for the law- 
yers should be produced a clear 
picture of the rights and privileges 
of employers, employes and labor 
unions under the new federal laws. 

In the meantime, big unions and 
big industry will be testing the 
regulations created by the Taft- 
Hartley law, and the results of 
their experience will seep down 
into the retail trades in various 
indirect ways. 

—Mac Gorpon 
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an adjoining lot 222 by 55 feet. 


Dealer Posters 


Offered Monthly 


| DETROIT.—A new poster ser- 
vice for the dealer's service floor 
that will provide new messages on 
easily changed cards each month 
is now being introduced by Van 
Houten-Rankins Inc., 1020 Dime 
Bank Bldg., Detroit. Each differ- 
ent line dealer is provided with 
ecards that are worked out not only 
for the car sold but in conjunc- 
|tion with the merchandising de- 
partment of his factory. 

The posters—three frames are 
furnished with the initial order 








Not all the gold was found under the 
ground in the gold rush days. Shrewder 
prospectors opened eating places, found 
more pay dirt in palates than placers . . .In 
San Francisco in the fifties, a cup of Java 
or Arabian coffee cost a dollar in dust! 

The city has always been choosy about 
its coffee. In the eighties, when beans were 
still sight-graded in the East, local brokers 
were “cupping”, testing quality with taste 
buds rather than eyes. The vacuum pack 
was originated here in 1900. Continuous 
control of roasting was first developed on 
the Coast. ‘“‘Western blend” still means 
premium coffee across the country. 


Anp today coffee tops all the other 
imports to San Francisco, to the value of 
$23,193,000. Third U.S. coffee port, San 
Francisco gets more better grades, a higher 
proportion of “milds”, the best of upland 
and hillgrown beans from the middle 
Americas, fine Konas from Hawaii. . . at 
an average price per pound 8% higher 
than New York, 14% above New Orleans, 
both of which surpass it in tonnage. 

Even in its earliest boom days, the city 
liked to live well, enjoyed the best, was 
able to pay forit. . . . Today with per capita 
income close to the national ceiling, and a 


is The Chronicle. 


presentation of any paper west of New 
York ... The Chronicle is still as local as 


San Francisco Chronicle Fe 







THOMAS J. DROMGOOLE, of Pan American Motor Co. (Chrysler-Plymouth), Laredo, 
Tex., recently moved into a new dealership. The building is 222 by 62 feet. There is 


are so built that colorful and time- 
ly messages on stiff poster board, 
25 inches by 38 inches, can be eas- 
ily changed. The frames are made 
of wood, gun metal finish and it 
is suggested that two be hung in 
the lubricating department and the 
other in some _ prominent spot 
where it will be visible to the 
greatest traffic flow. 


Reo Truck C mq 


Reo Truck Co., Inc., Fayetteville, 
N. C., has been organized with cap- 
ital stock of $100,000 to deal in 
automobiles. Principals are David 
R. Ray, W. E. Gerow and R. G. 
Singleton. 





SawyeER, Fercuson, WALKER Co., National Representatives 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 
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Hold-Line Vow 
F. L. Jacobs Plans Absorption 


Of Wage Increases 


DETROIT.—A pledge to hold the 
line on prices “insofar as it is eco- 
nomically possible to do so,” de- 
spite recent wage and salary in- 
creases, is contained in a letter 
from Rex C. Jacobs, president of 


lthe F. L. Jacobs Co., Detroit, to 


the company’s customers in the 


automotive industry. 

Except in “certain isolated cases 
where adjustments will be neces- 
sary,” Jacobs said, prices will be 
unaffected by an 11%-cent hourly 


| wage increase negotiated by the 


company and its organized em- 
ployes, “although the increase in 
labor costs affects structures upon 
which our prices are based.” Sal- 
ary adjustments also have been 
granted to non-union employes 
throughout the organization, he 
said. 

“We shall endeavor to offset the 
additional labor cost through re- 
vised plant practices and greater 
efficiency,” Jacobs stated. 





It costs you about a penny-a-day to 
keep abreast of the automotive news—bet- 
ter renew NOW! 





Bes: milds...in brisk demand 


a cable car. Indispensable to people who 
must be well informed, it also interests 
those who read comics strips first. It does 
the most comprehensive job on business 
news—and on labor news, has covered 
strikes in a way that won commendation 
from both labor and industry leaders .. . 
can bring out a record attendance for a 
society benefit and a bargain sale. . . keeps 
clear of class cohesions, tries to stand on 
a pro-public platform always. 





So The Chronicle is found all over 
«+» read daily by one family in three in 
the city proper, one in four in the suburban 
counties...read by Nob Hill and nobodies, 
ranchers and rear stair tenants, executives 
and elevator men—and their wives. 

It does a better selling job for motor 
cars in all price brackets, styles, models 
... family sedans or sports coupes... is a 
profitable producer for tires, gas, oil... 


population boom of a quarter million carries more national and local automotive 
newcomers since 1941, San Francisco is advertisers than any other newspaper. 

still selective, quality conscious, buying the With most of the people who count, 

best... Higher priced, higher grade coffee and enough to count anywhere in the 

is a characteristic of the market. ..and so market, crowd as well as class... The 

Chronicle cando more for the automotive 

With probably the best general news advertiser than any other medium in the 


market!... Details on market or medium 
from any SFW man... 


~~ 
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UAW Weighs Ford Tieup... 


Coal Poses First Test 
For New Labor Act 


(Continued from Page 1) 


clared they would flout sections 

of the law in order to force court 

tests. It was this desire which 

motivated walkouts of some 20,- 

000 soft coal miners in scattered 

sections of the country last Mon- 

day after the Senate’s 68-25 vote 
put the Taft-Hartley bill on the 
lawbooks. 

More reserved labor leaders ex- 
pressed doubt that constitutional- 
ity suits would do too much good 
from the unions’ standpoint. They 
cited the U. S. Supreme Court’s 
decision last Monday upholding 
the legality of the Lea act, which 
curbs the powers of James C. Pe- 
trillo, boss of the AFL musicians 
union. 

After the National Labor Rela- 
tions Act was adopted in 1935, it 
was observed, management react- 
ed in almost an identical way. 
Courts were flooded with suits 
challenging almost every provision 
of the new law. It took several 
years before most of management 
became reconciled to the fact that 
labor unions were here to stay. 

The same procedure is going 
into effect now, it appears, only 
this time unions are waging the 
counter-offensive. It may be 1950 
before the industrial scene un- 
der the Wagner and Taft-Hart- 
ley laws assumes & semblance of 
balance and sanity. 

The 1947 act is the first amend- 
ment to the 12-year-old Wagner 
act. In addition to overhauling the 
Wagner act and the machinery set 
up to administer it, the Taft- 
Hartley law proscribes a set of 
unfair labor practices for unions 
and restricts other forms of union 
activities. 

About half of the provisions of 
the new law took effect on the 
date of enactment—June 23. These 
include: 


Creation of a new statutory fed- | 


eral mediation, service to replace 
the present mediation service in 
the U. S. Department of Labor; 
emergency machinery for dealing 
with disputes or strikes which “im- 
peril the national health or safe- 
ty”; regulation of welfare funds 
and dues checkoffs; prohibition of 
strikes by government workers; 
appointment of a joint congres- 
sional committee to study labor- 
management ‘relations and to act 
as a “watchdog” over administra- 
tion of the new law, and recogni- 
tion that unions and employers 
may sue and be sued for contract 
violations. 
NLRB Enlarged to Five 

On Aug. 23, 60 days after the 
enactment date, the rest of the 
bill goes into effect. By then Presi- 
dent Truman must have appointed 
a new general counsel to admin- 
ister the act and two members for 
the NLRB, which is enlarged to 
five members. Other provisions 
taking effect within 60 days are: 

Unfair labor practices for la- 
bor organizations; the ban on 
the closed shop and the restric- 
tions on the union shop; the re- 
quirement that unions register 
data about their operations with 
the government; the removal of 
legal recognition of foremen’s 
unions, and the deprival of un- 





IT WAS A GALA EVENT in Albany, Calif., when Curt Campbell opened 
an extensive parts department, which holds one of the 
rancisco-Oakiand 


Ford headquarters. Featuring 
largest stocks of Ford parts in the San F 





ions with Communist officers of 
their rights under the law. 

Enactment of the Taft-Hartley 
bill came as Ford and the UAW 
were in the midst of negotiations 
on a new contract. It appeared 
that negotiations were held up un- 
til the outcome of the bill became 
known, since some important pro- 
visions of the Ford contract are 
affected by the new law. 

For one, UAW workers at Ford 
will be required to vote on wheth- 


er they wish to continue the union | 
shop in force for the last six years. | 


Ford and Kaiser-Frazer are among 


the few automotive concerns at | 


which all employes must remain 
UAW members to retain their jobs. 

If Ford and UAW negotiators 
continue the union shop agree- 
ment, it will have to be ratified 
by a majority vote of all Ford pro- 
duction workers at a secret vote 
conducted by the NLRB. 

Union Shop Is Restricted 

The Taft-Hartley law stipulates 
that no worker may be fired in 
a union shop setup except for non- 
payment of union dues or initia- 
tion fees. This is designed to pre- 
vent union discrimination against 
workers on political, racial or re- 
ligious grounds. 

Closed-shop contracts, requiring 
all workers to be union members 
in advance of hiring, are banned. 
So are maintenance of member- 
ship agreements, under which a 
worker who joins the union cannot 
quit for the duration of the agree- 
ment. 

Dues checkoff plans also face 
revision as a result of the new 
law. Every employer who has 
agreed to a checkoff must obtain 
a written authorization from 
each worker affected, a permit 
which can be revoked after a 
year. The majority of auto man- 
ufacturers have instituted check- 
off systems. 

The bans on jurisdictional strife 
and secondary boycotts are vital 
to the auto industry. The NLRB 
may obtain injunctions against 
boycotts and jurisdictional strikes, 
and employers may sue for dam- 
ages accruing from them. 


Strikes for union shop and 
closed shop agreements are made 
unfair labor practices, as are 
strikes to support demands for 
“featherbedding” or make - work 
practices. 


The code of unfair labor prac- 
tices for employers remains sub- 
stantially the same, except for 
liberalization of the “free-speech” 
section. This now states that ex- 
pression of any views “shall not 
constitute or be evidence of an 
unfair labor practice if such ex- 
pression contains no threat of 
reprisal or force or promise of 
benefit.” 

Union-controlled health and wel- 
fare funds are outlawed, along with 
“excessive or discriminatory” un- 
ion initiation fees. The NLRB will 
be the judge of “excessive” fees. 

60-Day ‘Cooling Off 

Every contract in an industry 
affecting commerce must contain 
a 60-day “cooling-off period” in ad- 
vance of the contract’s expiration 
date. During this period represen- 
tatives of.the new federal media- 
tion service will strive to concil- 
iate any dispute that may have 


te 





Bay area, the new building 


is modern and complete in every detall. Photo shows the long frontal along San Pablo 
Ave. Those at the opening included Homer Shirrell, Lincoln-Mercury district manager; 
Earl Leonard, parts and service manager for Richmond district; Les Lutz, manager 
of Ford Richmond district; Campbell, who has had his Ford dealership in Albany since 


1939, and who has been in the automobile business since 1922; George Mieger, district 
manager for East Bay dealers; Orville Noble, assistant manager of Richmond district. 


and Harry Crimmons, Lincoln-Mercury regional manager. | 





THE GHOST of once prized victorias, 


ihe horse and buggy is here to stay.’’ 











[Dealership with a History . . . 


Fe ieee 


* at 
wan! 





surreys and stage coaches hangs over the 
Hughes Motor Mart (De Soto-Plymouth), for the dealership is housed in the Henderson 
Bros. factory, North Cambridge, Mass. There, according to Joseph Hughes, mass produc- 
tion of carriages was born. As a matter of fact, it is said that Henry Ford was so im- 
pressed by the production facilities that he urged Frank Henderson to convert them to 
the assembly of Fords. Henderson is supposed to have replied: ‘‘The auto is only a fad 





WHEN FIRE destroyed one of the Henderson buildings in 1892, this five-story brick 


»uilding replaced It. 


It is now called Building No. 1 by Hughes Motor Mart. 


In the 


“ear future, Hughes plans to tear down one of the old buildings and replace it with 
t modern service center. Hughes became a firm friend of the old carriage maker and 


luring the war helped him sell carriages to relieve the gas shortage. 





:risen. Employes who strike dur-| by the machinists’ union to organ- 


ng this period will lose their legal 
status under the Wagner act. 


Other unfair practices for un- 
ions are coercion of employes to 
join unions; coercion of em- 
ployes in the selection of their 
bargaining agency; refusing to 
bargain collectively, and demand- 
ing payments for work not per- 
formed or not to be performed. 
Employers may deal with unions 
of supervisory employes, although 
they are under no obligation to do 
so. Previously the NLRB had re- 
quired management to recognize 
foremen’s unions. 

This clause will be tested in the 
federal courts for constitutionality, 
according to Robert Keys, presi- 
dent of the FAA. Keys contends 
that foremen are entitled to the 
same bargaining status as other 

employes. 

Kaiser-Frazer indicated last week 
that it would take no cognizance 
of this section of the law. The cor- 
poration signed two-year contracts 
with its chapters of the FAA and 
granted salary increases of ap- 


proximately 9 percent to its 500 
foremen. 
The machinery created for 


handling “national paralysis” dis- 
putes would delay, but not ban 
such tieups. The last resort, if 
the injunction, forced mediation 
and other provisos fail, is a re- 
ferral of the dispute to Congress. 

Several Congressmen have voiced 
doubt that the Taft-Hartley law 
would avert such tieups even after 
all the machinery has been in- 
voked. Unless John L. Lewis and 
the coal operators reach an agree- 
ment preventing a strike, the first 
major test of this section of the 
new law will be at hand. 

* * x 


Unionizing Drive Wins 
Watertown Dealership 
WATERTOWN, N. Y.—Mechan- 
ics of Gould Automobile Co. have 
voted for representation by the In- 
ternational Assn. of Machinists in 
an election conducted by the state. 
At the same time, however, em- 


ployes of Wilma Auto Sales Corp. 
in Watertown voted against such 


| representation. 


The balloting followed efforts 


ize auto mechanics in the city. 

A formal hearing is scheduled 
soon on petitions from employes of 
Smith-Eveleigh Motor Sales Corp., 
Quick Motors Corp. and Bill’s Nash 
Garage for union representation. 
The garages had previously refused 
the petitions at an informal hear- 
ing. 

In Niagara Falls, N. Y., results 
of a state election disclosed recent- 
ly that wage employes of Cunning- 
ham Motor Co. rejected, by a nine- 
to-eight vote, affiliation with the 
UAW-CIO. 


Nash Sends Bolt 
To St. Louis 


DETROIT.—wNash Motors has 
announced the appointment of R. 
D. Bolt as St. Louis zone manager. 
Bolt replaces S. K. Goge, who has 
been transferred to the San Fran- 
cisco zone. Bolt had previously 
been San Francisco manager since 
1944, 

Appointment of Robert J. Good- 
year as assistant zone manager at 
Kansas City was also announced. 


Hancock Expands 


Hancock Motors, Inc. (Chrysler- 
Plymouth), Montgomery, W. Va., 
is nearing completion of an addi- 
tion that will double its floor space. 


Gasoline 
(Continued from Page 1) 


Detroit trucking companies would 
be halted. 

First of their kind since gas 
rationing ended in August, 1945, the 
restrictions, according to A. W. 
Peake, Standard Oil president, 
have been made necessary because 
demand is running approximately 
15 percent ahead of supply. 

“How the dealers will divide 
the supply of gasoline available 
to them is a matter for the deal- 
ers to determine, inasmuch as 
they are independent business- 
men,” Peake said. 

Factors enumerated as account- 
ing for the current demand are 
the widespread use of gasoline 
equipment on farms, the rapid 
growth in the number of diesel 
locomotives, installation of oil 
heating because of last year’s coal 
strikes, increased automobile va- 
cation travel, and the heavy for- 
eign demand. 

Meanwhile, reimposing of war- 
time controls on exports of oil 
products was brought about last 
week in what appeared to be an 
effort to soften congressional 
criticism of American oil ship- 
ments to Russia. 

The shipments had been criti- 
cized as deepening present U. S. 
shortages and as conflicting with 
U. S. foreign policy of opposing 
the spread of Communism. 


Co-Op Tax Aid 
Seen As Danger 
If Continued 


RALEIGH, N. C.—Abolition of 
tax advantages enjoyed by cooper- 
atives was urged by Vernon Scott, 
president of the National Tax 
Equality Assn., in an address here 
last week before the 45th annual 
convention of the North Carolina 
Merchants Assn. 

Estimating that “cooperative 
business done in the United States 
today totals more than $13,000,000,- 
000 annually,” he predicted that 
‘if income tax exemption is con- 
tinued, the announced plans of 
many cooperatives will carry the 
total to at least $25,000,000,000 by 
1950.” 

Scott termed the issue urgent, 
pointing to the impending public 
hearings scheduled by the House 
Ways and Means Committee on 
the subject of federal income tax 
advantages now enjoyed by gov- 
ernment-owned corporations, labor 
unions and cooperative associa- 
tions. 

The speaker charged that co- 
operatives “have in recent years 
grown into an octopus that aims 
at monopoly in all lines of busi- 
ness,” and “if the present situa- 
tion is permitted to continue .. . 
we shall find ourselves in dire peril 
of the destruction of our profit 
economy and the substitution of a 
cooperation commonwealth.” 

Scott emphasized that “tax-pay- 
ing businessmen have no quarrel 
with cooperation as a method of 
doing business if it will do business 
under established rules.” 


Stokes Plans Addition 
In Hopkinsville, Ky. 

Otis Stokes Co. (Chrysler-Plym- 
outh), Hopkinsville, Ky., is build- 
ing an addition to its present fa- 
cilities. 

The 40 by 109 foot structure will 
house a showroom, parts depart- 
ment, and general offices. 









ABOUT 250 DEALERS in the Cincinnati zone convened in Cincinnati’s Gibson hotel 
last week for a meeting with S. E. Skinner, general manager of Oldsmobile, and D. E. 
Ralston, Oldsmobile general sales manager. The meeting was one of a series arranged 
by Oldsmobile executives to acquaint the dealer organization with details of divisional 
production and sales plans for the immediate future. Left to right, E. C. Maze, presi- 
dent, Maze Motor Co., Inc., Ashland, Ky.; R. Swartsel, president, Central Motor Sales 
Co., Dayton, 0.; H. F. Banks, assistant sales manager for Oldsmobile in charge of 
the east; Ralston; Fred Bryant, Fred Bryant Motor Co., Lexington, Ky. 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 


Week 


Week Total Total 





Ended Same Ended Total Jan. 1 to Jan. 1 to 
dune 28, Week June 21, June June 29, June 28, 
1947 1946 1947* 1947 1946* 1947* 

GENERAL MOTORS .. 31,796 17,767 31,695 123,813 165,842 701,429 
ME. Veiewreasesvens 5,604 3,640 5,500 22,006 27,420 124,883 
CE. Fexcusevesues 1,280 644 1,282 5,143 7,442 28,430 
CE ésbcev sence 15,808 9,062 15,948 62,268 79,720 345,261 
Oldsmobile .......... 3,992 1,837 3,878 15,829 22,913 94,071 
a eee 5,112 2,584 5,087 18,567 28,347 108,784 
CHRYSLER ........... 16,798 14,488 16,241 66,133 251,441 374,055 
DED vb edivedvesvans 1,427 1,612 1,047 5,815 29,947 36,153 
PE 26 poe ccences ee 5,143 3,752 5,178 20,485 83,373 105,710 
rrr 8,104 7,086 7,915 30,997 104,879 182,785 
DEE wat.ca evenness 2,124 1,988 2,101 8,836 33,242 49,407 
EE 8.040 0 Vee ne wn veNes 13,024 6,509 13,739 54,808 140,560 363,306 
A 0 GU pid water eee 10,519 5,134 11,225 44,277 119,168 287,965 
Ger eevacerves 612 260 613 2,419 2,729 15,310 
. Joe 1,893 1,115 1,901 8,112 18,663 60,031 
CROSLEY ............ 304 75 283 1,349 226 8,635 
0 Sere 2,794 2,749 2,776 9,507 38,076 61,303 
rere 864 3 840 4,246 5 22,829 
iy eee 2,145 4 2,203 7,002 4 26,086 
DEE eb ees ate see ats 466 2,763 2,487 2,742 10,444 40,328 59,662 
PE 56 sd.0'0 Sonveyc 1,033 1,222 1,043 4,052 11,883 22,886 
STUDEBAKER ......... 2,402 1,526 2,385 9,651 23,126 60,826 
WEY vadeseeteeevs 701 eee 670 2,230 eevee 15,643 
Total Cars, U.S. ..... 74,624 46,7380 74,617 293,235 671,491 1,716,160 


+Station wagons. *Revised. 
* + > 


COMMERCIAL CARS 


(U. 


S. PRODUCTION ONLY) 














Week Week Total Total 
Ended Same Ended Total Jan. 1 to Jan. 1 to 
June 28, Week June 21, June June 29, June 28, 
1947 1946 1947* 1947 1946* 1947* 
SN aid a ada Sin, 50 ae oa 6 6,069 1,360 5,917 24,321 65,666 153,795 
CHEVROLET .......... 5,434 5,553 4,064 13,072 78,435 135,399 
DODGE ..... .... 8,654 2,496 3,688 14,292 56,987 90,649 
INTERNATION AL .-.. 8,201 2,767 3,064 12,751 48,073 73,910 
WILLYS hae 1,384 1,802 1,676 6,525 29,879 43,900 
INE ita esee aaa ans, 016-00: 0°8 897 691 853 3,244 5,025 34,603 
STUDEBAKER ......... 1,358 1,236 1,343 5,231 16,836 33,079 
REO . esau 203 370 443 1,611 6,181 11,693 
MACK 423 os 445 1,713 3,241 10,460 
EEE Ss Bir iere ew ewes 4% 422 426 1,622 5,167 9,131 
DIAMOND T 304 eae 307 1,194 3,748 8,072 
| rer er 251 152 266 860 2,849 4,723 
CE 6a betwee sae ees ane 1 sae 58 1,426 2,344 
CROSLEY .......... oi 54 vies 40 240 <ta0 1,266 
MISCELLANEOUS .... 523 447 504 2,069 12,839 10,473 
Total Trucks, U. S. 24,177 16,875 23,036 88,803 336,352 623,497 
Total Cars, Trucks, 
iD ib ake ae ees 98,801 63,655 97,653 382,038 1,007,843 2,339,657 
Total Cars, Trucks, 
ee 5,321 4,055 5,418 21,238 78,989 126,948 
Grand Total, Cars and 
Trucks, U. S. and 
COMED 0 oe cccicccsess 104,122 67,710 103,071 403,276 1,086,832 2,466,605 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 125, 105 units. 


*Revised. Miscellaneous includes Au 


tocar, Divco, Marmon H., Brockway. 


Four-Wheel Drive, Sterling, etc. 


Dealers tell me 


‘Continued from Page 3) 
lars more than the legitimate 
advertised price, as determined 
by the manufacturers—I here- 
by agree: 

That you may hold title in 
my name for any car delivered 
to me, for a period of six months 
from date of delivery. It is of 











WANTED 
SIX BRANCH MANAGERS 


Oltman-O’Neill Co., manufacturers 
of all-steel van type truck bodies, 
need six top-notch Branch Man- 
agers to be located in New York, 
Kansas City, St. Louis and other 
truck sales centers. Mass produc- 
tion of exceptional product assures 
quick deliveries at popular prices. 
To qualify for Branch Manage- 
ment you must have truck and 
equipment sales bacground .. .abil- 
ity to hire and direct sales staff 

. a clean record ... and good 
personality. If you are a real pro- 
ducer here is America’s No. 1 op- 
portunity. Give full details and 
photo in first letter. 


Oltman-O’ Neill Co. 
5171 Martin Ave. Detroit 10, Mich. 





Look for Our Display at the 
Dodge Truck Show 


Ferguson Opens New Home 
In Harlingen, Tex. 


course agreed that in the event 

of death or other emergency, 
| the title will be surrendered on 
| demand. 
| Very ay yours, 

“(Purchaser) | 
STUDEBAKER OWNERS 
DON’T SELL THEIR CARS! 

We have carefully checked all 
1946-1947 deliveries made by us 
—and have found only two cases 
where the car has been resold 
by the original purchaser. 

We require NO “trade-ins” or 
purchase of unwanted accesso- 
ries in order to secure delivery 
of any order given us. 

BOB FLEIGH 
Incorporated 
The Studebaker Folks 
242 W. 29th Street 
* * 


* 


More Production 


Is the Solution 


PUNDAMENTALLY, the only 
basic and permanently correc- 
tive measure which will solve the 
problem is more production. When 
sufficient cars are available to avoid 
long waiting, no buyer will pay a 
premium. 

Until then, let’s all bear down 
and try to do a better job by 
utilizing every available method 
to deliver new cars only to buy- 
ers who need them and will keep 
them. 


The Ferguson Motor Co. (Chrys- 








Chrome Truck Signs 





18219 Mack Ave. 


Valley 2-0018 
Detroit 15, Mich. 


| ler-Plymouth) has formally opened 


in a new home at 602 W. Jackson 
St., Harlingen, Tex. 

More than 600 persons attended 
the opening. Gifts were distributed 
to the visitors. 











| would continue normal schedules 
‘or had not yet decided if it would 
be necessary to extend the holiday 
weekend. 

Of immediate concern to auto 
makers last week was the pros- 
pect that, by week’s end the en- 
tire coal industry would be idle. 
If such a tieup existed very long, 
auto makers said their hopes and 
plans for marked output increases 
during the last half of this year 
would be ended. 

Postwar vehicle output has been 
continually held back by sheet 
steel shortages and, if miners re- 
main idle for any length of time, 
prospects for increases in the sup- 
ply of steel will be set back for 
an indefinite period, probably 
months. 

With nearly 240,000 miners idle 
—more than half of the nation’s 
soft coal diggers—United States 
Steel was forced to curtail oper- 
ations in the Pittsburgh-Youngs- 
town district by 13 percent and 
Bessemer steel making by 1,500 
tons a day. 

Youngstown Sheet & Tube Co. 
reported that the wildcat coal 
walkouts had forced it to close 
nine of 22 open hearth steel fur- 
naces in Ohio; to bank four of 
seven blast furnaces; and to cut 
coke production by 50 percent. 

Republic Steel Corp. said it had 
“only two weeks supply of coal on 
hand.” 

All indications last week were 
that the miners may be out for a 
long time, and auto makers—re- 
membering the trouble the mine 
workers caused last year—could 





New Departure 
Promotes Two; 


Renames Others 


BRISTOL, Conn.—Two promo- 
tions and a number of reappoint- 
ments to the sales staff of the 
New Departure division of General 
Motors, have been announced by 
Lester G. Sigourney, general sales 
manager. 

Lorne F. Lavery was made man- 
ager of the Detroit office, and 
Charles D. McCall manager of au- 
tomotive sales, with offices in De- 
troit. | 

The reappointments were Wil- 
liam T. Murden as assistant gen- | 
eral sales manager; Frank J. Mil- 
ler, manager, Chicago office; Alwin 
A. Gloetzner, manager, Southeast- 
ern office at Washington; Ralph 
O. Wirtemburg, manager of East- | 
ern office at Bristol; Lloyd M. 
Woodward, manager, Pacific Coast 
office; Carleton B. Beckwith, ad- 
vertising manager; William P. 
Moore, manager of coaster brake 
sales, and Eugene E. Gloss, man- 
ager of service sales. 

Lavery succeeds F. W. Marsch- 
ner, who recently was appointed 
administrative assistant to the gen- 
eral manager. McCall, previous to 
coming to New Departure as a 
sales engineer, was with Gleason 
Works, Chrysler Corp., Manning, 
Maxwell & Moore, and the Muncie 
Products and Saginaw Steering 
Gear divisions of GM. 


Tonk Resta 


Auto-Lite, ATA Announce 


12th Annual Meet 


TOLEDO.—Awards for the 12th 
annual national truck safety con- 
test sponsored by Electric Auto- 
Lite Co. and the American Truck- 
ing Assns. have been selected, ac- 
cording to F. A. Nealon, sales 
manager of the company’s mer- 
chandising division. 

The 1947-1948 contest gets under- 
way Aug. 1, with entry blanks 
available after July 1. Blanks may 
be obtained from the ATA, state 
motor associations or from Elec- 
tric Auto-Lite, Toledo 1, O. Contes- 
tants need not be members of the 
ATA. 

First prize for this year’s con- 
test will be all-metal overnight 
cases, while second place awards 
will be new glass fishing rods and 
reels. The awards will be made at 
the annual meeting of the ATA. 





Chrysler, Nash Close 


Lack of Steel to Cut Car Production Again; 
W eek’s Total Up to 98,801 


(Continued from Page 1) 






see history repeating itself in 1947. 

In 1946, an estimated output of 
between 12 million and 14 million 
tons of ingots was lost during 
the steel, coal and transporta- 
tion strikes, and it is believed 
that production of that steel 
could have gone a long way to- 
ward alleviating the shortages 
which still cripple vehicle output. 
Meanwhile, continuance of the 
foremen’s strike at Ford’s Detroit 
plants appeared to be having some 
effect on that company’s opera- 
tions. Ford production continued 
only slightly under schedule, but 
it was reliably reported that more 
difficulty is being encountered in 
shipping supplies of parts from 
the Rouge plant to various assem- 
bly units around the country. 


Reaching an estimated 104,122 
units, last week’s combined U. §. 
and Canada car and truck output 
was over the 100,000 mark for the 
second week in a row. 


Following is a resume of last 
week’s activity in the various U. S. 
plants: 


General Motors: Last week’s 
output of cars is estimated at 
31,796, compared with 31,695 the 
previous week. Indications are 
that GM will end June having 
turned out slightly over 130,000 
cars, with Chevrolet accounting 
for about half of the total. 
Chrysler Corp.: Last week’s car 

output is estimated at 16,798, com- 
pared with 16,241 the week before. 
Total output for the month in all 
the four divisions will approximate 
about 67,000 cars. 

Ford: Estimated output of 13,024 
cars last week includes 10,519 
Fords, 1,893 Mercurys and 612 Lin- 
colns. Output the previous week 
was 13,739. 

Hudson: Last week’s effort is es- 
timated at 2,794 cars, compared 
with 2,776 the previous’ week. 
Truck schedules have been tem- 
porarily discontinued. 

Kaiser-Frazer: Output of 3,009 
cars scheduled last week. Actual 
output the week before was 3,043. 
K-F officials report that a strike 
at Continental is not effecting its 
engine supply. 

Na: h: Last week’ s output is | esti- 





670 the _week before. 


Norwich Checks 
Disclose Defects 


In Third of Cars 


NORWICH, N. Y.—High-pow- 
ered ammunition in the fight for 
compulsory automobile inspection 
in New York state was collected 
in the two-week voluntary inspec- 
tion campaign completed recently 
in Chenango county. 

In Norwich, where final tabula- 
tions have been made, nearly one- 
third of all cars and trucks in- 
spected were found to be defective. 
A total of 3,114 vehicles, approxi- 
mately 90 percent of all cars and 
trucks registered in Norwich, were 
brought in for inspection. Of this 
number, 1,009 had defective head 
or tail lights, brakes, steering me- 
chanisms or tires. 

The campaign was conducted by 
the eight new-car dealers of Nor- 
wich as a public service to the 
community and to give concrete 
evidence of their interest in safety. 

At the same time, Carl E. Frib- 
ley, president of the New York 
State Automobile Dealers and 
chairman of the Norwich commit- 
tee, said the voluntary inspection 
drive gave evidence of the “vital 
need” for compulsory inspection. 


He pointed out that the really 
defective cars, which are respon- 
sible for a large percentage of acci- 
dents, were not the ones brought 
in for inspection, and estimated 
that of the 400 uninspected cars in 
Norwich, about 80 percent would 
be defective. 


The campaign was conducted 
throughout the county with the co- 
operation of local police depart- 
ments. Each Norwich dealer in- 
spected about 400 vehicles in the 
two-week period, with one me- 
chanic being assigned full time to 
the work. 


mated at 2,763 compared with 2,742 
the previous week. 

Studebaker: Output last week es- 
timated at 2,402 cars and 1,358 
trucks compared with totals of 
2,385 and 1,343 the week before. 


Packard: Scheduled output last 
week was 1,033 compared with ac- 
tual accounting of 1,043 the previ- 
ous week. 


Willys: Last week’s estimated 
output includes 1,384 commercial 
vehicles and 701 station wagons 
compared with totals of 1,676 and 
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May Wait Till Executive Meeting... 


NADA Delays Naming 


Successor to Moran 


(Continued from Page 2) 


want to stay on. He told them 
that he had agreed to take the job 
for a two-year term—no more 
during a critical period facing the 
retail automobile trade, and that 
now, more than ever, he wanted 
to return to the business from 
which he came. 

In order to free himself for the 
call to Washington, first in the 
Procurement division of the U. S. 
Treasury department in charge of 
motor vehicles, and then at NADA, 
Moran closed out his well-estab- 
lished agency in Pittsburgh. He 
did this at a great financial sacri- 
fice, he feels, and he wants to get 
back in the business now. 


“J freed myself of my personal 
autmobile business when I came 


Auction Prices 


(Continued from Page 24) 


OLDSMOBILE 
'46—4 door, $2,100. 
*41—-2 door, $1,125; club coupe, $1,120, 
2 door, $820. 
'40-—4 door, $880; 2 door, $825. 
PLYMOUTH 
Convertible, $2,250; 
975. 


'42—2 door, $1,025. 

*41—2 door, $1,045; 4 door, $995. 

'39—Convertible, $840; 2 door, 
PACKARD 

*41—2 


$980. 
PONTIAC 
'47—4 door, $2,370. . 
*40—4 door, $745; coupe, $700. 
STUDEBAKER ; 
‘47--Champion 2 door, $1,880; Cham- 
pion 2 door, $1,830; club coupe, $1,800. 


OKLAHOMA CITY 
(A. L. POLLOCK) 
(Auction held on Wednesdays. Prices for 


June 18.) 
BUICK 
'47—RM 4 door, $3,250. " 
'46—4 door, $2,425; 2 door, $2,395. 
'42- 4 door, $1,465. 
“41—4 door, $1,325; 4 door, $1,300. 
'40-—4 door, $1,010; 4 door, $800; 4 
door, $940. : 
"39 = door, $1,000; 4 door, $730. 
CADILLAC 
'41—(61) sedanet, $1,7U0U; 


apa CHEVROLET 
'47—Aero sedan, $2,800; 2-ton, $1,700. 
'46—4 door, 31,740; 4 door, $1,560; 
4 door, $1,810; 2 door, $1,810; 2 door, 
1,960. 
’42—Pickup, $790; coupe, $990; pickup, 
$1,200; 2 door, $850; 2 door, $1,120; 
oupe, $1,110. 
. pe. Ft. inte, $1,400; 4 door, $1,- 
065; club coupe, $1,180; 4 door, $910; 
coupe, $905; coupe, $960; 2 door, $790; 
coupe, $1,080; coupe, $1,120. 

*40—2 door, $970; coupe, $870; 2 
$915; 2 door, $820; 4 door, $1,050. 
’89—Coupe, $515; 2 door, $700. 

CHRYSLER ¥ 
'47—Convertible, $83,290; convertible, 


5wv. 
’42—4 door, $1,010. 6 
'40—-4 door, $1,060; coupe, $855. 
DE SOTO 


’40—2 door, $815. 
’39—4 door, $770. 
DODGE 
‘47—Pickup, $1,570; coupe, 
pickup, $1,650; half-ton, $1,600; 
1,940. 
‘46—1%4-ton, $1,825; Y%-ton, $1,620. 
’42—Pickup, $1,035. 8 
’41—4 door, #10205 4 door, $775. 


RD 
’47—2 door, $1,890; 2 door, $2,190; 2 
door, $2,120. E = 
%46—2 door, $1,600; club coupe, $2,015; 
4 door, $1,615; coupe, $1,650. i 
’42—Club coupe, $995; pickup, $1,025. 
’41—2 door, $1,080; club coupe, $1,170, 
pickup, $850; convertible, $1,080; 2 door, 
$1,100. 
’40—Convertible, $1,075; 2 door, $1,060; 
convertible, $1,150; 2 door, $870. 
*39—2 door, $660. 
HUDSON 
’41- 4 door, $610; 2 door, $700. 
IHC 


'46—Pickup, $1,505. 
*42—Truck-tractor, $900. 
’88—1-ton, $325. 


LA SALLE 
’39—Sedan, 


$450. 
LINCOLN 
’41—4 door, $825. 
’39—4 door, $500. 
MERCURY 
*46—Convertible, $2,200; 
$2,000; 4 door, $1,825. 
'41—2 door, $900; 4 door, $1,060. 
NASH 


’46—4 door, $1,305. 
'42—-2 door, $775. 
'39—-4 door, $475. 
OLDSMOBILE 
'46—2 door, $2,185. ‘ 
'42--Club coupe, $1,045; convertible, 
$1,180; 2 door, $1,205; coupe, $1,060. 
'40—2 door, $850; 4 door, $690. 
PLYMOUTH 
’47—4 door, $1,790. 
’*46—Club coupe, $1,705. 
'41—4 door, $1,025; 2 
door, $905; 4 door, \ 
PONTIAC 
’47—Convertible, $2,700. 
'46-—2 door, $2,230; 2 door, $2,100. 
'42—4 door, $1,230. 
*41—2 door, $910; 4 door, $850. 
'89—4 door, $795; 4 door, $650; 4 door, 


STUDEBAKER 
‘47—-Pickup, $2,000. 


47. 4 door, $1, 


$760. 


door, 


4 door, $1,- 


door, 


$3,- 


$2,100 ; 
1\%-ton, 


station wagon, 


$875; 4 


door, 


to Washington,” he said, “and I 
made up my mind to free my- 
self from my present job before 
I began casting about for a re- 
turn to my former field of ac- 
tivity.” 

“My time will be up here at 
NADA on July 1, but until my suc- 
cessor is chosen EI have promised 
to remain subject to call if needed. 
I expect to be present at the man- 
iger’s meeting in Detroit the latter 
part of July.” 

President M. O. Anderson is ex- 
pected back here slortly and at 
that time it is likely another exec- 
utive committee meeting will be 
arranged and the search for a new 
executive vice-president begun. 


After the NADA executive com- 
mittee had exhausted all argument 
to get Moran to reconsider, An- 
Jerson issued the following state- 
ment: 

“It is with sincere regret that 
the officials of NADA have ac- 
cepted the resignation of Mr. 
Moran. We have done so only 
because we do not think that, 
in the face of promising condi- 
tions in our industry, we could 
reasonably ask him to make fur- 
ther sacrifices in behalf of the 
trade in which for so many years 
he successfully operated as a 
salesman and a dealer. 

“Mr. Moran feels, and rightly, 
that with the imminent return of 
normal production of new cars, he 
owes an obligation to himself and 
his family to again engage actively 
in private business. As practical 
dealers, members of the NADA 
Executive committee understand 
his attitude perfectly and there- 
fore have agreed to release him 
from his current duties. 


“No dealer during the last three 
years has contributed more to the 
public and dealer welfare than Mr. 
Moran. As director of surplus au- 
tomotive materials, he distributed 
government goods fairly to dealers 
and purchasers and obtained rea- 
sonable prices in the taxpayer’s 
behalf. In fact, so well was his 
department conducted that it was 
held up on many occasions as a 
model for other sales groups. Un- 
fortunately, not all government 
surplus sales departments fol- 
lowed the Moran sales program. 
If they had, an improved surplus 
property sales record would be re- 
corded on the government books. 


“As executive vice-president of 
NADA, Mr. Moran has added ma- 
terially both to the solution of 
pressing current problems of in- 
terest to the 40,000 dealers of the 
nation and also to up-building the 
permanent organization machinery 
of the association. He was in ac- 
tive charge of NADA headquarters 
in Washington throughout the 
highly important and _ successful 
trade discount fight in 1945-46. 


“In this commanding position 
he conducted his work with out- 
standing ability, and much credit 
is due him for the part he 
played in the campaign which 
saved the retail automobile deal- 
ers of the nation from ruin. He 
vastly broadened the dealer serv- 
ices of NADA. As a speaker he 
cafried to many parts of the 
country a sound and convincing 
plea for fair and honest dealer 
operations which was of inestim- 
able value. 


“NADA and the individual deal- 
ers of the nation owe Mr. Moran 
a debt of gratitude for his three 
years of volunteer service in their 
behalf away from his chosen field 
of selling. In his return to it, he 
carries with him their best wishes 
for the fullest measure of success.” 

+ * aK 


Phillips Resigns 


As PATA Manager 

PHILADELPHIA. — Bill Phillips, 
general manager of the Philadel- 
phia Automobile Trade Assn., old- 
est auto association in America, 
has announced that his resignation 
has been accepted by the board of 
directors. 

Phillips has been general man- 
ager for over two years. 


Obituaries 


Death Takes McGrath, 61, 


Ex-Manager of Eclipse 

ELMIRA, N. Y.—William L. Mc- 
Grath, 61, former general manager 
of the Eclipse Machine division 
of Bendix Aviation Corp., died 
June 18. 

Mr. McGrath came to the old 
Eclipse Machine Co. in 
chief engineer. He successfully ad- 
vanced in executive positions to 
become president and general man- 
ager in 1933. When Bendix Avia- 


1916 as| 


|}tion Corp. 


1947 
acquired Eclipse in 
1929, Mr. McGrath became a direc- 
tor and corporation vice-president. 
Mr. McGrath retired from ac- 
tive service in 1944. 
* + * 


F. C. Cullen Dies at 71; 


Pioneer in Denver Trade 
DENVER.—Frank C. Cullen, 71, 


|one of Denver’s pioneer automobile 


| 


distributors and one-time president 
of Cullen-Thompson Motor Co. 
(Chrysler-Plymouth), died in New 
York June 18 after an illness of 
three years. 

Mr. Cullen was born in Musca- 





HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


SERVICE MANAGER by _ metropolitan 
Buick dealer Great Lakes district, Ohio. 
Progressive, active, well experienced 
man of good character with ambition to 
make money. New modern plant with 
best of facilities. Dealership established 
25 years. Your application held in strict 
confidence. Give complete history. Box 
1794, c/o Automotive News, Detroit 26. 


rR EEEeeeeeennsennensinnesensinnseeiee 
MODERN, AGGRESSIVE DISTRIBUTOR, 
with 1,000-car retail division, requires 
sales manager with similar qualities plus 
experience, vision and initiative. Must 
be well based in all phases of automo- 
tive sales and have leadership qualities 
necessary for achieving high performance 
of individual salesmen. Only those with 
proven A-1 past achievement need apply. 
Send photograph and give full details in 
first letter. Replies confidential. Box 
1802, c/o Automotive News, Detroit 26. 


EXPERIENCED AUTO UPHOLSTERER— 
Shop now in operation. With established 
auto dealer. Harsin Motor Co., La Junta, 
Colorado. 


FOREMAN—Capable of taking complete 
charge of shop in wholesale automotive 
parts house located in northern Michi- 
gan. References confidential. Will ar- 
range interview. Box 1791, c/o Auto- 
motive News, Detroit 26. 


EXPERIENCED TRUCK MANAGER!— 
Large Chevrolet dealer has exceptional 
permanent opportunity for high grade 
man. Very appealing compensation plan. 
Must have thorough knowledge of trucks 
and special equipment. Ability to man- 
age the truck department. Applications 
held in strict confidence. State complete 
business experience. Hunter Motor Com- 
pany, Anderson, Indiana. 


WANTED TWO SALESMEN—One for 
Michigan and one for Indiana state. To 
sell the most beautiful line of Blue Rib- 
bon Seat Covers for automobiles. You 
sell direct from manufacturer to dealers. 
An opportunity for an honest, aggressive, 
ambitious man to make real money. Pre- 
fer one with experience in the automo- 
tive accessory field. Must furnish ref- 
erences. For particulars, write to: The 
Auto Trade Products Corp., 608 St. Clair 
N. W., Cleveland 13, Ohio. 


EASTERN SALES MANAGER Leading 
truck body builder, now expanding sales 
staff, has attractive opening at top sal- 
ary for representative capable of taking 
over sales direction and contact in east- 
ern part of country. Must have extensive 
truck body or equipment experience. Our 
employes know of this advertisement. 
Write for appointment, giving  back- 
ground. Box 1815, c/o Automotive News, 
Detroit 26. 

EXPERIENCED FORD PARTS MAN- 
AGER—Under 40. Sales $8,000 monthly. 
Top salary and bonus. Samuelson Motor 
Co., Port Angeles, Washington. 


SERVICE MANAGER by well established 
Chevrolet dealership in western Michi- 
gan. Experience necessary. Excellent op- 
portunity for right party. Give experi- 
ence, reference and expectations. Box 
1812, c/o Automotive News, Detroit 26. 


SALES. MANAGER 
AUTOMOTIVE PARTS 


National Midwestern Manufacturing Dis- 
tributor now selling dealers throughout the 
entire United States ready to enter jobber, 
chain store, rebuilder and wrecker field. 
Must have ability to organize and super- 
vise large direct selling organization and 
also know intimately the problems relative 
to type of merchandising required, price 
structures, cataloging, etc. Give complete 
detalis regarding age, education, present 
and past connections. Our organization has 
been advised of this advertisement. 


Box 1813, c/o AUTOMOTIVE 
Detroit 26 


NEWS 


HELP WANTED 


PARTS MANAGER and merchandiser for 
large dealer in the middle west. Appli- 
cant must have thorough knowledge of 
Ford parts and capable of doing an ag- 
gressive wholesale and retail selling job. 
He will have $100,000 inventory to work 
with and every possible help from the 
management to do a successful job. Sal- 
ary open. Write giving full details in 
first letter; replies will be held in strict- 
est confidence. Box 1804, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGER for an aggressive 
dealer in high price and medium price 
line of cars. Applicant must be experit- 
enced in Ford, GM or Chrysler products. 
He must be energetic, imaginative 
and able to handle personnel. The man 
we prefer is between the ages of 28 and 
38, married, and is prepared to move to 
the finest and cleanest city in the middle 
west. Shop is fully manned and has lat- 
est equipment; at present handling $15,- 
oor zustomer labor per month. Organ- 
ization is progressive; the salary is open. 
In reply, state age, experience, salary 
desired, availability date. Replies will be 
held in strictest confidence. Box 1805, 
c/o Automotive News, Detroit 26. 


POSITION WANTED 


SALES MANAGER-MANAGER. 16 years 
Chevrolet experience. The kind of right 
hand man dealers need. Thoroughly fa- 
miliar salesman training, closing, ap- 
praising, present used car merchandis- 
ing. Family man. Very trustworthy. 
Box 1788, c/o Automotive News, De- 
troit 26. 


TWENTY-FIVE YEARS’ EXPERIENCE 
as Service Manager and Factory Repre- 
sentative with Cadillac and Oldsmobile. 
Only complete charge of Service and 
Parts Departments with established deal- 
er considered. Box 1810, c/o Automotive 
News, Detroit 26. 


DETROIT REPRESENTATIVE. Colonel, 
regular Army Air Corps, retired, age 
38, West Point 1930, wide contacts 
among automotive executives in Detroit 
and vicinity, wishes permanent sales 
opportunity. Willing to gamble on his 
ability to make good. Starting remun- 
eration moderate. Wire or write Box 
1787, c/o Automotive News, Detroit 26. 


SALES OR SERVICE REPRESENTATIVE 
—22 years’ experience in the automotive 
field, 17 years mechanical, 5 years sales 
of parts and equipment. Presently em- 
ployed as a salesman, well acquainted 
with dealers throughout the N. J. and 
Penn. territories. Connection with large 
well established firm desired. Box 1801, 
c/o Automotive News, Detroit 26. 


PARTS MAN-—Eighteen years’ 
moving to Florida. Sober, efficient and 
industrious. If interested, will contact 
you personally about August 1, 1947. Box 
1811, c/o Automotive News, Detroit 26. 


ACCOUNTANT — Qualified to assume re- 
sponsibilities of Treasurer with large 
dealership. Experience: GM _ Business 
Manager and Auditor installing account- 
ing systems; treasurer and office man- 
ager with following large dealers—Ford- 
Lincoln, Buick, De Soto-Plymouth, Chev- 
rolet; familiar with forecasting and op- 
erating control. Prefer California loca- 
tion. Box 1814, c/o Automotive News, 
Detroit 26. 


MANUFACTURER’S REPRESENTATIVE 


EXCLUSIVE TERRITORIES for men now 
calling on automobile dealers to pro- 
mote a nationally recognized poster pro- 
gram for increasing dealer service sales. 
Real opportunity for additional earnings 
without interference with your regular 
work. Write giving full particulars, pres- 
ent affiliations, territory covered and 
number of dealers you contact. Van 
Houten - Rankins, Incorporated, 1020 
Dime Bank Building, Detroit 26. 


NEW LINES WANTED 


SALES ORGANIZATION that covers the 
state of Florida are interested in items 
for exclusive sales in this state. Address 
c. E. Sturm, 1707 Asher St., Orlando, 
Fla. 


experience, 


DISTRIBUTORS WANTED 


ATT: JOBBER SALESMEN & MFG. REP. 
We are assisting men with following to 
establish themselves as our distributors. 
product sells to automotive, farm and 
industrial trade, others are earning $200 
weekly in small area. Box 1809, c/o 
Automotive News, Detroit 26 


tine, Ia., and practiced law in Chi- 
cago before entering the automo- 
bile business here in 1913. At that 
time he became distributor for the 
Franklin, Mighty Michigan and 
Studebaker automobiles. 
* * * 
Alvin C. Fisher 
BUFFALO.—Alvin C. Fisher, 72, Spring- 
ville automobile dealer and former mayor 
of that village, died recently at his place 
of business. He had been an auto dealer for 
27 years in Springville and had operated 
dealership in Buffalo for eight years. 
* * * 
S. Mac Potts 


Ga.—S. Mac Potts, 
dealer, died recently 


WINDER 
automobile 
home here. 


retired 
in his 


BUSINESS OPPORTUNITIES 


ATTENTION FRAME STRAIGHTENING 
and Wheel Alignment Men—Get in busi- 
ness in town of 12,000 with no com- 
petition. Business well established in 
northeastern Ohio. Buyer can live in one 
of two apartments in building, business 
and building can be purchased for actual 
worth. Owner has other interests. Jones 
Motor Sales, Conneaut, Ohio. 


PARTNERSHIP AVAILABLE 


HALF INTEREST new car agency in 
Cleveland. Good building and showrcom. 
Completely equipped shop and parts 
department. Your investment will pay 
out in a year. $30,000 needed or will 
take paper for part. Box 1806, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED 


WANT TO BUY Ford or Chevrolet con- 
tract in the South. Will pay cash for 
150 to 300 car deal. Prefer to lease real 
estate. All replies confidential. Box 
1790, c/o Automotive News, Detroit 26. 


CHEVROLET DEALERSHIP WANTED— 
Will pay cash, plus bonus for good will, 
for Chevrolet dealership, 150 to 400 car 
contract, provided franchise can be 
transferred. All correspondence strictly 
confidential. Box 1781, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE—Subject to dis- 
tributor approval. Kaiser-Frazer agency 
doing good business, located on three 
main highways and main street of tourist 
and payroll town. A fast growing busi- 
ness, will sell for inventory . . . approxi- 
mately $18,000. Wire or write Glen Oden, 
Carlsbad, New Mexico. 


ONE OF THE BEST dealerships in north- 
eastern Ohio. One of the most modern 
up to date buildings in America. Over 
8,000 sq. ft. service and showroom space, 
all new equipment. Modern lighting, 
heating, plumbing, furnishings. Large 
graded used car lot next door, plenty of 
parking space. Located in one of finest 
towns in America, 60,000 population, plus 
65,000 nearby. Have sold cars in this 
town for over 15 years. Have K & F 
franchise, Graham-Paige tractors and 
farm equipment franchise, one of the 
best outboard motor franchises and one 
of the finest aluminum house trailer con- 
tracts. Wonderful used car outlet, excel- 
lent business opportunity. Have retailed 
over 120 used cars to June 1, this year. 
Will release franchises subject to factory 
and district approval. Located 1 mile 
from heart of city on a main highway. 
For quick sale, $95,000 for equipment 
and goodwill. Will give long term lease 
on building for $800 per month rental. 
or will sell all for $250,000. Health rea- 
son for selling. Box 1816, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


BRITISH AUSTIN 


DEALERSHIPS AVAILABLE 


Immediate Delivery on 
1947 Models 


WRITE, WIRE, OR PHONE 


J. L. Green, Inc. 


1920 Broadway New York 28, N. Y. 
TRafalger 7-4056 


NEW CARS WANTED 


WANTED—1947 Cadillac convertible coupe 
or sedan, new. Write, wire or phone 
price. Anderson Auto, Peoria, Illinois. 


CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


WANTED—ANY MAKE 1947 car in ex- 
change for new BC12D Taylorcraft air- 
plane, ferry time only. Will sacrifice and 
pay big arnount difference. Also, will 
trade Deluxe BC12D Taylorcraft with 
180 hours for new car. Phone, wire or 
write Pegues-Hurst Motor Co., Longview, 
Texas. 


1947 CARS WANTED for 
livery. All makes, 
wire or write Lewis, 
Linden St., 


immediate de- 
any models. Phone 
Capitol Motors, 530 
Allentown, Pa. 
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PARTS FOR SALE SHOP EQUIPMENT FOR SALE 


~NEW CARS WANTED USED CARS FOR SALE 





























































































































































































































n Chi- USED CARS FOR SALE 
. WHOLESALE PO s. F SALE—22 BRA 
itomo- 1947 CADILLACS WANTED—All makes AUTO BUYERS—Best wholesale deal at aaaaeee an Ap yf oe] oo “a : tooaa - oy poet Nomen = 
and models. Phone, wire or write Lewis, INC DeSoto-Pl th scarce parts. ront end an splay able type) parts storage ns. 
t that Capitol Motors, 530 Linden St., Allen- 4 an Sanches Game af Liven body parts for all models. Prompt ship- | Cooley Chevrolet, New Haven, Conn. 
or the town, Pa. I N Deevett. bajeb. UN. 3.7400 . ment. 25% discount. Walter H. Schultz | FiSTmER, 27 H.P. Diesel with 18KVA Gen- 
. and CA R A U C TIO FOR GALE _Kolls-Royes Phantom i six- Pontiac, 16-20 Passaic St., Trenton, erator. Completely overhauled. Price 
USED CARS WANTED "ERY SATURDAY—1 P.M FOR SALE—Rolls-Royce Phantom 2, six- New Jersey. $1,000. The Clyde Cole Motor Co., 620 
EVE 8 a omme cylinder, enclosed right-hand drive lim- D E. Market St., Warren, Ohio. 
Dealers Buy—Everyone Sells ousine. Storage for seven years. Actual | DODGE DEALERS, Body Shops, Truck- : ; 
LE UNDER-COVER 23,000 miles. In perfect condition. Re-| ¢'8—New Dodge windshield cowls 797170 AUTO EQUIPMENT WANTED 
SA ER-C cently checked by Rolls mechanic, new] nd flat cowls 797180. Sacrifice. Murray | sew-—row BARS FOR SAL $10 each 
Spring- $10 Sold—$2 Unsold tires. One owner. Cost $28,000 new, now and Lauterbach, Lebanon, Ohio. Son: on te Ge Geena a wun 
mayor W AN T E D ! $2950. Call Capital Pontiac Co., 3-4578, | FOR SALE—ONE USED Ford 60 motor| needed. Phone. wire or write Lewis 
s place e Toledo Car Auction Springfield, Illinois. — — ienacutonten. A-1 cont Capitol Motors, 530 Linden St., Allen- 
aler for naan tion. $175. .O.B. Leadville, Colorado. t 
rated 1 ; 2802 Summit St. BUSES FOR SALE STACEY MOTOR CO., Leadville, Colo. | _‘°~™ P® 
by Late Model NASH Cars! TOLEDO, OHIO rado. (Highest Ford Dealer in the World. AUTO EQUIPMENT FOR SALE 
PO 1696 PO 7021 Sat. Alt. 10240 ft.) 
New York or New England Dealers . THREE HUNDRED—36-47 wrecks on 
betived FOR SALE hand st all times. For engines, bodies, 
nes etc. (Fords to Cadillacs), write or call 
= Me a a LESALE 100 NEW 194” WB Ford KENNY'S AUTO WRECKING, U. 5. No | LOW PILOT—$17.50 
Al 25, Lima, Ohio. We ship anywhere. 
Dave Cashman pdr i a Bus Chassis : oo 
250 CARS—’47 mpro Model 
- 750x20 tires, dual rear, and includ- RADIATORS _—" 
ALBRIGHT MOTORS ALL MAKES AND MODELS RED ARROW BARS—$38.82 
ing all standard factory equipment. Genuine Plymouth 
119 Snow 8t. Providence, R. I. Large Selection of Late Liberal discount on quantity pur- i ‘ ae a ‘ Complete with Guide Cables 
rge Stoc rysler-Plymouth Parts 
odel Convertibles ses. 
— —_ 25% Discount Tow Bar Sales Company 
WIRE, WRITE OR CALL THE RICHLAND MOTOR COMPANY FACTORY DISTRIBUTORS 
. . USED CARS FOR SALE IRVIN SACHS " 190 W. Main St. St. Clairsville, Ohio | 199 S. Clinton St. Chicago 6, Il. 
4580 Chestnut St. Superior Coach Sales Co. 
AUCTION AUCTION AUCTION PHILADELPHIA 39, PA. mae a ale . inna 5-S088 “NEW MACK PARTS” Suns ben uaa 
klahoma y 4 klahoma = 
BUY YOUR CARS Phone or Wire Allegheny 4-4450 , vet : cir TRUCK DEALERS, ATTENTION! — We 
“ , 7 Dealer”’ - ~ arge 8 of surplus genuine Mack parts carry the largest stock of used and re- 
Philadelphia's Largest Used Car TRUCKS WANTED including many critical parts for Model| capped truck tires in Pennsylvania. All 
AT YOUR PRICES WANTED — HEAVY-DUTY tandem drive | EHT. Special discounts. For example: perfect, no repairs. Plenty of 750x20, 
rear axle truck tractor, diesel motor pre- 20x8 Fi - Ri $7.70 825x20, 900x20, 1000x20, 1100x20, 1100x- 
A Box 111, Dover. Ohio. x: restone me osesed 22, 1000x22, 11x24, etc. Will ship any- 
A new type wholesale auction of ferred. Reply ; 
TRUCKS FOR SALE ih where. All inquiries promptly answered. 
automobiles is now being operated AUTOMOBILE NEW FORD ID whe Uae Phorn ona oe — coos BOO Rubber Products Co., 3145 Penn. Ave., 
} NE D 10-wheel dump . ’ x' restone Rims ...... 4.00 Pittsburgh 1, Pa. ATilantic 7813, AT- 
ENING by Ed Hough (formerly with R. 8.| || DEALERS ATTENTION en eT Se ae Gade an | | eee 1.20 lantic 7967. 
two-speed axles. Two-speed transfer case | (QJ... op sas te wm ’’* 7 
> a Evan), in Philadelphia, Pa. 3900 For dealers only. Plan to attend one gives 16 forward speeds and four re- — 4 — Bear- WILL TRADE 
: b on of the greatest automobile auctions in verse. Bendix-Westinghouse Air. Five- ng No. ee ae. MY STINSON VOYAGER 4 PLACE AIR- 
hed in North Broad St. You can peat - the land today at Joplin, Mo. The yard Hercules heavy duty hoist and PLANE—Latest 1947 165 hp. Brand new. 
ee or two hundred cars. All makes ||| crossroads of America, where 66 and body. All brand new. Fowler Ford Sales, Write for list of parts available. Ferry time only. Delivered cost $5970. 
me ™ 71 highways cross and the East meets Spencerport, N. Y. Sacrifice for 2 new Chevrolet Fleetline 
| “ oe 8 OC a Se eee the West. Auction every Friday rain {946 K-5 INTERNATIONAL truck with 12 TRI-STATE Sedans and $2270 cash or other new 
ar ments made on request, Bales Beet | Te cmenite te danas treas eamn ents. |]| ‘1. ORman-O'Relll Bosy, double book as Pesos Nolan, Jr., 433 Forest Ave. Tel, 4240-3, 
— » automobiles to choose . i wheelboxes. Body brand new; , o., . ; -J, 
= * | every Tuesday and Friday at 12/ || ownea and operated by, — pod ee eee ae 619 Jefferson Ave. Memphis, Tenn. Spartanburg, 8. C. 
ney in noon, all dealers cordially invited. for demonstration of truck equipment. WILL TRADE VULTEE BT13 all-metal 
wrcom. , Col. Joe H. Burtrum Price, $3,000. BUCKEYE Body Builders, SHOP EQUIPMENT WANTED airplane, 450 hp., two-way radio, li- 
parts = 1610 E ‘Te St 339 N. Champion Ave., Columbus, Ohio. | WANTED—10 GI tool toters, eight GI work censed for day and night flying, landing 
= ED HOUGH JOPLIN, MISSOURI BRAND NEW CHEVROLET—Long W.B.| benches and 20-ton hydraulic floor jack. | PANS, laBBage Compartment, seit-stareri 
> Auto- Automobile Auctioneers Phone 4600 two-ton truck, Grico tandem axle, dual poe Sr. eee and price | ccndition. It costes $98,000 approximately 
R YOUR CAR drive with large oil field body. Large eh ggg Moc oe a en new. Will trade this plane for two new 
CASH FO winch, air brakes. Will sell without body Saute, Sunes. Fords, Chevrolets or Plymouths, 2 door 
pers or winch. Price $6,900 complete. Dis- SHOP E , ° 
et con- BONDED BONDED BONDED eount to dealer. Greenlesss-Moore, Inc., QUIPMENT FOR SALE (on a Box 1817, 
ash for * THE BIG DEALER * 400 N. Walker, Oklahoma City. FOR SALE—10 used parts bins in good z 
ise real “_—— ee oo oo price $45 each or $425 for ANTIQUE CARS FOR SALE 
F Box NEW FWD § odel 4 yhee rive—- ot. t used metal 5 x 8 card file | Fon SATE 1290 Oldamobile curved dash 
roit 26. A UC T I Oo N Winch with a % 7 ae Ray = 18” deep, for inventory control. na fal condition, WN tenis tar aan 
—— EVERY THURSD. works from rear front or side of chassis), as new, price $35 for the lot. ' 
cep AUTOMOBILE wood dump body with hoist. Priced to McGill Motors, Ford Dealer, Indiana, Olds. Dan Stoller, Haviland, Cite. 
od _ will, AUCTION KEN SCHAEFER CO., INC. move. Phone Portville gest. Kayes Motor Penn. ~———AGCGESSORIES FOR SALE 
400 car Sales, Inc., Portville, oe <comssnencatsnenencesineatenenanieteriteca diated laste eeepatiicaagiints 
an be 615 H. Miineis S6. Endianagetis, Ind. TRUCK EQUIPMENT FOR SALE GLOBE FREE WHEEL HOIST, never |IMMEDIATE DELIVERY—Gorgeous ny- 
strictly 28 MILES FROM CHICAGO Also Every Monday in New Albany, Ind. | ___*"__—_*_—*—___—————— ____"~—____|_ used, hydraulic type, self contained| jon and satin-twill seat cover fabrics. 
omotive - TWO MODEL 4SF truck engineering semi- tank. Cost $375, take $300. Anderson Navy, burgundy, brown and maroon. 
LOOP trailers, 16 cu. yd. dump bodies, 1000x20 Auto, Peoria, Iiltinois. Samples and prices upon request. Liss 
dual, vacuum brakes, 8” hoist, — TWO EC100 WEAVER twin-post lifts Brothers, 710 N. Niles Ave., South 
: flectors, turn signals, 33” power fifth ~ , Bend, Indiana. 
a % Mile East of Illinois State DOC GREINER oan brand new, never titled, not war brand new, not war surplus. For trade 
- a . only, new Dodge or Plymouth auto. MISCELLANEOUS 
agency Line on Route 30 surplus, priced to sell. Brooks Brothers, 
aie A T I Meadville, Pa. Telephone 22-563. Brooks Brothers, Meadville, Pa. Tele- REX 14-8, S-sack cement mixer, 4-cylin- 
IDAY 11 A.M FO alo phone 22-653. ° . 
tourist EVERY FR 12 N ONE LOT OF CARAVAN TOPS for sale FOR SALE dieax ints Gay wae car) of LeRoi motor. Good condition. $375 
g busi- * Wh da :00 oo at distributors’ prices. Also three new ey Greene Motor Co., Linesville, Penn. 
— ney ee Thuredey 7 : 14 ft. stake bodies, 36” sills, and sev-| SiitiWichmenis and acceesorien for aute. [ENGINE REBUILDING —Crankehant 
" If-ton Chev- ° — 
n Oden, Dealers Buy—Dealers Sell p Most cars entered are brought wel B00 CRETE Beas ‘Builaers, 339 motive, aircraft, marine and diesel grind- grinding and _ wmetalizing. John P. 
———— in by new car dealers. N. Champion Ave., Columbus, Ohio. ing. Forb Johnston Corp., 2907 North| Hughes Motor Co., Inc., 800 Commerce 
north- PAT PATERSON, Auctioneer Come B — Oo Sell — $10-$5 : : Ave., Richmond, Va. St., Lynchburg, Virginia. 
* "pee ee ee Se ee eee PARTS WANTED 
| space, Dyer Auto Auction Col. Marker, Auctioneer WANTED—Complete sedan body, perfect 
ighting, throughout, 1936 Chrysler, Model C8. 
Large Phone 4111 Dyer, Ind. DOC GREINER Lew Cohen, 265-267 S. 62nd St., Phila- 
t nest Res.: Lansing, Ill, 730 acignts, 63, Fe. 
- this 1701 on tag were 6397 WANTED NEW PARTS for surplus ve- 
n s : 7 ’ : ae J- - 4, GMC 
FOR SALE—1947 Packard custom eight son Ave. hicles—Dodge W-X51 %-ton 4x4, e ° 
fer seven-passenger sedan, driven 1200 miles, Toledo, Ohio CCKW-353 6x6 2%-ton, Mack models} Jm the Heart of the Nation — Fort Wayne, Indiana 
a - $1,000 reduction. George E. Keenan, NR13 and a Reternestanel _ 
Corning, N. Y. ickup, 3-ton 6x6 cargo carriers, ra o 
nd one ee ¥ ao ofl seals, transmission, front and 12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
er con- We have on hand and can deliver as| rear end parts. KAUAI MOTOR COM- Buy and sell with confidence where your price is our price. Our only 
sated WHOLESALE! many clean 1939 to 1947 cars that you; PANY, LTD., KOLOA, KAUAI, HAWAII. | guarantee is that you must be satisfied. Wire us for hotel reservations. 
fant anywh i Unt ‘tates. ee en eee daa 
S$ year. CLEAN LATE MODELS! Want Anywhere in the United States. | NEED RIGHT-REAR QUARTER panel | Drive-away service to all parts of the nation. 
factory Come to Weekly on Request outer '39 Chevrolet sedan town tudor, 
Ts MURPHY MOTORS, INC. SAM GREENFIELD 2 Rete, See ee” eaakie WEBSTER-MARKER MOTORS 
t Ridgewoo: venue, ayton 
Lipment 2233 Delaware Ave. anata | an 824 W. MAIN ST. FORT WAYNE, IND. 
n lease BUFFALO, N. Y. ; : 
— Riverside 8470 6619 Euclid Ave. nd 3, Gene HE. 0231 | SEW 1936 CHEVROLET heads or short Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 
th rea- : blocks. Will pay list, freight prepaid. rer 
utomo- =— McMonigle Chevrolet Co., Poneroy, 
_- — —____—_ . — — Washington. a a ———_—__—_—____--- 
ae GENUINE FORD RINGS ———— 
° ° e Some More White Sidewalled Tires Available Immediately. 
60% Discount — Freight Prepaid PONTIAC 
” T “cy 
— NEW LOW PRICES — 
Quantity Part Number Size List Price Parts Wholesaler 600x16 $11.88—3.50—$15.38* 650x15 $13.96—4.50—$18.46* 
325 81AS-6149-B -030 7.25 Thousands of items in stock. Prompt 650x16 $14.32—4.50—$18.82* 700x15 $15.76—5.50—$21.26* 
37 81AS-6149-G 020 7.25 courteous treatment. 25% Discount to 700x15 $16.15—5.50—$21.65 
4 | P dealers on regular discount items. We *Plus Excise Tax 
291 01TS-6149-B -020 7.80 ship everywhere. We can help you. s s . : 
| 183 01TS-6149-C 030 7.80 U. S. ROYAL DELUXE AND FIRESTONE DELUXE CHAMPIONS ONLY 
|< d ’ 
139 01TS-6149-D 040 7.80 THOMS PONTIAC 10% Discount on Orders of 10 or More 
N. Y. ° Phone Forest 8992 25% Deposit Required With Order 
109 01TS-6149-E -060 7.80 5225 ae weve. 
~ 7 ST. le - 
310 99AS-6149-A STD. 7.25 : KELLER MOTORS 
456 99AS-6149-B 030 7.25 2750 WEST ALAMEDA DENVER 9, COLORADO 
e coupe 180 99AS-6149-D -060 7.25 a 
ie 157 99AS-6149-F 020 7.25 N A SH P ARTS 5 —— Fe menonpoenniclans 
ee 217 99AS-6149-G -040 7.25 
eo 106 29AS8-6149-B 020 7.80 LARGE STOOK OF MECHANICAL CHRYSLER DEALERS! 
ss. For | 12 29AS-6149-C 030 7.80 AND BODY PARTS We have oil filter cartridges for the 1946 and 1947 Chrysler. 
i t . = Mall x 
th Fig- 152 29A8-6149-D 040 7.80 Gut-<8-toun Replaces Mopar No. 1123387—Western Filter Pack No. 1830 
asin 265 29AS-6149-E 060 7.80 The Same Day $1.05 Net — up to 48 
in ex- = « 
ft air- ty 19 81A -6149-J3 040 5.45 25% DISCOUNT TO DEALERS 98 Net — up to 120 
bee and -80 Net — 120 or more 
t with | ~ AM MURR A Y INC NASH CENTRAL Check your stock. Ask your parts manager. Immediate delivery. 
wire or 
ngview, " ” MOTORS INC. First line filters. Very scarce. Guaranteed. 
ae Ford Dealer —- ais BLAUSHILD MOTOR CO 
oe MIAMI FI DA ||| OLEVELAND, OHIO “ P 
Phone f JORI | 15311 Kinsman Road Cleveland 20, Ohio 
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CHRYSLER'S 
SAFE-GUARD BRAKES 


are a feature buyers acclaim! 


Chrysler brakes give controlled self-actuating brake 
action, they are always in positive control by the 
driver and the smoothness and softness of their 
performance is amazing. A touch on the pedal, and 
the big car eases to a gentle stop. 


Brakes like these not only have positive stopping 
power—they have positive selling power! And they’re 


just one of many features that keep Chrysler the car 
most owners want to buy again. 

Year after year, Chrysler gets there first with the 
developments people want. That kind of engineering 
—imaginative and forward-looking—means money 
in the bank for you. It’s the best kind of backing a 
dealer can have. 


CHRYSLER DEALERS GET THE GOOD THINGS FIRST! 


Owner Satisfaction Like This 


Makes Long Lasting Friends 


“Past performance was all the reason I needed to buy another 


Chrysler, I have been an owner of Chryslers for years.” 
B. A.—Baltimore 


‘Best car I ever drove!” P. S.—Chicago 


“Chrysler is the nicest performing car I’ve owned and I’ve tried 
just about all of them.” P. J.—Detroit 


“My new Chrysler is superb. We are thrilled at its beauty and 
amazed at its performance.” R. H. S.—Waukesha, Wis. 


‘This is the fifth Chrysler I have bought. I like this car very much 
—ease of riding, ease of handling.” J. L. F.—Los Angeles 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 








